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Rhode Island Agents 
Announce Plan For 
Auto Finance Risks 








potential power $560,000 Insurance 
eee d h d d e 
Podge carta a On Roosevelt Life 
© An instrument of great potential power, 
the pneumatic drill requires only a simple Taken Out in 1930 


operation to play its active part in saving 





Foap-exp: | A ALM zs countless man hours of back-breaking . ~— i 
Largest Bank in State to Cooperate ‘eZ Zi ese labor. Carried by 12 Companies; Georgia 
With Agents; All Banks oe a) . A ; Warm Springs Foundation Bene- 
Invited to Join There are times when a business man’s ficiary Under Policies 


financial strength needs to be supplement- 


ed by outside assistance, something which AGENT IS KEITH MORGAN 


can help solve his business problems. 
Full Claim Papers Immediately 
Sent by Companies in Order 
to Expedite Quick Payment 


President Franklin D. Roosevelt was 
insured for $560,000 in 1930 when he 
was Governor of New York, beneficiary 
being the Georgia Warm Springs Foun- 


ye & Laneashire dation. Twelve companies carried the 


insurance. They are the Equitable So- 





MANUAL RATES EMPLOYED 


Fisher Says Agent-Bank Combina- 
tion Can Save Money for 
Automobile Purchasers 








An insurance policy, another 
instrument of abundant potential 
power, is ready when needed to 
do its active job! 





The Rhode Island Association of In- 
surance Agents has just published in de- 
tailed form its plan for joint action by 
local insurance producers and. financial 
institutions in connection with financing 
and insuring automobile purchases. The 





association has already entered into an Group ciety, Mutual Life, Penn Mutual Life, 
‘agreement with the Industrial Trust Travelers, Canada Life, New England 
. : > RANCE COMPANY OF NEW : be ; 
Company of Providence, the largest bank ue oe ec maenanet ae staanane manent INSURANCE Mutual Life, Massachusetts Mutual 
i i i : N 1 + LONDON & . . F aa - . 
in Rhode Island, to co-operate with in- CORPANY «Lam UOION 6 PRR |) EY Crean cee ev teres er RESTA Life, Guardian Life, National Life of 


INSURANCE COMPANY, LTO GROUP 














surance producers under this plan. Carle- Vermont, Fidelity Mutual Life, State 
ton I, Fisher of Providence, president . Mutual Life and Columbian National 
of the Rhode Island Association and == ss Life. 


widely known as a writer and speaker on 
insurance matters, is the author of the 
fourteen page pamphlet which has been 


en @ °° 
sent to all members of the association, Recognition of Quality 


all fire companies writing automobile 
lines in the state and to special agents 


supervising the business of such com- ! Quantity has always been a yardstick in measuring a life 
panies, ! js " 2 . 

underwriter’s success. Naturally enough, in his agency and in his 
company he has been rated according to the amount of his paid-for 





Keith Morgan the Agent 

The insurance was placed by Keith 
Morgan of the Miner agency ‘of the 
Equitable Life Assurance Society at 393 
Seventh Avenue. Mr. Morgan was a 
friend of President Roosevelt since the 
former’s boyhood and continued a close 
friendship until the President’s death. 
For many years Mr. Morgan has been 





































Agents to Meet April 30 
Members of the Rhode Island Associa- 


tion will hold their mid-year meeting at business, by volume and by lives. In recent years there has been a - is ee life reed eee 

> Crow i i fon- : : P : e ha ecome interested in t arn 
the Crown Hotel in Providence on Mon way of measuring depth as well as width—the CLU designation rine ie * ir Bee 
day, April 30, with the entire afternoon os : : ; Springs Foundation through his close 
session being devoted to a discussion of recognizing a definite preparation for selling. And now comes a asséctation with Preddeat Roceevet tn 
insuring financed cars. The speakers will third dimension, length to join width and depth. 1930 he conceived the plan for endow- 
include representatives of banks, the : 


ing-the institution by insurance on 
Roosevelt’s life and the insurance was 
written at that time, the premiums being 


agents and the insurance companies. 

Henry E. Davis of Providence is chair- | 
ian of the agents’ auto finance com- 
mittee. Although the Industrial Trust 


The new National Quality Award provides recognition of certain 
standards of quality in servicing. There are two great organizations 


Company is the first bank to cooperate jointly making the award, the National Association of Life Under- = by LFtt see an ie 
with the Rhode Island agents the asso- writers and the Life Insurance Sales Research Bureau. Mr. Morgan is an officer of the 
Cation is inviting participation of all Recndeiien 
banking institutions in the state in the : : ; i : ; ; 
plan, Of importance is the point that the National Quality Award is Full Statement About Insurance 
; > , 5 , Jeaeie ae . . 2 

Po Ras aps —— eres a. a form of recognition, not a prize to be won in competition. The to Bo: :tenned 

‘nt Fisher says th ociation has bee s ; in - } - ste — ” 
informed by numerous companies that underwriter does not win the recognition. He earns it. Under the Ph tee i a eee 
_s pe ee ge a 6 “the prasad definite rules it is possible for many to earn it. But it is not for panies sent to the Miner agency full 
ent of local banking arrangements to ‘ . P ‘lai apers. but o the telephone 
"0-oFdi “3 bis 3 yermanen ssession. e ré ‘ ‘ ‘ ‘ claim papers, Dut over ep 
co-ordinate production plans of their I é t possession. The Award is an annual, not a perennial. ment of deen sbbd-thee: ‘wneeilllie:to 


own, including advertising material avail- 
able to. producers.” He cautions, how- 
ever, on not depending entirely on print- 
ed material but to use the personal touch, ae 
saying “the success of this plan depends 


waive many of the details in order that 
payment of the claims could be ex- 
pedited. It was said at the Miner office 


(Continued on Page 4) 


(Continued on Page 26) 
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The man who hated to get up mornings 


AYBE Americans sleep sounder than any 
other people in the world — (certainly they 
use more alarm clocks) — for it takes a rather per- 
sistent voice to get them out in the morning. 

But get out they do and surely the records of 
the last few years prove that they put their wak- 
ing hours to very good use indeed. 

Bill Leonard was such an American. He slept 
like a log and he worked like a beaver. Every 
morning at seven the same alarm clock he used in 
college shattered his sleep with merciless candor 
and,while he hated every nut and bolt of its battered 
body, he got up just the same and went to work. 

Some day, he thought, I’m going to store that 
alarm clock in the attic, along with my shin guards 
and the kids’ high chair, and sleep till noon — that 
noon and every noon I want to. That’ll be the day! 


And of course that we// be the day for a lot of 
us. It will, if we plan it that way with intelligence 
and foresight. Here at Northwestern Mutual we 
send out approximately 325,000 income checks 
every year to the men and women, or their fami- 
lies, who have made sure that their estates were 
intact despite taxes, and sufficient whether Social 


Security enters their picture or not. 
WHY NORTHWESTERN MUTUAL? 


Unless you’re wedded to early rising for the rest 
of your life, it might be a good idea to let a 
Northwestern Mutual agent check your life in- 
surance program. He might be able to help you 
store your alarm clock in the attic a good deal 
sooner than you thought, for there is a difference 


between life insurance companies which, once 


you understand it, gives you some of the best an- 
swers in the world to the question: “/VAy us?”’. 

That this difference means a great deal to our 
policyholders is attested by the fact that no life 
insurance company excels Northwestern Mutual 
in that happiest of all business relationships —old 
customers coming back for more. 
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The Society of LOMA Graduates, a 
group of persons who have graduated 
from the Life Office Management Asso- 
ciation educational courses, is being de- 
veloped into a national organization with 
the expectation that there will be chap- 
ters in many of the cities in which life 
insurance companies are located. At the 
time the Society of LOMA 
is composed largely of mem- 


present 
Graduates 
bers in the metropolitan area, including 
Newark. It is estimated that there are 
more than 100,000 men and women work- 
ing in the home office of life insurance 
companies and there are 20,000 of these 
persons now studying or who _ have 
studied with the LOMA Institute. 


The Officer's 


The president of the Society of LOMA 
Graduates is George E. Johnson, attor- 
ney and assistant secretary of the Teach- 
ers Insurance & Annuity Association of 
America, which has among its trustees 
Joseph B. Maclean, president Actuarial 
Society of America; John S. Sinclair, 
executive vice president, New York Life; 
Dr. David McCahan of the Wharton 
School, University of Pa. Mr. Johnson is 
a graduate of University of Nebraska 
Law School and was associated with 
Root, Clark, Buckner & Ballantine. From 
the law office he went to the Teachers 
Insurance & Annuity Association. 

Vice president of the Society of LOMA 
Graduates is Alfred Larkin of The Pru- 
dential; secretary is Donald Hyer of the 
Mutual Life; and Treasurer is Francis 
J. Pinque, controller of the Colonial Life. 

Mr. Johnson said the LOMA Institute 
course is an intensive one and takes 
about eight years to become a Fellow. 
Naturally, graduates see the advantage 
in an organization that will help them 
continue their studies and their contacts 
with each other in their pursuit of their 
common interest. 

\lso, Mr. Johnson said that in life 
insurance production degrees of Char- 
tered Life Underwriter are issued to in- 
surance producers who successfully pass 
the examinations of the American Col- 
lege of Life Underwriters. Similar recog- 
nition of qualified students is given to 
persons in the banking world who suc- 
cessfully pass examinations conducted 
under the auspices of the American In- 
ttitute of Banking. Accountants, of 
course, qualify for CPA degrees. He saw 
numerous advantages in an organization 
composed of graduates of LOMA educa- 
ional courses 

The Society of LOMA Graduates has 
lad a number of seminars and among 


those who have addressed them are 
Robert M. Green, vice president, Pru- 
dential; President Joseph B. Maclean of 


the Actuarial Society: Henry J. Baker, 
vice president, New York Life; H. V. 
Merritt, in charge of War Service Bu- 
reat, Metropolitan Life; Leigh Cruess, 
vice president, Mutual Life in charge of 
tnderwriting; H. L. Rhodes, head of 
personnel, Metropolitan Life; Ray Mur- 
phy, vice president, Equitable Society ; 
Harry Jones, assistant mathematician, 
Mutual Benefit; and Joe Crown, tax at- 
torney, Guardian Life. 


All Day Seminar April 21 


The Society will hold an all-day seminar 

m April 21 at the Hotel McAlpin, and 
among those who will deliver papers, 
With their titles, are these: 

Hubert C. Williams, Teachers Insur- 
ance & Annuity, “Evidence of Age Re- 
{uirements”; Donald H. Townsend, 
tropolitan Life, “G.I. Bill of Rights”; 








Harold Porton, Mutual Life, “Some Un- 
derwriting Problems”: Henry E. Niles, 
Baltimore Life, “The Office Supervisor”; 
James Elton Bragg, Guardian Life, “Re- 
lations Between Home Office and Field.” 
LOMA Formed in 1924 

The Society of LOMA Graduates is a 
relatively new organization and its posi- 
tion can be clarified for readers of this 
page by describing its affiliation with 
the Life Office Management Association 
and the LOMA Institute. 

The Life Office Management Associa- 
tion is an organization of life insurance 
companies which was formed in 1924. 
Since 1934 it has had en head- 
quarters in New York 

At each annual cakeenee ‘the LOMA 
elects a president and a vice president 
for one-year terms and four directors 
for two-year terms each. The president, 
subject to the approval of the directors, 
appoints a chairman of the examination 
committee and a chairman of the educa- 
tion committee. The board of directors 
consists of fifteen members. The execu- 
tive officers who exclusively serve the 


LOMA are Frank L. Rowland, executive 
secretary; and L. R. Woodard, associate 
secretary. Objective of LOMA is to 
assist the management of the companies 
in solving home office management prob- 
lems. 

The LOMA Institute is not an “in- 
stitute” as the word is generally under- 
stood, but is a name designating a func- 
tion of the LOMA. The purpose of the 
LOMA Institute was stated bv Lloyd 


Crippen, now president of LOMA, as 
follows: 
“First: to enable the student to ex- 


tend his knowledge of life insurance be- 
yond the confines of his own immediate 
position; to give him a_ perspective of 
the business as a whole; and to prepare 
him to fill positions of greater impor- 
tance. 

“Second: to assist the company in the 
training of its employes and in the de- 
velopment of their latent ability in such 
a way as to make them valuable to the 
company.” 

Symbols of Knowledge 
The original committee having to do 





(Society of LOMA Graduates to Expand Nationally 


with the LOMA Institute said: “The Life 
Office Management Association believes 
that each home office employe of a life 
insurance company desires a_ standard 
which will be recognized in the life in- 
surance home office world as a symbol 
of knowledge, experience and potential 
ability. The Actuarial Society of America 
and the American Institute of Actuaries 
provide this standard for the actuarial 
student. The American College of Life 
Underwriters provides this standard for 
the life insurance salesmen. The Life 
Office Management Association now pro- 
vides this standard for the non-technical 
home office employe.” 

The course of LOMA Institute is ex- 
tensive. It encourages a study of many 
phases of life insurance company activi- 
ties. It has for its purpose not only the 
imparting of a general knowledge of life 
insurance to employes in life insurance 
companies, but perhaps, most important, 
the stimulation of these employes to 
think about life insurance matters; to 
be discontented with a limited knowledge 
of the job at hand. 





Representations or Warranties 


Nebraska Case in Which Prior Decisions Were Reversed on 
Question of Answers to Medical Questions in Application; 
Parol Evidence Cannot Impeach Written Statements 


Nebraska statute, Comp. St. 
1929, sec. 44-602, all life and endowment 
policies, except industrial policies or 
monthly (or less) premium policies, must 
contain a provision that “all statements 
made by the insured shall, in the absence 
of fraud be deemed representations and 
not warranties, and that no such state- 
ment shall avoid the policy unless it is 
contained in a written application,” a 
copy of which is to be attached to the 
policy when issued. 

If there is an absence of fraud in mis- 
representation made in the application, 
statute they are 

not warranties, 


Under 


this 
and 
are without question, 
also 


therefore, under 

misrepresentations 

even though they 

false. The question is, were they 

fraudulent. That necessitates a definition 
“fraud.” 

“Fraud,” according to Black’s law dic- 
tionary, is “deception practiced in order 
to induce another to part with property 
or surrender some Jegal right; a false 
representation made with an intention to 
deceive; may be committed by stating 
what is known to be 
knowledge of the 
false, but in 


false or by 
truth of a 
either 


pro- 
fessing 
statement which is 
case, the essential ingredient is a 
intent to deceive. 
‘Gillon v. Life Assur. Co. 
Nebraska Supreme Court, 143 Neb. 647, 
10-N. W. 2d 693. 

Warranties Avoid Right to Recover 

In this case, an action for disability 
benefits on a 20- payment life policy, with 
a disability benefit provision for which 
an additional premium was paid, it was 
held that, within the meaning of these 
definitions, the answers given by plain- 
tiff in her application were fraudulent. 

To inquiries made by the medical ex- 
aminer and entered on the application 


false- 
uttered with 


Equitable 


hood 


by the examiner and signed by plaintiff, 
she answered that, first, she had not con- 
sulted or been treated by any physician 
or surgeon during the past five years, 
and, second, in answer to the question 
whether she had ever been treated for 
“any disease or disturbance of the stom- 
ach, liver, intestines, kidney, bladder, or 
genito-urinary organs,” she answered in 
the negative. 

The insurance company alleged that 
both answers were false in that prior to 
1918 plaintiff had a disturbance or dis- 
ease of the right kidney, which was 
anchored by a surgical operation, also 
that she had submitted to an operation 
for the removal of the right fallopian 
tube and an ovary, and further, in May, 
1928, she had submitted to an operation 
for the removal of her uterus. The 
policy was issued in1929, 

The next question was whether or not 
the warranty avoided plaintiff's right to 
recover the benefits provided in the 
policy. 

Where there is no state statute on the 
subject, “the rule has generally been de- 
clared to be that a warranty by an in- 
sured which is false and fraudulent ren- 
ders the policy of insurance void at the 
option Of the insurer when the falsity of 
the warranty comes to its attention (cita- 
tions omitted).” 


a. 


Insurer Deceived 

The Nebraska statute, quoted above, 
provides that “no misrepresentations or 
warranties made in the negotiation for a 
policy or contract of insurance by an 
insured may operate to avoid the policy 
unless such misrepresentation deceived 
the company to its injury.” The court 
said: “We are here concerned only with 
deception causing injury as the result of 
misrepresentation or warranty in the 
procurement of issuance of the policy 
as is apparent from the plain wording 
of the statute. 

“Was the defendant injured within the 
meaning of the law by the answers in 
the application ?” 

It was held that in the light of the au- 
thorities cited and under the facts of 


the case the insurance company was in- 
jured by the false answers. 


Another important question remained. 
The plaintiff alleged that she gave truth- 
ful answers to the questions but that 
the medical examiner recorded the false 
ones which appeared in the application 
without her knowledge, and that she 
signed her name without reading and 
that she was without knowledge of the 
falsity of the answer; and she so testi- 
fied. The medical examiner testified that 
he recorded her answers as given by her. 
various decisions 
including Lumber 
237 U. S. 605, the 


Citing and quoting 
supporting its ruling, 
Underwriters v. Rife, 
Nebraska court said: “After a careful 
consideration of the authorities we con- 
clude that there is no sufficient reason 
in contracts of insurance why a party 
should be relieved from the duty of 
exercising the ordinary care and pru- 
dence that would be exacted in relation 
to other contracts. 

“The proper rule of law is that in an 
action at law on an insurance policy an 
insured may not, by parol evidence, im- 
peach the written statements of the in- 
sured in the application in those cases 
where the application has become a part 
of the contract by stipulation and in ac- 
cordance with statute and a copy thereof 
attached to the policy at the time of de- 
livery” (as was the case here). 

Prior Nebraska decisions to the con- 
trary, as late as 1939, were overruled 
eon this point, as well as the court’s for- 
mer opinion in this case (6 N. W. 2d 
782). 

The Gillan case was cited and quoted 
in a later Nebraska case, George v. 
Guarantee Mut. Life Co,, 13 N. W. 
176, 181, 182, decided Feb. 25, 1944. In 
this case it was held that, where the in- 
sured has made several misrepresenta- 
tions in securing life insurance, each de- 
signed to deceive the company, a partial 
and incomplete disclosure of falsity to 
an agent of the company is insufficient 
to avoid the effect of the fraud, and such 
knowledge is an insufficient basis for a 
waiver of its right to cancel the policy 
on the ground of fraud. 

As to the existence of fraud, the court 
quoted restatement of the Law of Con- 
tracts, Vol. 2, p. 915: “Where fraud or 
misrepresentation is material with refer- 
ence to a transaction subsequently en- 
tered into by a person deceived thereby, 
it is assumed in the absence of facts 
showing the contrary that it was induced 
by the fraud or misrepresentation.” 
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Engelsman Back From 
Trip of 40,000 Miles 


MADE PAYROLL ~ SAVINGS TALKS 





27,500,000 People, Including Armed 
Forces, Buying Bonds Under Payroll 
Plan; E Bonds’ Popularity 


Ralph G. Engelsman, director of Pay- 
roll Savings for the War Finance Divi- 
the U. S. Treasury (general 
agent, Mutual Life, New York 
City) recently returned from a 40,000 
mile trip throughout the country, during 





sion of 
Penn 





Harris & Ewing 


ENGELSMAN 


RALPH G. 
which time he met with the various state 
Savings organizations and ad- 
dressed meetings attended by the top 
management of the leading firms of the 


nation. 

The Payroll Savings Section of the 
War Finance Division conducts the 
greatest mass sale in history. At the 
time of Pearl Harbor 700,000 people 
participating in Payroll Savings 
and saving at the rate of $5 million a 
month. There are now some 27% mil- 
lion people, including the armed forces, 
and they are buying Bonds at the rate 
of over $500 million a month through 
the Payroll Savings Plan. In addition to 
this, these workers buy extra Bonds in 
War Loan drives. During these Drives 
60% of all E Bond sales are credited to 
this activity. ; 

The plans for the development of this 
important part of this gigantic War Fi- 
nance sales operation have been super- 
vised by a small group under Mr. En- 
gelsman’s direction since April, 1942. 
This work includes creation of sales 
plans, materials, posters, etc., and the 
organizing of Payroll Savings sales 
groups throughout the country. The or- 
ganization, spark-plugged as it is from 
Washington and supervised directly by 
the states, includes some 3,000,000 volun- 
teer salesmen who actually make the 
in the 


Payroll 


were 


sales to their fellow workers 
offices, plants and shipyards of the 
country. 


In the Seventh War Loan the Payroll 
Section has been charged with raising 
$2% billion of the total $4 billion E bond 
goal. 





REJOINS CONNECTICUT MUTUAL 


Lieut. Comdr. William H. Siegmund, 
after four years active service in the 
U. S. Navy, has resumed his duties as 
general agent for the Connecticut Mu- 
tual in Los Angeles. Mr. Siegmund re- 
ported for duty in January, 1941, was 
ordered to sea duty almost immediately 
and remained afloat until January, 1944. 





N. Y. Association Asks 
Compensation Questions 


WANTS DATA ON NET EARNINGS 





Also Wants Facts About Business Ex- 
penses; Two Questions Have to Do 
with Casualty Insurance 





The Agents’ Compensation committee 
of the Life Underwriters Association of 
the City of New York, chairman of which 
is Pasquale A. Quarto, has sent to mem- 
bers of the association a questionnaire. 
Following are the questions asked: 

1, Are you an Ordinary or Debit 
agent? 

2. What were your approximate net 
earnings from the sales of life insurance 
after business expenses for 1928, 1934, 
1939, 1944? 

3. What was your approximate net 
savings and net deficit for those years? 

4. Approximately what per cent have 
your business expenses increased ? 

5. Have you recommended to anyone 
that they enter the life insurance busi- 
ness? If so, what was your main reason 
for doing so? If not, why didn’t you? 

6. Do you obtain any income from the 
sale of casualty insurance? If so, ap- 
proximately what amount of income did 
you earn from this source in 1928, 1934, 
1944? 





Occidental Liberalizes 


Rules on Aviation Risks 


Occidental Life of California has lib- 
eralized its underwriting rules in respect 
to aviation risks, according to an an- 
nouncement by President Dwight L. 
Clarke. The new rules, briefly outlined 
are: Policyholders now may fly any- 
where within the Western hemisphere 
as passengers; those eligible to fly else- 
where will be given individual considera- 
tion; all restrictions have been abro- 
gated against policyholders taking sched- 
uled trips on commercial airlines; for 
business trips in company-owned planes, 
standard life insurance rates will prevail 
unless more than 100 hours per year are 
flown, then rates will increase slightly in 
proportion to time flown; policyholders 
may take charter flights, pleasure trips 
in private planes, etc., up to fifty hours 
per year without increase in their life 
insurance rates. 

Pilots flying within the United States 
or Canada only, or with one terminal in 
either nation and the other elsewhere in 
the Western hemisphere will henceforth 
be charged $5 extra premium per thou- 
sand of life insurance. Pilots on regular 
transoceanic routes outside the hemi- 
sphere will be given individual considera- 
tion. Pilots with transport or commer- 
cial ‘certificates, but flying company- 
owned planes also will qualify for the 
$5 minimum charge. Student instructors, 
charter flyers, sight-seeing pilots, etc., 
with transport of commercial certificates 
will be charged $7.50. Private pilots will 
qualify for an extra charge ranging from 
the $5 minimum up to $15, depending 
on the individual case. Test pilots and 
crop-dusting pilots will be insured, with 
the minimum extra charge of $25. 





3 New General Agents 
Of Mutual Trust Life 


TIEDEMANN AT 116 JOHN ST., N. Y. 





Spevak at Newburgh and Reisig at 
Glens Falls; Summary of 
Their Careers 





The Mutual Trust Life of Chicago has - 


made three appointments recently in 
New York State. Richard Reisig is new 
general agent for Glens Falls, N. Y., and 


vicinity; Abraham Spevak is general 


agent for Newburgh, N. Y. and vicinity ; 
Arthur L. 


and Tiedemann is general 





ARTHUR L. TIEDEMANN 
agent, with headquarters at 116 John 
Street, New York. 

Mr. Tiedemann has been in the life 
insurance business for nineteen years. 
For the past two years he has been 
brokerage manager in the Eastern De- 
partment office of Mutual Trust in the 
Crysler Building. 

Mr. Spevak is owner and manager of 
the Spevak agency, Newburgh, and has 
been in life insurance for two decades. 
Assistant manager of the agency is his 
son Aaron. Another son, Herbert, is 
now with the Coast Guard in the Cen- 
tral Pacific. 

Mr. Reisig has been in life insurance 
over a long period, not only in the field 
of programming and salesmanship but in 
some home office capacities. 





LINTON BALTIMORE SPEAKER 

The Baltimore Life Underwriters As- 
sociation has announced that M. Albert 
Linton, president, Provident Mutual Life, 
will speak at the organization’s next 
monthly luncheon meeting, May 11. 





Funds set aside by American families 
through their life insurance policy re- 
serves have increased eight billion dol- 
lars since the start of the war and now 
average about $1,000 per family. 





In Charge of Equitable Society’s Refresher Courses 


Daniel E. Mason, 


supervisor of training, Equitable Life Assurance Society, 


who has been conducting the sessions at the home office of two weeks’ refresher 
course for returning veterans who have rejoined the Equitable, is a graduate of 


football, 


training. 





vice president. 


DANIEL E, MASON 


Springfield College, regarded as the country’s leading phy- 
sical training school. 
on wrestling team. 
baseball, 
Equitable he was New York State inspector of physical 


There he played football and was 
Upon leaving college he coached in 
and wrestling. Before joining the 


His first work with Equitable was as an agent with 
the Henry Hale agency, New York, and later was with 
Prosser & Homans, New York, 

He was transferred to the Society's educational division 
under John A, Stevenson when latter was a vice president 
of that company, 
second vice president, and now under Vance L. Bushnell, 


as a supervisor. 


later being under Albert G. Borden, 


He has directed agents’ training schools 


at the home office and in many parts of the country. 





Springfield Sales Congress + 
Discusses Today’s Market 


The Springfield Sales Congress spon- 
sored by the Springfield Life Under- 
writers Association in cooperation with 
the Springfield Chapter of CLU was 


held last week in the auditorium of 
Massachusetts Mutual Life’s home of- 
fice building. About 160 agents and 
managers attended. 

J. Campbell Coulson, president of 


the association, was chairman. Stanley 
Purdy, president of the local CLU chap- 
ter; Phil Steele, Harry Latke and Wil- 
liam E, Hughes were in charge of ar- 
rangements. Chester O. Fischer, vice 
president of Massachusetts Mutual Life, 
gave the address of welcome. 

The program, in charge of Lewis W. 
S. Chapman, CLU, director of service, 
Research Bureau, included discussion of 
these subjects: ‘ ‘In Business for Keeps,” 
“Your Best Market,” “It’s How Ven 
Say It,” “Planning for Personal Prog- 
ress,” “The 1945 Buyer,” “Get Set for 
Tomorrow,” “Heres What’s Working,” 
“Take a Tip From ‘Joe’.” 

Also representing the Research Bu- 
reau and og 9 gd as speakers were 
James R. Adams, J. Moorhead and 
Albert C. Trussell. a ee was served 
in the dining room of ‘Massachusetts 
Mutual. 





Roosevelt Insurance 


(Continued from Page 1) 


that a full statement relative to all the 
details of the insurance would be issued 
in due time. 

Comments on President Roosevelt 


Among the estimates of Franklin D. 
Roosevelt which were sent out by the 
Associated Press was that of President 
Leroy A. Lincoln, of the Chamber of 
Commerce of New York State, who is 
also president of the Metropolitan Life. 
Mr. Lincoln’s comments were these: 

“The death of Franklin Delano Roose- 
velt comes as a shock to the free nations 
of the world. His war leadership had 
been superimposed on a domestic leader- 
ship which had attracted millions of 
voters to his standard. History will 
record him as a man to whom age-ol( 
precedents meant little and his passing 
ray have a decided influence on the 
course of the post-war world.” 

Asked by The Eastern Underwriter 
for a comment on President Roosevelt 
Dave E. Satterfield, Jr.. general coun- 
sel, Life Insurance Association of Amer- 
ica, and until February 15 a member 
of Congress from Virginia, said: 

“The full impact of the news of the 
President’s passing will be delayed. I 
will not come until the full shock ol 
this tragedy is spent. His great talents 
and skill, so often demonstrated as our 
Commander-in-Chief in the greatest ol 
all wars, will be missed. Under his 
leadership the country emerged from 
its isolation to take its rightful place 
His courage and skill will long be re 
membered. The nation, true to its tra 
dition, will give its wholehearted sup: 
port to President Truman.” 





The first company to make a state: 
ment relative to the claims on tlt 
Roosevelt policies was the Fidelity Mi 
tual Life. It follows: 

“Prompt action on the part of life 
insurance companies in anticipating 
claims following the death of Franklin 
D. Roosevelt was foreshadowed by tht 
Fidelity Mutual, which carried $50,0W) 
of the $500,000 line placed in 1930. by 
the Georgia Warm Springs Foundation 
Fidelity rushed its check over to thé 
Foundation headquarters at 120 Broat: 
way first thing the day following th 
announcement of the President's deat! 
without waiting for preparation of th 
usual forms.” 





CANCEL ALC MEDICAL MEETING 

The ALC’s medical section, schedule 
to have its 34th annual meeting in 
Springs, Va., June 21-23, has been ca! 
celed, because of nation’s transportatio 
situation. 
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POSTS IN OHIO AND _ ILLINOIS 
J. H. McCullough Opens New Agency; 
S. Morris to Reestablish Agency 
Closed Several Years 








Two new Union Central managerial 
ippointments have been announced by 
Vice President and Superintendent of 
\gencies Wendell F. Hanselman; James 
1. McCullough will be general manager 
or central and western Ohio; Sam 
\lorris will be general agent at Spring- 
ield, Ill. Mr. McCullough will be in 
charge of an entirely new agency, with 
lieadquarters in Columbus. Mr. Morris 
will head a reestablished agency of the 
company which was closed several years 
ago. 

Mr. McCullough, who has been in the 
life insurance business since 1928, joined 
the Union Central in 1934 in Minneapo- 
lis. He qualified for the $250,000 Club 
during his first eight months with the 
company and was appointed assistant 
manager of the Minneapolis agency. 
Two years later he was appointed mana- 
ger at Columbus, where he remained un- 
til April 1, 1942. When Paul Hommeyer, 
manager at Minneapolis, was called to 
active military service, Mr. McCullough 
was named acting manager, a post he 
held until his recent appointment. 


Mr. Morris entered the insurance 
business in 1932 in Boston. He later 
transferred to St. Louis and_= subse- 


quently entered the Ordinary end of the 
business with a large Eastern company. 
His record with this company was out- 
standing and he was made production 
manager in their St. Louis agency. In 
addition to carrying on his supervisory 
duties, he wrote enough personal busi- 
ness to qualify for the Million Dollar 
Round Table, to which he was admitted 
in the summer of 1944. 





40 YEARS WITH PENN MUTUAL 
W. J. Rooney, Formerly of Rooney & 
Vermilye, Has for Some Years 
Been Personal Producer 


On April 1 was the fortieth anniver- 
sary with the Penn Mutual of William 
|. Rooney, now an agent in the Car: 
RK. Purser agency in New York City. 
His first contract with the Penn Mutual 
was April 1, 1905. He became an active 
member of the firm of Rooney & Ver- 
milye in New York and following the 
death of the senior Mr. Vermilye Mr. 
Rooney retired from participation in the 
Management of the agency. He _ has 
since given his time to personal pro- 
duction with the successive general 
agencies of Goulden & Vermilye, who 
were followed by Rowland Vermilye and 
now Carr R. Purser. 








LT. M. C. MULLER WOUNDED 





Phoenix Mutual Agent Convalescing in 
an English Hospital; Was with 
Kuesel Agency 


Lieut. M. C. Muller, formerly with H. 
N. Kuesel agency, Phoenix Mutual Life, 
Rockefeller Plaza, New York, is now in 
English hospital recovering from 
wounds. A letter received by Manager 
Kuesel read: “I finally got clipped. A 
sniper got me, bullet going through my 
right arm and into right thigh. Although 
| shall probably be laid up for a time, J 
hee be as good as new when I leave 
ere, 
Muller joined the Kuesel agency in 
1936, soon devloping into a top-notch 
azent and was agency leader in 1940, 
I41 and 1942, selling approximately $500,- 
(OO of life insurance for each of these 
years. He enlisted in September, 1942, in 
the Army. He is looking forward to re- 
tlirning to life insurance after leaving 
the Army. Lieut. Muller has appeared on 
several programs of the local life under- 
\\riters’ association. 


Two Agcy. Heads Named 
By Union Central Life 
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Dont werlovk 


THE JUVENILE MARKET 


It’s an easy way to write a few extra policies. 
It builds a clientele for the future. 


It’s an easy way to approach hard-to-see prospects. 


Tue Connecticut Mutual now offers a new 
Juvenile policy for children one month to four 
and one-half years of age.* An unusual “Payor 
Clause” is also available. It provides that the 
premiums on the policy are waived until the 
child is twenty-five in event of the death or dis- 


ability of the parent or applicant. 


For children four and one-half years and over, 
the Connecticut Mutual offers regular insurance 
to which the “Payor Clause” may also be added 


up to age fifteen. 


* Juvenile insurance is not offered in New York below 


age 414, 


¢ I/ ie 
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Connecticut Mutual’s 
New Juvenile Policy 

ALSO HAS NEW SUPPLEMENTARY 

Permitting Use of Non-Medical; New 


Contract Issued Between Ages 
One Month to 4% Years 






















Connecticut Mutual has announced a 
new juvenile contract which may be is- 
sued to children at ages one month to 
four and one-half years, and also a new 
supplementary protective contract. At 
the same time the company has simpli- 
fied its form of application for children 
and is permitting the use of non-medi- 
cal with juvenile insurance. Connecticut 
Mutual already offers regular insurance 
for children, age four and one-half and 
up, and the new juvenile permits cov- 
erage down to one month on a graded 
basis which reaches the ultimate face 
amount on the policy anniversary near- 
est the child’s fifth birthday. Six plans 
are available: Thirty Payment Life, 
Twenty Payment Life, Twenty-Yeat 
Endowment, Twenty Payment Endow- 
ment at sixty, Endowment at age eigh- 
teen and Endowment at age twenty-one. 

Juvenile policies contain all of the 
regular provisions contained in policies 
which the company issues on the lives 
of adults such as non-forfeiture benefits 
and loans, dividend options, and income 
settlement options. Extended insurance 
becoming effective during the grading 
period is for the amount of the death 
benefit immediately prior to the due 
date of the premium in default and re- 
mains level during the period of the 
extended insurance. 

Two forms of supplementary protec 
tive contracts are available. One form 
provides for the waiver of the premium 
to age twenty-five if the person paying 
premiums should die or become dis- 
abled. The other form provides - for 
waiver in the event of .death only. In 
order to simplify “paper-work” for the 
agent, new forms of application have 
been adopted for use where the child is 
under fifteen and one-half years. 

The non-medical privilege may be 
used in connection with juvenile if the 
amount of insurance does not exceed 
$5,000, and also in connection with the 
supplementary protective contract. 


J. D. Thomas Made a Deputy 


Commissioner of California 


Joseph D. Thomas, senior document 
examiner in the Los Angeles office of 
the Department of Insurance, has been 
appointed a deputy insurance commis- 
sioner by Insurance Commissioner May- 
nard Garrison. Mr. Thomas has been 
with the Department for the past three 
and one-half years. He is a member of 
the-California State Bar. 






























































































American Society of CLU’s 


Seeks Executive Secretary 


Clifford H. Orr, chairman of the spe- 
cial committee appointed by the Ameri- 
can Society of Chartered Life Under- 
writers to select an executive secretary, 
reports that a number of applications 
have already been received and that 
any persons who may be interested in 
this position should consult him prompt- 
ly. A special form on which the ap- 
plicant may submit detailed information 
regarding his qualifications will be fur- 
nished upon request. The committee of 
which Mr. Orr is chairman, includes 
Walter E. Barton, James Elton Bragg, 
M. Luther Buchanan and Alfred J. 
Johannsen. The chairman may be ad- 
dressed at 1616 Walnut Street, Phila- 
delphia 3, Pennsylvania. 











JOINS RESEARCH BUREAU 


The Occidental Life Insurance of 
Raleigh, N. C., has been accepted for 
membership in the Life Insurance Sales 
Research Bureau, according to John 
Marshall Holcombe, Jr., manager of the 
bureau. 
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Comment on Patterson 
International Meetings 


FULTON, RUTHERFORD VIEWS 





Former Thinks Many Home Problems 
Yet Unsolved; Latter 
Favors Idea 


The suggestion made before the Life 
Underwriters Association of the City 
of New York by Alexander E. Patter- 
son, executive vice Mutual 
Life, urging the formation of an Inter- 


president, 


national Association of Life Insurance 
through which American life insurance 
ideas could be communicated to other 
countries and help them write more life 
insurance as a step in the expansion of 
democratic ideals and more rugged in- 
dividualism attracted considerable atten- 
tion in the business. 
James A. Fulton Comment 


Asked for a comment James A, Ful- 


ton, president, Life Insurance Associa- 


tion of America, said: “Any suggestion 
Mr. Patterson bound 
stimulating and worthy of looking into. 
This one is no exception. I think he 
would be the first to agree that right 
now the world is pretty busy trying to 
find a way to live with each other and 
the business of life insurance has many 
unsolved problems at home. However, 
this need not preclude anything which 
promotes the extension to other coun- 
tries of the benefits of life insurance.” 
Rutherford’s Views 


James E. Rutherford, executive vice 
president National Association of Life 
Underwriters, said: 

“Mr. Patterson’s suggestion will meet 
with the hearty approval of many mem- 
bers of our association. He will have 
the support of many other former lead- 
ers of the association who have made 
a suggestion along that line, but none 
of which were as far-reaching as that 
proposed by him. 

“Since 1917 the National Association 
of Life Underwriters has had a stand- 
ing committce known as the ‘interna- 
tional council. While this committee 
was primarily created to promote fel- 
iowship and exchange of ideas between 
the life underwriters of Canada and 
those in the United States, in 1927 the 
chairman of this committee in his report 
10 our forty-cighth annual convention 
expressed the hope that in the near 
future we would be able to get together 
in New York City a great international 
where we could meet and exchange ideas 
with the life underwriters of other 
countries. 

“While previous proposals have advo- 
cated an international life insurance 
meeting for exchange of ideas and the 
furtherance cf good will, Mr. Patterson 
urges us to go further and consider the 
formation ci a permanent international 
body, one of the purposes of which 
would be tht of acquainting the life 
insurance people of other countries with 
the American agency system as well 
as promoting the exchange of ideas. 

“The point he makes is in tune with 
the best thinking of Americans today. 
Life insurance is a necessary part of 
the economic and social structures of a 
free people. The cause of permanent 
peace the world over can be aided by 
wider extension of the benefits of life 
‘insurance. The life insurance industry 
in Canada and the United States has 
demonstrated that the American agency 
system is the ouly sure method of pro- 
viding widespread distribution of life 
insurance protection and- service. Mr. 
Patt2rson’s suggestion deserves the care- 
ful consideration of home offices and 
life underwriters of Canada and the 
United States. | am confident that our 
board of trustees would enthusiastically 
approve our participation in the move- 
ment, 


makes is to be 


Capt. Brock With Great- 
West Life as Ass’t Gen. Mgr. 











CAPTAIN EUSTACE A. BROCK 


Captain Eustace A. Brock, who is re- 
tiring from active naval service, will re- 
sume his association with the Great-West 
Life of Winnipeg. H. W. Manning, vice 
president and managing director, recently 
announced that Captain Brock has been 
appointed an assistant general manager of 
the company. Captain Brock joined the 
Great-West Life in 1915 and was secre- 
tary from 1927 until he went on active 
service at the outbreak of war. During 
the past .five and a half years he has 
occupied many important naval posts. 

Captain Brock was an active member of 
the Life Advertisers Association for 
many years and frequently represented his 
company at meetings of the Canadian Life 
Insurance Officers’ Association and other 
insurance gatherings. Before coming to 
the Great-West Life in 1915 he was Pro- 
vincial Manager of the Gresham Life of 
London, England in British Columbia. 




















BOSTON, 


Fre COLUMBIAN NATIONAL 
LIFE INSURANCE Znyaeny 
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A Columbian Leader 


Complete Protection 





A Preferred Risk Accident & Health Policy 


Issued with Life Insurance 


~ A NEW 


ENGLAND 


INSTITUTION ~™». 








DISCUSS McCARREN BILL 





Joint Committee of Life Ins. Assn. of 
America and ALC Appoint Sub- 
Committee 
At a joint meeting of the legal com- 
mittee of the Life Insurance Association 
of America (Robert Dechert, chairman), 
and American Life Convention (Berkeley 
Cox, chairman), the various phases of 
the McCarren Senate Bill 340 and pos- 
sible repercussions were discussed. The 
bill was passed after the Supreme Court 
decided that insurance is commerce. The 
joint committee appointed a subcommit- 
tee for further consideration of the 

subject. 

Among lawyers in the different di- 
visions of the insu-ance business there 
is not complete agreement as to how far 
regulation of insurance may eventually 
go in view of the power which some of 
the Government agencies may assume if 
they have in mind doing so. 


NEVER IN HISTORY 


has it been so necessary 
to take care of tomorrow 
with the resources of 
to-day. Life Insurance 
meets the challenge of 
the unknown tomorrow 


by the insight, prudence 


and resources of to-day. 
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CLU Seminar Today 


The New York Chapter of Chartered 
Life Underwriters is holding its fifth 
annual seminar today at Waldorf-Astoria 
in New York with four prominent econ- 
omists and tax experts on the program. 
The speakers are Roswell Magill, New 
York attorney and tax authoritv, pro- 
fessor of law at Columbia University 
and former under-secretary of the 
Treasury; Leo Wolman, labor authority 
and professor of economics at Columbia: 
Herbert E. Gaston, assistant secretary of 
the Treasury; Charles R. Whittlesey, 
professor of finance and _ economics, 
Wharton School, University of Pennsyl- 
vania. 

Talks by these sneakers will be covered 
in The Eastern Underwriter next week. 





MULLANE’S VIEW OF TRUMAN 





Columbian National Life’s General 
Agent, Kansas City, Long Friend 
of President, Gives High Praise 


One of the close friends of President 
Truman is Col. John P. Mullane, gen- 
eral agent, Columbian National Life, 
Kansas Citv. Asked by The Eastern Un- 
cerv-riter for a comment on the new 
Pres‘dent, Col. Mullane said: 

“T have known Harry Truman for 
thirty years: know him so well that | 
look forward to the future with great 
confidence. He has the wisdom to seck 
counsel from other wise men. He ts 
courageous, loyal and has all the quali- 
fications to make him a great President. 
His military experience will be invalu- 
able to him at this time in meeting In- 
ternational problems, and this country 
vill be absolutely safe under his leader- 
ship.” 


PENN MUTUAL GEN’L AGTS. MEET 


The first of five management confer- 
ences of the general agents of the Penn 
Mutual Life was held this week et the 
home office in Philadelohia, with sixteen 
general agents present from d fferent 
parts of the country. The purnose was 
discussion with the officers of the com- 
pany of the details of the 1945 selling 
job. Present procedures vere analyzed 
and new sales promotion plans presente’. 
The meetings were presided over by the 
agency department’s commi‘tee of three 
—Second Vice Presidents Wallis Boileau 
and E. Paul Huttinger ard William J. 
Nenner, Superintendent of Agencies 

John A. Stevenson gave the president's 
review and there was an_ underwritin” 
department meeting with Vice President 
Malcolm Adam and his associates. 


PLAN OKLAHOMA CONFERENCE 


A conference is scheduled by the Ok':- 
homa Association of Life Underwriters 
for May 11-12. Conforming to govern- 
ment limitations, besides associat on 01"! 
cers, each of the nine local associations 
of the state will be represented by cre 
or not more than t’°o members. Speak- 
ers include Herbert Hedges, past pres'- 








rent, National Association, and Jul 3. 


Baumann, trustee. 
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Liberalizes Aviation 
Accident Coverage 


CONNECTICUT GENERAL ACTION 


Covers Private and Commercial Flights 
in North America, Passengers World- 
wide, Without Extra Premium 


Liberalization of accident insurance 
for air travel passengers, 
ihe aviation coverage in its regular acci- 
will include all normal 


hazards without additional 


under which 


lent policies 
passenger 
charge, was announced by Connecticut 
General Life this week. 

For the first time, according to Frazar 
B. Wilde, president of the company, 
assengers On private and non-scheduled 
commercial flights will be covered with- 
cut extra premium while riding within 
North America in aircraft of 
United States registry operated by li- 
censed pilots, with specific exceptions 
as to crop dusting or seeding, flying 
instruction, stunt flying, experimental 
or test flying, racing or any hazardous 
contest or exhibition. 

Mr. Wilde said Connecticut General 
becomes a pioneer in granting accident 
coverage without extra premium to pas- 
sengers in world-wide travel on regu- 
larly scheduled trips over established 
routes, transoceanic included, in passen- 
ver planes owned and operated by in- 
corporated © passenger airlines. This 
broadens the previous coverage for air- 
line passengers by removing the over 
water limit. 4 

In commenting on this extension ot 
aviation coverage, Mr. Wilde said: “Last 
November our company was first in an- 
nouncing extension of life insurance 
coverage to include passengers and crew 
members flying anywhere in the world. 
\ecrdent insurance coverage for airlines 
personnel has also recently been liberal- 
ized and rates reduced. Now it is 
cratifving to us to be able to make 
this .new announcement, also a first, 
which brings the important protection 
of accident insurance to a much wider 
usefulness to those who travel by air. 
It is further evidence of Connecticut 
General’s recognition of the great prog- 
ress made in air safety by both manu- 
facturers and operators and_ furnishes 
tangible proof that we consider the 
airplane a standard means of  trans- 
pertation.” 


licensed 


Details of Coverage 

Details of the liberalization of aviation 
coverage under accident policies by 
Connecticut General Life follows: 
Effective immediately the aviation cov- 
crage under commercial accident policies 
is being liberalized to include all normal 
passenger hazards without additional 
charge. The change will apply to new 
policies and to all old policies except 
iimited automobile and travel forms. 
Subject otherwise to the conditions 
and provisions of the policy, the com- 
pany wiil pay any loss provided for in 
the policy which results from injuries 
sustaned by the insured. 
(1) while riding within the bounds of 
e mainland of North ,America as a 
passenger, but not as the pilot or other 
member of the crew, in any powered 
civil aircraft of United States registry 
naving a valid and current Certificate of 
\irworthiness issued by the Civil Aero- 
nautics Authority and operated by a 
duly licensed pilot, or 

(2) while riding anywhere in the 
world as a fare-paying passenger, but 
not as the pilot or other member of the 
‘rew, in a passenger aircraft owned and 
operated by an incorporated passenger 
carrier on a regularly scheduled pas- 
nger trip over its established air 
route; provided that this extension of 
coverage shall not apply in the case 


a 


l 
+] 


any injury sustained while the air- 
craft is being used for crop dusting or 
seeding, flying instruction, stunt flying, 
experimental or test flying, racing or 
exhibition, 


any hazardous contest or 














and provided further that this extension 
of coverage shall not apply to the 
double, triple or quadruple indemnity, 
if any, specified in the policy. 

This extension of coverage relates 
solely to the aviation restrictions of the 
policy and except as provided above, 
the provisions of the policy relative to 
aviation hazards and all other provi- 
sions of the policy shall continue in 
force. 

It is not intended to offer this cov- 
erage primarily for aviation accidents 


TO HEAR W. P. WORTHINGTON 
William P. Worthington, vice presi- 
dent and superintendent of agencies, 
Home Life of New York, will speak at 
the next meeting of the Agencies Com- 
mittee of Pittsburgh, April 23. 





or to cover some specific trip or hazard. 
The company is liberalizing the aviation 
coverage because it is anxious to offer 
the broadest possible protection against 
accidents of all kinds as part of the 
policyholder’s permanent insurance pro- 
gram. 





FEDERAL LIFE MUTUALIZATION 

Mutualization of Federal Life of Chi- 
cago was approved by policyholders at 
a meeting last week by a large vote 
mostly by proxy, according to announce- 
ment by President L. D. Cavanaugh. The 
plan provides for retirement of capital 
stock at a price of $,3000,000 with $750, 
000 payable immediately and the balance 
at the rate of $150,000 a year for fifteen 
years subject to a provision that no pay- 
ment. shall be made which would reduce 
the surplus below 5% of policy reserves. 











How to choose a life partner 


John Hanson knows good tools and good guns, and likes 
to handle them. That—plus his native independence— 
may be the reason he scrimped and saved to open his own 
hardware store, and the reason his fellow-townsmen buy 
from him. Be that as it may, he’s a successful small busi- 


ness man—a man of character. 


We recommend John Hanson as a “life partner” for 
you. The life insurance company with such people as 
policyholders is a good place for your own insurance. 
Much of the strength of a life insurance company lies in 
the strength of the men and women who buy its policies— 
in their thriftiness, in their determination to carry on 
without lapsing. For most lapsed policies mean a loss not 
only to the man who lapses, but to the company, and 


ultimately to its policyholders. 


sell such men. For while he too is an independent busi- 
ness man, under his unique contract with us his income 
depends not primarily on new insurance sales, but on his 
policyholders’ persistence in keeping their insurance in 
force. If you drop a policy he has sold you, his rate of in- 


come on all the insurance he has sold is correspondingly 


reduced. 


Your NWNL agent has a special incentive to find and 


insurance company. 


Therefore, he has a special incentive to sell you exactly 
the kind of insurance you need and the amount you can 
afford—and to confine his selling efforts to the kind of 
people you can welcome as fellow policyholders in a life 


NORTHWESTERN .Wational LIFE 
INSURANCE } 


Q b. Arnold, President 


COMPANY 


Minnespolis 4, Minn. 
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Prudential Amends Extra Premiums 


On Policies Involving War Hazards 


\ letter to The Prudential field force by Pearce Shepherd, second vice president 


and associate actuary, gives revised extra premiums for war hazard coverage as 
follows: 

Kffective immediately, the following schedule of extra premiums replaces the 
schedule contained in the circular letter of December 31, 1943. Policies in force with 
extra premiums in accordance with earlier schedules will be reconsidered on the 
next premium due date and the lower premium applied for the future. These extra 
premiums are for use in connection with Ordinary, including M.D.O., and Inter- 
mediate Monthly Premium policies. 

Further reductions in the extra premiums for civilians coming within Group 11 
imay be anticipated as fighting approaches an end in any given territory. 


Military and Naval Service Groups 


The extra premium, operates to suspend clauses (a) and (b) of the War and 
\viation Clause but clause (c) is unchanged. The request to amend an Ordinary or 
Intermediate policy to provide this war hazard coverage should be made just before 
it is to become effective whether on a policy currently being applied for or one 
already in force. 

Extra Preminm 


per $1,000 


Group perannum 
| Army Medical Department (including Medical Corps, Dental Corps, Veterinary 
Corps, etc.) except female nurses; Chaplains... 2c. 0cceccrsasecesscese $40 
? Army and Navy nurses (female); Women’s Service Groups.........0....e008 25 


3 Military and Naval Aviation forces, Airborne troops and Paratroops: 


(a) Commissioned officers, ground duties only...........ccececesceecees 90 
SEeD OES oo ai 6k 8 Gk Kiso b:¥ 90 VBS @ «ba SE CIE 9:0 .0n'cb 6 2a N RG bitte .oe CS Nes Not granted 
S BE VINO IE: oa fbn stan es > 0saee ccd ab eaten cess wsnlece seer e Ree en see Not granted 


90 


Civilian Groups 


The extra premium operates to suspend clause (b) of the War and Aviation 
Clause and amend clause (c) to provide coverage while flying as a passenger in any 
kind of aircraft. IN THOSE GROUPS MARKED WITH AN ASTERISK (*) IN- 
TERMEDIATE POLICIES WILL NOT BE ISSUED AND ORDINARY POLI- 
CIES WILL BE ISSUED ONLY WITH A PERMANENT EXTRA PREMIUM 
AND BENEFITS IN EVENT OF DEATH BY ACCIDENTAL MEANS OR IN 
EVENT OF TOTAL AND PERMANENT DISABILITY WILL NOT BE 
GRANTED, In other groups the policy may be issued with the full War and Avia- 
tion Clause and no extra premium if the applicant so desires. However, in these 
cases extended coverage at the extra premium may be applied for at the time of 
issue or later and such extra premium will be automatically discontinued at the end 
of the second policy year. 

When an extra premium has been quoted for war coverage, the following should 
he inserted in the special request space on the application—“Issue with an extra an- 
nual premium of $...... per thousand because of travel outside of Home Areas.” 
The collection of the full first premium, including the extra premiums, is advised in 
order that the policy may be issued on the binding receipt basis. 

Extra Preminm 
per $1,000 


Group Per annum 
6 War correspondents with fighting units... ........ccccccccccvccccecevesesece $90* 
; ; et de a 
7 Civilian ambulance units and relief orgamizationS............eeeeeverreeveeee 40 


Red Cross personnel: 


(a) Field Directors, Assistant Field Directors and Nurses.........+.+++ 25° 
OR Pr re or ee er eee er er ee ee eee et ee 1S" 
0 Merchant Marine service (including those in training or recently in service).. 10* 
10 Deep-sea fishermen (not coming ashore daily) .........ee cece eee ee eee ereneees 5 
11 Civilians traveling or residing outside the Home Areas: 
Alaska (including the Aletitians)........scccvcccccorcsvcdsceccccverereerses 0 
Re OT TCO eT ee ee ere LPT St ee 0 
Bermuda, Caribbean Islands, Central and South America and Canal Zone..... 2.50 
PRGIPT os dine 0:0 b0'o dd SAV ESS AERO TUES SRT EE DEW EE RON PTL SORTI ED LE MD 0 
pe ee ee i re re etree mer et rs mie nro yey era 5 
Great Britain, Ireland, Continental Europe, Mediterranean Area and Russia... 10* 
Africa (except Mediterranean Area)......-.cecccdcccccccceecscecsesreseers 5° 
Asetian Peninsula, Tran anid Tradl. .. occ ccccrsnsesvesvvscn Sy Sere eee 10* 
yp ee eee orer Ly TT erie Cree reer ee 15* 
Philippines and other Pacific Islands ...........0 esse eee ener eee eee eeeeee 15* 
7 ane 5 


Australia and New Zealand 


Occupational ratings will be required in addition where necessary in the case of 
applicants in Groups 9, 10 and 11. is 

If applicants in Group 8 are uncertain where they will be sent, a Special A rat- 
ine for residence anad travel hazards will be imposed. Special A, B or C rating may 
be required in the case of applicants in Groups 6, 7 and 11 if the period of residence 
is to be one year or more or is indefinite. 

In the case of applicants in Groups 6, 7 and 11 (where a war extra premium or 
a Special A, B or C rating for residence and travel is required) policies will be 
issued on the annual premium basis only. In the case of other groups, however, 
the premium including the extra premium may be paid on a semi-annual, quarterly 
or monthly bas‘s. Semi-annual, quarterly or monthly extra premiums may be ob- 
tained by multiplying the annual extra premiums per thousand by .52, .265 and .09, 
respectively, taking the result to the nearest cent. The extra premium once estab- 


Litsheim General Agent 
State Mutual, Minneapolis 





CARL R. LITSHEIM 


Carl R. Litsheim has been appointed 
general agent of the State Mutual in 
Minneapolis, effective May 1, replacing 
Louis Gross who since 1936 has repre- 
sented the company as general agent, 
but who has resigned to enter the 
manufacturing business. 

Mr. Litsheim started with the com- 
pany as an agent in St. Paul. After 
three years of field work he was trans- 
ferred to the home office in Worcester, 
Mass., as a field assistant, subsequently 
being promoted to agency supervisor 
and later to assistant superintendent of 
agencies. 

State Mutual’s other Minneapolis 
agency is under leadership of Roy A. 
Lathrop, who has been thirty-five years 
with the company. 





DE ROUVILLE ANNIVERSARY 


Charles C. De Rouville, Albany agent, 
Albright agency, Penn Mutual Life, 
celebrates his fortieth anniversary with 
the company this month. From 1905 


until 1924 he was the Penn Mutual’s 
general agent at Albany. He was a 


charter member and past president of 
the Albany Association of Life Under- 
writers. Previous to his Penn Mutual 
experience he was thirteen years gen- 
eral agent for another company. Three 
years ago, on his golden anniversary in 
life insurance, he was elected as honor- 
ary life member of the Albany asso- 
ciation. He has given many lectures on 
life insurance in schools and colleges 
and before civic organizations. 





Fred W. Banfield has been appointed 
Group home office sales representative 
at the Buffalo agency of John Hancock 
Mutual Life. 








is the way one leading insurance 
broker describes the cooperation 
and service which the USLife rend- 
ers to field men. “Prospects today 
demand speedy, efficient service, 
and your capable Home Office 
is certainly tops in both respects”, 
was his comment. 


INSURANCE COMPANY 
IN THE CITY OF NEW YORK 











LEGAL MEANING OF “AT WAR” 

The Idaho Supreme Court, in a 3-to 2 
decision, holds that the death of a sea- 
man in the United States Navy holding 
a life insurance policy, resulting from 
the Pearl Harbor attack, December 7, 
1941, the day preceding ‘the formal 
declaration of war by Congress, did not 
occur while the nation was “at war, 
where the policy limited the recovery if 
the death occurrs while the insured was 
in the military service of a country at 
war. “An act of Congress is necessary 
to the commencement of a foreign war 
and is in itself a declaration of war. 1 
Kent 55. It fixes the date of the war. 
(West v. Palmetto State Life, 202 S. C. 
422.) 


The court adopted, not the broad 
sense of the term, but the meaning and 
intent of the word “war” as contained 
in a formal, legal contract of insurance. 
Roseman v. Idaho Mut. Ben Ass’n, 145 
P.. 2d 22. 





lished will remain constant so long as the insured does not change to a different 


group. 


The amount of Prudential insurance that will be written at an extra premium 
may be limited depending upon all the circumstances, and‘will vary with classifica- 
tion of the risk. Such amounts will range from $10,000 for the Military and Naval 
Service Groups and Merchant Marine Group to $50,000 for the least hazardous 


Civilian Groups. 


No commissions will be allowed on such war extra premiums. 
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E. M. MeConney Elected 
Bankers Executive V. P. 


WITH COMPANY OVER 25 YEARS 





Other Promotions Include R. B. Patrick 
to Financial Vice President, E. F. 
Bucknell Associate Actuary 





At the annual meeting of the Bankers 
Life Co. held in Des Moines, Tuesday, 
Edmund M. McConney, with that com- 
pany more than a quarter of a century 
and for many years its actuary, was 
imade executive vice president. Three 
years ago he had been advanced from 


E. M. McCONNEY 


vice president and actuary to ranking 
vice president. 

Mr. McConney, a descendant of High- 
land Scotch chieftains, was born on the 
island of St. Christopher, British West 
Indies, and graduated from Harrison 
College, Barbados. He moved to Canada 


in 1911 and started his business career 
with Manufacturers Life of Toronto. 
When the first World War came he en- 
listed in the 20th Battalion Canadian In- 
fantry, serving from 1914 to 1918 during 
the entire period of the war. He was in 
much fighting on the Western front, 
was wounded at Mons and received a 
British decoration for bravery on the 
field. Returning to Canada in 1919, he 
completed his actuarial studies and that 
year joined Bankers Life Co. in its ac- 
\uarial department. After seven months 
he was made assistant actuary and four 
years later was made actuary of the 
company. He was elected vice presi- 
dent and actuary in 1934 and a member 
of the board in 1938. Mr. McConney is 
a Fellow of the Actuarial Society of 
\merica, an Associate of the Institute 
of Actuaries of Great Britain and a 
ember of the International Congress 
of Actuaries. 


Other Changes 


Other executive changes made at the 
meeting were promotion of R. B. 
Patrick from financial secretary to fi- 
nancial vice president; E. F. Bucknell 
\rom assistant actuary to associate ac- 
tuary; William Rae from assistant ac- 
tuary to Group actuary; and A. R. 
Kkoberts was named assistant secretary. 

President Gerard S. Nollen announced 
hat for the first quarter of 1945 new 
Ordinary insurance issued by the com- 
any amounted to $21,000,000 which was 
‘0% greater than the same period last 
ear. New and restored Ordinary insur- 
wnce for the past year amounted to 
ore than 85 million dollars which was 
“3% greater than new business for the 
previous year. New Group insurance 
Writings of 33 million dollars almost 
doubled the company’s Group business 
to the total of more than 60 million. 





HUDSON COUNTY ASS’N MEETS 


The Hudson County Life Underwriters 
Association held its monthly luncheon 
meeting yesterday and had as its guest 
speaker Clifford H. Orr, general agent 
for the National Life of Vermont in 
Philadelphia. Election of officers will be 
held at the May meeting. Members of 
the nominating committee include Lou 
Walton, George Muller, Reuben Stein- 
field, Max Tilleman, Martin Fath. 





Sanford B. Bernbaum, Penn Mutual 
Life, Seattle, who paid for $1,200,000 last 


year, was a New York visitor recently. 







BMA HAS RECORD INCREASES 

Business Men's Assurance Co. repre 
sentatives established a new. all-time 
high production for March, which was 
the twenty-seventh consecutive month 
of new high records. Life insurance 
sales were $3,280,951. For the first quar- 
ter of 1945 life insurance sales totaled 
$11,354,500 as compared with a total of 
$9,177,670 for the corresponding period 
last year, an increase of 23.7%. 

The San Francisco branch office under 
the supervision of Vice President J. P. 
Baldwin led all branch offices in total 
production. 





JOHNSON WEST COAST SPEAKER 
Holgar J. Johnson, president, Institute 


of Life Insurance, addressed the Los 
\ngeles Association of Life Underwriters 
and the Managers’ Association on Wed 
nesday of this week and the Joint meet 
ing of the Chamber of Commerce, Com- 
mercial Club and the Life Underwriters 
\ssociation in San Francisco on Thurs- 
day. Before continuing into the Pacific 


Northwest, Mr. Johnson plans to talk at 
a joint meeting of the Chamber of Com- 
merce and the Life Underwriters Asso- 
ciation of Oakland. 


85-year records 
SHATTERED 
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NALU Names Its 1945 


Nominating Committee 
behalf of the National 
as empowered by the resolution 


Acting in 
Council, 
adopted at the 
in 1942, the 
National 


ers at its 


convention in Chicago 
trustees of the 


Underwrit- 


board of 
Association of Life 
recent mid-year meeting 
following five members to 
1945 nominating committee: 
agent, Provi- 
chairman ; 
Guar- 
Green, 
Okla- 


elected the 
serve as the 
Eber M. Spence, 
dent Mutual, 
Lynn S. Broaddus, general agent, 
Life, Chicago; Theo M. 

Massachusetts Mutual Life, 
homa City; William B. Hardy, agent, 
New England Mutual, Cincinnati; Philip 
Metropolitan, Bloomfield, 


general 
Indianapolis, 


dian 
agent, 


J. Torsney, 
New Jersey. 
In accordance with the by-laws of 
the National Association, President Wil- 
jam H. Andrews, Jr., presented to the 
board the names of fifteen members as 
nominees for membership on the com- 
mittee. One additional name was pre- 
sented from the floor. The board of 
trustees, acting in behalf of the National 
Council, voted on the list of sixteen 
nominees and the five who received the 
highest number of votes were declared 
elected members of the committee. 
The committee on nominations, as in- 
structed by the by-laws, will solicit 
recommendations of nominees for of- 
fices to be filled at the annual election 
and the committee will issue invitations 


to all local associations to submit the 
names and qualifications of any mem- 
bers they wish to present for national 


office. If Government restrictions pre- 
vent the holding of either an annual 
meeting of the National Council or of 
a National Convention this year, the 
board of trustees will receive the report 
of the committee and elect the officers 
and trustees under the wartime powers 
granted it by the Chicago resolution. 


ON SOUTHERN TRIP 
William P. Worthington, vice presi- 
dent and superintendent of agencies of 
Home Life of New York, was the guest 
speaker at the meeting of the Atlanta 


Association of Life Underwriters on 
April 12. Accompanied by Eugene C. 
Kelly, Jr., assistant superintendent of 


agencies, who directs the operations of 
the company’s agencies in the East and 
Southeast, Mr. Worthington is _ con- 
ferring with managers of the Home Life 
in that section during the middle of 
April 


Advanced by Gardiner 


Allen and Pratt Made Associate General 
Agents; Jacobs, Asst. General Agent; 
Quarto, Agency Supervisor 
At a dinner in the Baltusrol Country 
Club following an outing of the Harry 
Gardiner agency, John Hancock, 225 
3roadway, New York City, which 
agency did $90,000,000 of business last 
year, Mr. Gardiner announced these 
appointments Edwin J. Allen and Harold 
G. Pratt, associate general agents; A. 
Robert Jacobs, assistant general agent, 
and Pasquale A. Quarto, agency super- 

visor. 

Mr. Pratt was with John Hancock 
home office twelve years and was a di- 
vision supervisor when he went with 
the Gardiner agency in January, 1929. 
He was made assistant general agent 
five years ago. Mr. Ailen came to the 
agency in June, 1927, as a supervisor and 
then became assistant general agent. 

Mr. Jacobs joined the agency in 1933 
and two years later was made conserva- 
tion manager. In 1937 he became broker- 
age supervisor. Mr. Quarto joined the 
agency as an agent. 





PASSED BY Y CONNECTICUT HOUSE 


The bill offering more equitable treat- 
ment of Connecticut companies in that 
state’s own tax program has passed the 
Connecticut House. Connecticut com- 
panies told a joint committee of Con- 
necticut legislature that domestic com- 
panies were heavier taxed by Connecti- 
cut than companies of other states do- 
ing business in Connecticut, and they 
asked for relief from “unnecessary bur- 
dens imposed by their own state.” 


CHICAGO CLU DIRECTORS 

Harry R. Schultz, president of the 
Chicago Chapter of Chartered Life Un- 
derwriters, announces that the following 
appointments were made to fill the un- 
expired terms of two directors who are 
leaving Chicago: John O. Todd, North- 
western Mutual, replacing Paul Wil- 
liams; Dave Dawson, Home Life, re- 
placing John Bellows, Jr. 








Each working day of the past year, on 
the average, life insurance companies 
paid to beneficiaries $3,950,000 under 
policy claims and to living policyholders 
$4,300,000 under the many policy features 
and plans for individual use. 





Life insurance owned per family in 
the United States is now approximately 
$4,400, up almost 20% in the past five 
vears, according to the Institute of Life 
Insurance. 











110 East 42nd Street 


LIFE REINSURANCE 





Porth American Reassurance Co. 
LAWRENCE M. CATHLES, President 


New York 17, N. DV. 











A. L. Starliper Fidelity 
Mutual Mgr. at Martinsburg 


Alvin L. Starliper has recently been 
appointed manager for the Fidelity Mu- 
Life at Martinsburg, W. Va. His 
will include a number of coun- 


tual 
territory 
ties contiguous to Martinsburg. 
After leaving college, Mr. 
spent eight years as assistant manager 
for the Interwoven Stocking Co. Follow- 
ing this, he had several years of life 
underwriting with the Equitable Life As- 
surance Society before entering the 
Army. He was given an honorable dis- 
charge early in 1944 and established his 
own real estate and insurance business 
in’ Martinsburg. 


Starliper 





DES MOINES ELECTION 


William Zanders was elected presi- 
dent of the Des Moines Association of 
Accident & Health Underwriters at its 
recent annual meeting. LeRoy Secor 
was named vice president; Ella Koch, 
secretary, and M. J. Bump, treasurer. 
Martin Seltzer and Darwin Kinney were 
named as directors. 


OSHIN-HUBER F.D.R. _ TRIBUTE 


The Oshin-Huber Agency, Home Life 
of New York, dedicated its meeting on 
April 16 to the memory of the late 
Franklin Delano Roosevelt and adjourned 
following a tribute paid by Manager Sol- 
omon Huber. 











COMPLETE BROKERAGE FACILITIES 


All Life, Endowment and Annuity Plans. 
Favorable Par. and Non-par. rates. 

Standard and Sub-standard risks. 

Facilities for handling large cases. 

Civilian Foreign Travel Coverage. 
Annuities — Single Premiums up to $100,000. 
Prompt and Efficient Service. 


INSURANCE IN FORCE, 790 MILLION DOLLARS 
(Including Deferred Annuities) 


ASSETS, 264 MILLION DOLLARS 


Established 1887 

















Became Party to Fraud 
action for disability benefits 
health and accident policy, 
Cypher v. National Accident & Health 
Co. of Pennsylvania, 155 Pa.. Supers. 
487, 38 A. 2d 543, it was conceded that 
the policy was issued on the basis of 
an application containing the false rep- 
resentation that the applicant had been 
without disability and had received no 
medical or surgical attention within ten 
years, whereas, at the time of the ap- 
plication, he was carrying in his arm, 
as the result of a previous fracture, a 
metal plate at the side of the fracture 
sued for, and had had an operation for 
appendicitis, all of these occurring within 
five years. 

The applicant signed the application; 
it was filled in by the company’s agent. 
The insured claimed that he made a 
complete disclosure to the agent, and 
that the fraud on the company, if any, 
was committed by the latter in unfaith- 
fully recording the answers to the ques- 
tions in the application. The insured: 
did not request to have the application 
read to him. He attempted to excuse 
his failure to read it himself on the 
ground that an infection of his eyes 
prevented him. 

It was held that the general rule ap- 
plied that the insured, in making out 
a case of fraud against the agent, also 
made out a case in which he was a 
party to the fraud, precluding his re- 
covery on the policy. 


In an 
under a 





REPORTS RECORD PRODUCTION 
The agency force of Occidental Life 
of California produced more Ordinary 
business in the month of March than in 
any other month in company history, 
Vice President V. H. Jenkins announced. 
Total Ordinary writings for the month 
were more than $15,600,000. Ordinary pro- 
duction for the first quarter of 1945 also 
set a new record, and was 31% greater 
than in the same period of 1944. It was 
more than double the Ordinary produc- 
tion in the first quarter of 1943. March F&F 
was the thirteenth consecutive month in & 
which the amount of written Ordinary — 


business exceeded $10,000,000. 





The greater relative contribution to 
farm financing needs made by the life 
insurance compaaies today as compared 
with twenty-five years ago is reflected 
in the fact that the life companies now 
write nearly 20% of total form mort- 
gauges, compared with 8% to 14% in thie 
years 1914 to 1918, 





Norman H. Nelson, vice president and 
treasurer, Minnesota Mutual Life, has 
been elected to the board of directors 
of the St. Paul Rotary Club for the 
1945-46 term. His election to the board 
follows his serving as president of the 
organization during the past year. 
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N. Y. Life’s Centennial Day Activities 


With Big Meeting Deferred Agencies Mark Event by Cere- 
monies and Luncheons; Large Advertising Campaign 


With Variety of Sales Aids and Other Literature 


While the New York Life found it 
necessary to defer until a more appro- 
priate time its plan for holding a meet- 
ing in New York City of its leading 
agents and’ otherwise to restrict its Cen- 
tennial celebration it was, nevertheless, 
able to promote an extensive program of 
Centennial activities involving its agents, 
employes, policyholders and the public 
generally. Agents in branch offices did 
not want the anniversary day, April 12, 
1945, to pass without some special rec- 
ognition and so special centennial day 
sales aids were made available to them. 

The plans for the day were outlined 
in an attractively printed bulletin, and 
the agents were provided with a hand- 
some blue leatherette folder, gold 
stamped, “100 Years, New York Life 
Insurance Co.,” in which to carry ap- 
plications and other papers. Application 
blanks carried an appropriate special 
imprint on the top. For all policies is- 
sued on applications dated April 12, 
1945, the company will use a 100th an- 
niversary souvenir policy jacket. To 
interest children and their parents on 
the occasion agents were furnished with 
sets of novelty cards, of identical size 
but cut in such a shape that they gave 
the optical illusion that one was larger 
than the other. They carried the cen- 
tennial emblem, Agents were also sup- 
plied with attractive cards announcing 
that the 100th anniversary was on April 
12, 1945. These cards were mailed to 
prospects, policyholders and centers of 
influence over the signature of an agent 
or agency man. 

On the Centennial anniversary day 
the New York Life published a 600- 
line’ newspaper advertisement in 417 
dailly newspapers in 243 cities. This 
advertisement was dedicated to the 
agents and emphasized that “for 100 
years New York Life agents have served 
American families.” In addition to the 
company’s advertising, about 500 mats 
of the Centennial Day advertisement 
were furnished to agents who wanted 
to publish the advertisement, at their 
own expense, in other newspapers. These 
ads were smaller than the company’s 
advertisement. The branch offices also 
were furnished with “model press re- 
leases” which they could adapt in fur- 
nishing local newspapers with informa- 
tion about Centennial day activities in 
the branch office city. Furthermore, the 
agency men were furnished with basic 
material for a talk about life insurance 
during the past century. 

Ceremonies and Luncheons 

On Centennial day there were a num- 
her of ceremonies and special luncheon 
meetings. One of the impressive cere- 
monies was held in New York as the 
company opened the doors of the home 
office for business. There was choral 
singing in the main lobby of the home 
office and new 100 year.posters in the 
clevators and on the bulletin boards to 
greet the employes as they came to 
work. At noon there was a special 100th 
year luncheon for employes, and dur- 
ing the day recordings of 100th year 
addresses, by President Harrison and 
Agency Vice President, L. Seton Lind- 
say, were played in various home office 
departments. Employes were also given 
a kit containing a 16-page history of the 
company, a brochure containing reprints 
of the speeches by President Harrison 
and Vice President Lindsay, and a 100th 
year lapel button or pin. 

100th Year Sales Aids 

Throughout the company’s 100th year 
special sales promotion material was 
made available to the agents. 

The New York Life’s wall calendars, 
with the agent’s name imprinted, depict- 


ed scenes of American life in 1845 when 
the New York Life was founded. The 
pictures were specially painted for these 
calendars by leading American artists 
such as N. C. Wyeth, Stanley Arthurs, 
Frank Schoonover, Gayle Haskins and 
Walter Stewart. There was a large size 
calendar for offices and a smaller one for 
homes. About 150,000 were distributed. 

Birthday cards for the use of agents 
were illustrated with small reproductions 
in color of several of the pictures painted 
for the wall calendar. 

Pocket calendar cards for 1945 carried 
the centennial emblem and the agent’s 
imprint. Over a half million of these 
cards were distributed. 

Match books, carrying the Centennial 
emblem and the agent’s imprint, proved 
a welcome gift to prospects in these days 
of match shortages. The agents ordered 
over one million of these match books. 

Score pads for bridge and gin rummy 
were furnished with the centennial em- 
blem and the agent’s imprint. The agents 
have used 30,000. 

Memo books, with spiral binding and 
blank pages for notes, also were pro- 
vided. These, too, carried the Centennial 
emblem and the agent’s imprinted name 
and address. About 30,000 of the memo 
books have been used by agents. 

Agents were able to order plaving 
cards with special backs carrying a 100th 
year message. 

For agents who wanted to _ publish 
newspaper advertisements at the begin- 
ning of the 100th year in 1944, particu- 
larly in the smal'er cities and towns, the 
company furnished line cuts, layouts 
and copy which could be set by the news- 
papers locally. 


Insurance Trade Press Advertising 


An important part of the New York 
Life’s Centennial year promotion has 
been its advertising in the insurance 
trade press. The company has carried 
schedules of full page space in 25 na- 
tional and regional insurance publica- 
tions in the United States. At the be- 
ginning of its 100th year the company 
publicized its Centennial emblem, which 
was also appearing on all the company’s 
printed material, letterheads and _ en- 
velopes. It then inaugurated a campaign 
of all-type advertisements emphasizing 
the 100th year, and, in large reverse 
printing on a gray background, stressing 
a simple statement on the significance of 
the company’s age and the contribution 
of the agent to the social progress. and 
economic development of the nation. 

This series of advertisements was fol- 
lowed by adaptations of the company’s 
newspaper advertisements which feature 
the 100th anniversary and are dedicated 
to the American family. The new series 
is illustrated with pictures of babies and 
newly married couples, and stresses a 
note which “Editor and Publisher” has 
described as a far cry from the usual 
type of insurance advertising. The cam- 
paign makes the double point that, while 
the New York Life Insurance Company 
is 100 years old, it looks to the future 
with the new families and babies it is the 
company’s business to protect through 
life insurance. 

The advertising campaign in the insur- 
ance trade press will continue beyond 
the centennial anniversary date along 
the same lines as in the daily newspapers. 
It aims primarily to make the company’s 
agents, and the agents of other com- 
panies as centers of influence, aware of 
the theme of the New York Life’s na- 
tional advertising which is directed to 
the public at large. 

Promotion Among Policyholders 

The New York Life has more than 
2,500,000 policyholders, and as they are 
interested in the company it was logical 


for the company to promote its Cen- 
tennial among them. 

The premium notice envelope carried 
the Centennial emblem, and a new pre- 
mium notice was designed which drew 
attention to the company’s Centennial 
year. It was modernized typographically 
and carried a Centennial message. 

All letters and other communications 
with policyholders carried the Centen- 
nial emblem: on the envelope and the 
letterhead. In addition, many offices 
adopted the device of dating their letters 
with the additional phrase, “Our 100th 
Year.” 

Centennial Report to Policyholders 


On the Centennial Anniversary the 
company published a “Centennial Report 
to Policyholders” which was larger than 
the regular report included with premium 
notices and which contained information 
on the history and background of the 
company. It was printed in color and 
illustrated, 

This Centennial report was sent to the 
company’s policyholders who requested 
it following an offer which was included 
with the premium notice. It is also 
being mailed by the company to centers 
of influence throughout the United States. 

A 100th Annual Report to Policyhold- 
ers, printed small enough to be included 
with premium notices without increasing 
the postage, is being sent to all policy- 
holders. 

In February the company began the 
publication of the 100th Annual State- 
ment to its policyholders as a newspaper 
advertisement in 328 newspapers in 172 
cities. It contained the Annual letter 
from the president which. drew attention 
to the company’s Centennial Anniver- 
sary. 

Centennial Newspaper Advertising 

Campaign 

A nation-wide Centennial newspaper 
advertising campaign was inaugurated in 
January of 1945. The advertising is ded- 
icated to the American family and has 
featured babies and weddings as. sym- 
bols of new families. It is appearing in 
350 newspapers in 177 cities. , 

The advertising points out that for 
100 years the New York Life has*been 
helping families achieve the happiness 
that can come only from security and 
that in the years ahead the company’s 
“100 years of experience and _ stability 
will continue to help build a better future 
for many of this year’s new American 
families, and for many more families to 
come.” 

While stressing the company’s age, the 
advertising looks forward instead of back- 
ward and it is designed to anpeaf par- 
ticularly to younger people who aré the 
company’s primary market for life in- 
surance in the future . 

The advertisemnts are appearing 4n the 
daily newspapers of cities where the 
company has branch offices ar: sub- 
offices, and also in an additional. list of 
cities which were not receiving ‘an ade- 
quate amount of newspaper circulation 
coverage, but where the company had 
unusually strong and active agency rep- 
resentation to take advantage of the 
company’s advertising support of their 
efforts. 

Farm Market Advertising 

For a number of years, the New York 
Life has been actively developing the 
market for life insurance among farmers 
by advertising in farm maggzines. As 
the newspaper advertising cafpaign was 
primarily covering the urban market, the 
Centennial advertisements were inserted 
in full page space in Successful Farm- 
ing in order to obtain rural coverage in 
the important agricultural areas of the 
Middle West. 

Early in April of 1945, a 4-page folder 
was furnished to the agents in the Mid- 
dle West. It reproduced one of the Cen- 
tennial advertisements, the April cover 
of Successful Farming, Magazine, and a 
special article by Don Ross of the Suc- 
cessful Farming staff. 

President’s Centennial Day Messages 

On the Centennial Anniversary Day, 
every agent, branch office employe, and 
home office employe received a person- 





ally addressed Centennial message from 


President George L. Harrison. 


Nylic Review 


_ During the company’s 100th year, the 
Nylic Review, New York Life’s monthty 
magazine for its agents, published a 
series of ten pictorial feature articles, 
showing the growth and development of 
the nation and the ‘New York Life dur- 
ing the past century. The ten pictorial 
articles were incorporated in a 60-page 
Centennial “Policyholders Edition,” dated 
April 12, 1945, 

In addition, this special issue carried 
a foreword by President Harrison, a two- 
page article on how the company has 
protected the family and served the na- 
tion for 100 years, and an article by 
\ ice President L. Seton Lindsay on the 
service of the New York Life agents. 
Mr. Lindsay's article discussed the de- 
velopment of the New York Life agency 
organization during the past century in 
rendering better service to the policy- 
holder and the public. 

; The 60-page issue contains pictures of 
important events in the history of the 
nation, taken from old prints and photo- 
graphs and also pictures relating to the 
New York Life. It was made available 
for distribution by the company’s agents 
to policyholders on the company’s Cen- 
tennial Anniversary date, April ‘12, 1945. 


Goodfellowship News 


_A special edition of the Goodfellowship 
News, the monthly magazine for home 
office employes of the New York Life, 
was published. A 60-page issue, it was 
distributed among not only the employes 
of the home office but also the branch 
office employes and agents. 

The issue carried a foreword by Presi- 
dent George L. Harrison, and articles by 
Executive Vice President John S. Sin- 
clair, Vice President and Chief Actuary 
William Macfarlane, Vice President L. 
Seton Lindsay, Vice President George S. 
Van Schaick, Vice President William F. 
Rohlffs, Vice President Griffin M. Love- 
lace, Assistant Vice President Dick 
Oliver of St. Louis, Assistant Secretary 
S. S. Buxton, Assistant Secretary L. C. 
Sandford, Deputy Comptroller Fred V. 
Bates and a number of the old timers. 

There also were special articles on the 
administrations of the ten men who have 
been Presidents of the New York Life 
during the past 100 years, the way in 
which the company’s earlier records re- 
flect the history of the nation, the Mad- 
ison Square neighborhood, home office 
buildings, the Medical Welfare Depart- 
ment, the way in which home office 
employes participated in the Civil War, 
Spanish American War, World War | 
and World War II, and histories of the 
home office employe organizations—the 
Goodfellowship Club, The Women’s Club 
and the Nylic Post of the American 
Legion. 

-The issue carried photographs of the 
employes and agents who have served the 
company for a half century. It was 
profusely illustrated with pictures of his- 
torical interest and contained pictorial 
features showing the changes which have 
taken place during the past century in 
urban transportation, business offices, 
recreation, and fashions. 


Booklet on “1845” 


The company also published a 36-page 
booklet entitled “1845.” Printed in a 
style reminiscent of the almanacs and 
annuals of a century ago, the publication 
carried the sub-title: “A Record of the 
Happy Events and Dire Calamities, Fash- 
ions and Modes of Living, Literature and 
Art, Business and Politics, and many 
Other Significant Happenings in the 
Year which saw the Founding of the 
New York Life Insurance Company.” A 
chronology of events for the year 1845 
is included as well as descriptive para- 
graphs on the life and times of a century 
ago. There is also a factual account of 
the’ #pgnding ‘of the’ New_York Life as a 
mutual life insurance company. 

This booklet was distributed among the 
company’s agents and employes, and 
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Che literature which has been gotten 
out by the New York Life in connection 
with its 100th anniversary, especially the 
policyholders edition of the Nylic Re- 


view and the Centennial edition of Good- 
fellowship News has been a_ splendid 
achievement. These editions, handsomely 
illustrated, are of unusual reader interest. 

Some interesting paragraphs follow: 

In his biography of President Garfield, 
written in 1867, Whitelaw Reid, then of 
the New York Tribune, tells how Gar- 
field when 23 decided to put himself 
through college. How to procure the 
needed money was a mystery, but as he 
was in vigorous health a life insurance 
policy was easily obtained. This he as- 
signed to a man who thereupon loaned 
him what money was needed, knowing 
that if Garfield lived he would pay it, 
and that if he died the policy would 
secure it. 

Proceeds of a later policy with New 
York Life for $25,000 was paid to Gar- 
field’s widow after his death by assassi- 
nation. It had been taken out in May, 
1881. Two months later he was shot by 
an assassin, and on the 19th day of 
September he died. 





General George A. Custer, along with 
five companies of the 7th U. S. Cavalry 
which he commanded, was massacred by 
the Sioux Indians under the leadership 
of Sitting Bull. Custer’s last stand cost 
New York Life more than any battle in 
the Civil War for the company held pol- 
icies on the lives of General Custer and 
five of his brother officers. 





In 1869, the year of the “golden spike,” 
New York Life agencies were established 
in Utah, Montana and Nevada. Col. 
Alexander Hawes, a Nylic pioneer in the 
West, personally wrote the first life 
application taken in Salt Lake City. 





For an extra premium of 5% a New 
York Life policyholder could enter the 
military or naval service of the United 
States in 1861 without jeopardizing his 
insurance. An additional extra premium, 





ISSUES NEW PUBLICATION 
Kansas City Life “Weekly Message” 
Replaced by “Lifetime”; Published 

Semi-Monthly; N. J. Miner, Editor 

The first edition of the Kansas City 
Life’s new magazine “Lifetime,” dated 
April 15, has been mailed to the com- 
pany’s field force. This new magazine, 
which takes the place of the company’s 
previous publication, “Weekly Message” 
will be published semi-monthly and _ is 
edited by N. Jane Miner. 

President W. E. Bixby, in a message 
on the inside back cover, points out that 
while the features which have proved 
popular in “Weekly Message” have been 
retained in “Lifetime,” a number of new 
attractions have been added. Features of 
the new publication include a column 
by Dr. E. L. Mathias, associate medical 
director, the inclusion of a woman’s col- 
umn and a timely feature article on page 
three. President Bixby urges the mem- 
bers of the company’s field force to con- 
tribute articles and sales tips and meth- 
ods used by field associates. 





The lowa Association of Life Under- 
writers will hold its annual election in 
Des Moines, May 19. 





Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 
41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 














however, was required if he traveled or 
resided north of 34 degrees latitude, a 
line running through Columbia, S. C., 
and Los Angeles. 





Although there were nearly 5,000 busi- 
ness failures in the panic of 1857, with 
an aggregate liability of nearly $300,000,- 
000, the business of the New York Life 
showed an increase and the finance com- 
mittee was able to report the following 





year that the company had _ sustained 
no losses on its investments. 
The New York Life’s Pacific Coast 


manager reported to the company after 
the San Francisco fire: “While our 
offices burned, we buried our records in 
Golden Gate Park; dug them up while 
the fire was still smouldering; and were 
first to reopen in the burned area. 

“We secured gold from the United 
States Mint; made immediate loans un- 
der our policies. This prompt action 
relieved the distress of many policyhold- 
ers and their families in this crisis.” 

Uncle Francis. 





REPORT 


Travelers Service Men Get 
Malcolm-Smith’s Columns 


The Travelers has issued in pamphlet 
form for service men a series of the 
columns published in “The Travelers 
Protection,” under the title, “Tower 
Telescope Edition.” The editor’s note 
says: “With the thought that many of 
the 3,800 Travelers people in the service 
will have missed their favorite column, 
this selection from the past years’ issue 
of ‘Protection’ has been especially 
printed for them. May it serve to 
brighten an hour of what we hope is the 
short time before they all return safely 
to the Travelers.” 

Mr. Malcolm-Smith has been a mem- 
ber of the publicity department of the 
Travelers for fifteen years and his writ- 
ings and cartoon drawings are widely 
known. He is author of several books 
and for more than two years conducted 
a weekly radio broadcast on American 


jazz. 


ASHBROOK IN CALIFORNIA 

Cc. G. Ashbrook, vice president and 
superintendent of agencies, North Amer- 
ican Life of Chicago, is now on Pacific 
coast. Together with George Payne, 
company’s manager for California, he 
is holding meetings in various cities 
of the state. 
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FOR '44 





Life Insurance in Force 


$1,013,019,649 


(Highest in history—a 14.1% gain) 


on oe 


. « $122,624,617 


(Highest in history—a 17.4% gain) 


New Paid Life Insurance $136,432,990 
(Highest in history—a 5.9% gain over 1943) 


Total Premium Income 


. $29,940,318 


(Highest in history—a 31.1% gain) 


Capital and Surplus 


$8,175,715 


(Highest in history—a 38.1% gain) 


Accident & Sickness 
Premium Income 
(Highest in history 


$4,949,936 


—a 60.7% gain) 


Payments to Policyholders $12,173,000 
(Highest in history—a 23.5% gain) 
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W. R. Cunningham Made 
Ass’t Secretary of Prudential 





~ 


WILLIAM R. CUNNINGHAM 


William R. Cunningham has 
elected assistant secretary of the Pru- 
dential with which company he has been 
since November, 1923, when he enrolled 
in the Ordinary mathematical depart- 
ment. In December, 1929, he was trans- 
ferred to the actuarial general depart- 
ment, where he served successively as 
supervising clerk, assistant manager, as- 
sociate manager and manager. 

Next came promotions to assistant su- 
pervisor of Ordinary policy department 
and supervisor. In 1938 he was trans- 
ferred to actuarial general and currently 
is associated with the Group Insurance 
Department. 

Assistant Secretary W. R. Cunningham 
served throughout World War I in the 
British armed forces, enlisting in the 
Irish Guards as a private. When the 
armistice was signed, he was a captain 
in command of a machine gun unit and 
had served in virtually every major 
theatre of war, including France, Meso 
potamia and at Gallipoli. He was one 
of the youngest captains in the Britisl 
army at the time he was commissioned 


been 





N. J. STATE ASS’N MEETING 


The nominations committee of the New 
Jersey State Association of Life Under 
writers, of which Howard C. Lawrence 
is chairman, has asked members of eacl: 
life association in the state to submit 
names of persons qualified for officers 
of the state association. The annual 
meeting and election of officers will be 
held in Newark in June. 





YOVITS AGENCY HONORS CITRON 

The Albert Yovits Agency of Securit) 
Mutual in New York City has set a tes 
timonial month commencing May 15 for 
production honoring its leading producer 
William Citron who is leading the entire 
field force of the company. Mr. Citron 
has a general brokerage business at 110 
John Street, New York. 


HERMAN REINIS 
Brooklyn General Agent 


The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 
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Linton Sees Danger in 
High Social Security 


MIGHT TAKE 20% OF PAYROLLS 








Would Broaden Scope but Not Raise 
Benefits to Point of Creating 
New Social Problems 





Social Security legislation can be the 
means of answering some of society's 
gravest problems, or it can be the means 
of creating even greater problems if care 
is not exercised to preserve the demo- 
cratic way of life, said M. Albert Linton, 
president Provident Mutual Life in ad- 
dressing the Boston Life Underwriters 
Association at Hotel Statler, Thursday, 
last week. Montague P. Ford, president 
of Boston Association, presided at the 
ineeting. 

Legislation now before Congress pro- 
vides for expanding the Social Security 
program to such an extent that it might 
eventually require total taxation equal 
to 20% of payrolls, Mr. Linton stated, 
and the American people would be work- 
ing approximately seven hours a week 
in order to take care of Social Security 
beneficiaries, leaving the balance of the 
working week to take care of the needs 
of the rest of the population. This pro- 
portion, Mr. Linton commented, may not 
be popular with the individual worker 
when he realizes what the proposed 
legislation will do. 

“How many additional hours are we 
willing to work each week to provide a 
given standard of living for the old, the 
young, the disabled and the unem- 
ployed?” asked Mr. Linton. “These 
eroups must be taken care of, it is true; 
and the only way to take care of them 
is to produce enough wealth by our 
working time in order to support 
them, but if we raise their standards 
too high the tendency will be for more 
and more marginal workers to quit 
work and get on the benefit payrolls of 
the government. Such a tendency pro- 
duces a vicious cycle in which those still 
working would have to work still harder 
in order to support those who are being 
paid out of the public payroll. 

“Social Security represents society’s 
sincere attempt to meet the grave prob- 
lems created by industrialization, but 
the solutions to the problems are not 
simple and are not to be achieved by a 
centralized bureaucracy in Washington. 
Not only does bureaucracy fail to solve 
the problem but it is likely to create 
problems more serious than those that 
have to be cured. 

“Let us broaden Social Security to 
take in all groups of our people, but 
let us not widen it to produce larger 
and larger benefits. Through a proper 
combination of individual initiative, pri- 
vate agencies such as the Blue Cross and 
governmental agencies, local, state and 
Federal, we can solve our problems if 
we do not go too far along the road to 
centralization.” 


DEATH OF GEO. M. MELBERGER 

George M. Melberger, 62, agency 
secretary, North American Life of 
Chicago, died of a heart attack after 
he reached home from the office the 
evening of April 9. 

He started as a young boy in the 
home office of The Prudential and after 
thirteen years joined the North Ameri- 
can Life in 1910 as manager of the 
policy department, which position he 
held until December, 1943, when he was 
made agency secretary of the company. 





EQUITABLE OF IOWA GAINS 


_The Equitable Life of Iowa reports 
$7,438,416 of paid life insurance in March, 
which was the best record of any month 
lor the past fifteen years, and a gain 
of $1,812,613 or 32.2% over March, 1944. 
Paid for business for the first three 
months of this year totaled $16,736,892, 
a gain of 26.4% over the same period 
last year, The company’s in-force gain 
for the first quarter of the year is $11,- 

385,405, which brings the total as of 
March’ 31 to. $705,639,749. 


L. G. SIMON N. J. SPEAKER 

Leon Gilbert Simon, Equitable Life 
Assurance Society, New York, address- 
ing the Life Insurance and Trust Coun- 
cil of North Jersey at its spring dinner 
meeting, last week in Newark, expressed 
the belief that life insurance will play 
an increasingly important role in the 
creation and conservation of individual 
estates in the post-war era. The realiza- 
tion that individual income taxes will 
remain high for a long time, Mr. Simon 
believes, will cause more and more peo- 
ple to turn to life insurance as the most 
practical and effective means of creating 
an estate. 

Fred S. Fern, National Life of Ver- 
mont, is president of the Life Insur- 
ance and Trust Council of North Jersey. 





“STARS AND STRIPES” CONTEST 

North American Life of Chicago is 
holding a “Stars and Stripes contest” 
for a period from April 13 to May 30. 
The slogan is a minimum of $48,000 of 
business for forty-eight days and for 
the forty-eight stars on the flag. To 
each attaining this goal a War Bond 
will be awarded. The leader for the 
agency force during this period will be 
declared a Four Star General and 
awarded a $100 War Bond. 


HOME OFFICE DESCRIBED 





Steele C. Mackenzie, Dominion Life, 
Principal Speaker Before Detroit 
Cashiers Association 
Steele C. Mackenzie, CLU, 
tendent of agencies, Dominion Life of 
was principal speaker at last 
meeting of Life Agency Cashiers Asso- 
ciation of Detroit and Windsor, his topic 
“What Is a Home Office?” R. M. 
Manufacturers Life, presided. 


superin- 


Canada, 


being 
Lavell, 

Mr. Mackenzie pointed out that the 
primary function of life insurance is 
“sharing the risk” and the home office is 
the nerve center of the organizations 
designed to share the risks. He dis- 
cussed the different divisions ‘of the 
and the four principles of 
said must be in- 


home office, 
management which he 
tegrated. He described these as security, 
wherein the management must so conduct 
itself that its contracts are sound; cost 
which must be low as is consistent with 
safety; business acumen wherein man- 
agement must invest to best advantage 
for safety of principal; and issue of 
policies which cover all available needs. 
He also emphasized necessity for good 
public relations between cashiers offices 
waa persons having contact with them. 





Smith Account Executive 


With Wendell P. Colton 


The Boston office of the Wendell P. 
Colton Co. 
augmented by the appointment of 


advertising agency has been 
Andrew 
E. Smith as account executive. 

Mr. Smith was at one time on the 
editorial staff of the Indianapolis News, 
and more recently in the copy depart- 
ment of Keeling & Co., Inc., of Indian- 
apolis. Among the accounts served by the 
Colton Co. is the Boston Mutual Life 
Insurance Co. 

ACACIA HAS RECORD GAINS 

The best single month and the most 
productive first quarter in the history 
of the Acacia Mutual Life have just 
been completed, William 
president, announced. Business in force 
as of March 31 reached an all-time 
high of $596,667,494. With $10,908,953 of 
paid-for business, March became the 
best single month in the history of the 
company. The increase as compared to 
last March was more than 24%. For 
the first three months of 1945 paid-for 
business totaled $22,507,472, an increase 
of more than 12% over the first quar- 
ter of 1944. 


Montgomery, 
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insurance. 


Fort Wayne 





In the final analysis, all business de- 
pends on the abilities of one or more 
The Business Insurance kit of 
Lincoln National 
clearly to LNL men how these persons 
can be protected with Business Life. 


Business insurance Direct Mail, pros- 





KEY MAN 


Life 


explains 


the track. 


The Lincoln National Life Insurance Company 


pecting plans, sample Business Insur- 
ance contracts, installation charts, pro- 
posals, outlines of Business Insurance 
agreements, and tested sales talks are 
included in this Kit. 

LNL men working on Business Insur- 
ance cases find this Kit keeps them on 
It helps make clean-cut 
Business Insurance sales. 
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Life insurance producing agents will 
to qualify for a 
new distinction—a National Quality 
\ward—which will recognize their per- 


have an opportunity 


sistency and high quality of business. 
The proposal was endorsed at the re- 
cent meeting of trustees of the National 
\ssociation of Life Underwriters being 
presented jointly by the association cotn- 
conservation and the cora- 
mittee on persistent 
sales research bureau. 

In presenting the National Quality 
\ward proposal to the board of trus- 
tees, McKinley H. Warren, 
National 
Doolin, 
chairman, and Eugene ( 


mittee on 
business of the 


Soston, 
Association’s 
Phila- 
Kelly, 
Ir., vice chairman of the research bu- 
had long 
heen recognized by the institution of 
life insurance that the quality of service 
rendered to the public by its representa- 
tives is a fundamental measure of 
progress in life underwriting. The plan, 
which had the unanimous recommenda- 
tion of all the members of both com- 
mittees, is the result of two years of 
careful research and study among both 
fel@men and home office executives. 

The standards set up for qualification 
for the award are applicable to both 
agents writing strictly ordinary business 
as well as to those engaged in the writ- 
ing of both ordinary and weekly pre- 
mium insurance. In crediting production 
and in determining persistency of busi- 
ness, the practice of the applicant’s 
company will govern and it is not con- 
templated that any new records at home 
offices or in agencies will need to be 
created, The committees have likewise 
carefully avoided any qualification stand- 
ards which would require all companies 
to maintain similar records. 

Reporting for the NALU committee, 
Mr. Warren said that widespread ap- 
proval of the plan had been indicated 
by fieldmen with whom it had_ been 
discussed, and Mr. Doolin stated that 
officials of over sixty companies have 
already expressed themselves as enthu- 
siastically in favor of the proposal. The 
National Quality Award is looked upon 
not only as a valuable prestige builder 
for those fieldmen who qualify success- 
fully but as a stimulator to all fieldmen 
to raise their sights to increased per- 
sistency and higher standards of service 
to the public. 

The National Quality Award will be 
made on the following basis of quali- 
fication: 


chairman of the 
conunittee; Lawrence J. 


delphia, 


reau committee, stated that it 


Basis of Qualification 

Quality of Business—A persistency 
record such that at least 90%, by num- 
ber or amount whichever is higher, of 
the ordinary business of the last two 
calendar years is still in force on De- 
cember 31 preceding the year of the 
award. The applicant must have paid 
business in each of the two years of 
not less than $150,000 on at least fifteen 
lives, and although credit will be given 
for industrial production, at least $100,- 
000 of this amount must be ordinary 
or monthly debit ordinary in each of 
the two years. 

In determining the above required 
production, the practice of the applic- 
ant’s compary will govern as to the 
volume credit given for family income, 
family maintenance, term conversions, 
weekly premium and monthly industrial. 

Group .insurance, and annuities in- 
volving no life insurance, are excluded. 

Membership in Association—An active 
member of a local Life Underwriter’s 
\ssociation affiliated with the National 
Association of Life Underwriters dur- 
ing the preceding full two calendar 
vears, and in good standing at the time 
of application. 

Stability of Employment—A _ full-time 
representative of his present company 


National Quality Award for Agents 


for the preceding full two calendar 
years, and in good standing at the time 
of application. 

Procedure for Making Awards 

Shortly after April 1 of each year, 
National Quality Award applications 
will be issued to all members of the 
National Association of Life Under- 
writers who on the basis of the asso- 
ciation’s records meet the membership 
qualification. Information to establish 
the eligibility of candidates will be 
recorded on the blanks furnished, these 
forms to be completed by the applicant, 
attested to by the person in charge of 
the local agency who will mail them to 
the applicant’s home office where they 
will be verified before returning them 
to the National Association or the Life 
Insurance Sales Research Bureau. The 
closing date for filing completed applica- 
tions with the local association will be 
June 30. 

Requirements may be changed from 
time to time, depending on conditions, 
by agreement of the National Asso- 
ciation of Life Underwriters and the 
Life Insurance Sales Research Bureau 
through cooperating committees, such 
changes being announced in time to 
advise candidates desiring to qualify. 

A suitable National Quality Award 
Certificate will be awarded to each 
qualifier, signed by the designated of- 
ficers of the National Association of 
Life Underwriters and the Life Insur- 
ance Sales Research Bureau. Each local 
association through its committee on 
agency practices or a similar committee 
or a special National Quality Award 
committee, will cooperate with the local 
president in sponsoring and _ handling 
these awards. 





PACIFIC MUTUAL LIFE AHEAD 


W. M. Rothaermel, vice president, 
Pacific Mutual Life, Los Angeles, has 
announced that paid-for business of the 
company for the first three months of 
1945 showed a gain of approximately 
$5,650,000 or 56% over the paid-for busi- 
ness for the same quarter of 1944. 





had 


1450 Broadway, New York 18, N. Y. 





CO-OPERATION with Brokers 


THAT REALLY PRODUCES INCREASED COMMISSIONS 
1: PENSION TRUSTS — individually planned to fit. 

2: FAMILY GUARDIAN — high protection — low cost. 
DISABILITY INCOME — for those who can qualify. 


L. B. LASKO AGENCY 


GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 


Phone: WI 7-0631 








WISCONSIN HOUSING BILL 

Life insurance companies would be per- 
mitted to invest in housing and redevel- 
opment projects under a bill before the 
Wisconsin legislature. The bill creates 
two new sub-sections to the laws govern- 
ing life insurance companies, one to 
authorize them to invest in bonds or 
notes secured by mortgages or trust 
deeds insured by the FHA, in debentures 
issued by the FHA under the national 
housing act, in securities issued by na- 
tional mortgage associations established 
under the national housing act, and in 
bonds or other obligations of a local 
housing authority or by a redevelopment 
corporation organized under the urban 
redevelopment act. 

The second sub-section would author- 
ize insurance companies on their own ini- 
tiative to engage in housing the same as 
any other redevelopment corporation and 
would permit them to construct apart- 
ments, tenements or dwellings and also 
buildings to be used for local business. 
The aggregate investment may not ex- 
ceed 10% of assets. 





L. G. SIMON WRITES BOOK 

“This Way for Inspiration,” and other 
essays on success in business, a new 
book by Leon Gilbert Simon, has been 
published by The Insurance Field, Louis- 
ville. Pocket size and bound in cloth, 
the book contains 183 pages and is priced 
at $2. 





W. J. Slack, Metropolitan Life manager 
at Kansas City, will address the Okla- 
homa (General Agents and Managers 
Club April 30. 









through a 


Suppose that you need 
$3,000. Suppose your renew- 
als in 1944 were $1,100. Sup- 
pose you are operating under 
a 9-5 contract. You can ob- 
tain a loan for $3,000. Month- 
ly payments can be $93.33, or 
$72.50. If you wish, you may 
liquidate this loan with month- 
ly payments as low as $52.92. 
Excess renewals received over 
the monthly deposit required 
will revert to you during the 
loan period. 





RENEWAL COMMISSION LOAN 


LIFE UNDERWRITERS CREDIT CORPORATION 
MINNEAPOLIS 2, 


You Can Plan Today For 
Your Production and 
Home of Tomorrow 





Hundreds of insurance men 
are now using this plan. If you 
are interested, write us for ten- 
tative loan commitment stat- 
ing amount of renewal com- 
missions received during last 
twelve months, terms of con- 
tract, and amount of business 
paid for in 1944. You are un- 
der no obligation. 

A unique plan developed by 
us in cooperation with the 
Northwestern National Bank 
of Minneapolis. 


MINNESOTA 











Falkenhainer Led Country 
In Bankers Life 3 Months 








C. O. FALKENHAINER 


C. O. Falkenhainer, general agent, 
Bankers Life Co. in New York City, led 
the country’s Bankers Life general 
agents in production for the period 
from January 1, to March 31, 1945. 


Mr. Falkenhainer joined Bankers Life 
Co, in 1937 -after being thirteen years 
with another company. A_ native of 
Jowa he attended Grinnell College and 
ihen was graduated from Columbia. 


N. Y. Life Centennial 


(Continued from Page 11) 





conies were furnished to the agents to 
give to centers of influence. 


Centurion Campaign 

On April 12, 1944, the agents of the 
company began a Centurion campaign for 
new business.. Its purpose was to select 
the leading agents, who are being in- 
vited to attend the two-day Centennial 
ceremonies and conference which will be 
held in New York City at a later date 
when post-war conditions permit. This 
Centurion idea was suggested by Arthur 
Hutchinson, veteran agncy director, Oak- 
land, Cal. In ancient Rome centurions 
were the veteran officers who were in 
charge of 100 soldiers and they were the 
backbone of the Roman army. To qualify 
as New York Life Centurionn agents 
were required to write either at least 100 
apps for at least $150,000 of new busi- 
ness or $300,000 of new business between 
April 12, 1944, and February 12, 1945, and 
to pay for the business by March 3], 
1945, 


Centennial Committees 


The New York Life’s Centennial activ 
ities have been under the direction of 
an Officers Centennial Committee com- 
prised of Executive Vice President John 
S. Sinclair, chairman, and Vice Presi 
dents Dudley Dowell, L. Seton Lindsay, 
Griffin M. Lovelace and William Mac- 
farlane. The Centennial sub-committec 
was comprised of Secretary C. J. Myers. 
chairman, A. L. E. Crouter, Raymond C 
Johnson, George H. Kelley, and A. H 
Thiemann. 
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Home Life Names Three 
Agency Field Assistants 


HAVE BEEN SALES PLANNERS 

Careers in Siemens of Robert 

Bremner, Thomas R. Nagle and 
Harold A. Loewenheim 


Ww. 





The appointinent of Robert W. Brem- 
ner, Thomas R. Nagle and Harold A. 
Loewenheim, CLU, as agency field 
sistants, Home Life, is announced by 
William P. Worthington, vice president 
and superintendent of agencies. All have 
heen members of the staff of the sales 
planning division, agency department of 
the company, under direction of John 
H. Evans, manager. 

Mr. Bremner came with Home Life 
in August, 1942, without previous life 
insurance experience, having been en- 
vaged in the accounting field with a 
public utility company. In August, 194, 
was. appointed supervisor in the sales 
planning division. He has also given 
valuable assistance to managers of the 
company in other cities in the training 
of new men. 

Mr. Nagle began in 1931, and has 
had wide experience in both the ordi- 
nary and industrial fields. Prior to be- 
coming a field underwriter with Home 
Life, he was an assistant manager in 
Hempstead, Long Island. His good 
work resulted in his appointment as 


as- 


Economic Club Dinner 


On the eve of the San Francisco con- 
ference of the nations of the world many 
insurance men at Hotel Astor, Monday 
night, heard talks relative to the inter- 
national monetary fund and interna- 
tion bank which grew out of Bretton 
Woods meetings. Occasion was a dinner 
meeting of the Economic Club of New 
York, president of which is Thomas I. 
Parkinson, president of Equitable So- 
ciety. Mr. Parkinson introduced the 
speakers: Dean Acheson, Assistant Sec- 
retary of State; Emeritus Professor Ed- 
win W. Kemmerer of Princeton; U. S. 
Senator Charles W. Tobey of New 
Hampshire; and President Wilson Linn 
Hemingway, American Bankers Associa- 


tion, 

Among insurance men present were 
Vincent Cullen, William J. Graham, 
Sterling Pierson, E. M. Allen, Gale F. 
Johnson, Alexander McNeill, Vance L. 
3ushnell, Vincent S. Welch, T. M. 
Riehle, John M. Fraser, J. F. O'Hea, 
Charles S. Ashley, R. H. Weins, Joseph 
R. Boldt, Henry Greaves, J. Ross Moore, 
G. Harry Jackson, Robert M. Green 
and G. Foster Sanford. 


DISABILITY BEFORE 60 

In an action for disability benefits un- 
der a life policy, it appeared that the 
insured, due to disease, had for several 
vears been unable to perform the sub- 
tantial and material duties of his occu- 
pation of farming in the customary man- 
ner, or to do physical work of any kind 
without serious injury to his health; nor 
was he able to do mental or clerical 
work of any remunerative kind. It was 
held that he was “totally and perma- 
nently disabled”, within the disability 
provisions of the policy. 

The benefits were payable for disabil- 
ity occurring before the age of 60. A 
rider provided for delayed proof of dis- 
ibility if no premiums were in default. 
Che insured’s failure to file proof for 
nore than nine months after he had at- 
tained the age of 60 did not preclude 
his recovering benefits for disability 
which occurred before he attained that 
age. But the company’s refusal to pay 
the benefits was held not without such 
lust or reasonable grounds as to war- 
rant the imposition of the double in- 
demnity penalty provided by the Louis- 
lana statute. This question is, to some 
degree, a new one in Louisiana. Landry 

Mutual Life of New York, Federal 
District Court for Western Louisiana, 


56 F. Supp. -156. 

























Pach Bros. 


HAROLD A. LOEWENHEIM ROBERT W. 


an agent. 
capacity 


from Princeton, became 
fen years in a supervisory 


supervisor in the sales planning divi- 
sion. Mr. Nagle was the opening speaker 


at the New York City sales congress a large Eastern life insurance company, 
last March, talking on Client Building he joined Home Life as a producer, 
Through Planned Estates. has consistently heen among the 

Mr. Loewenheim, upon graduating ing agents of the company. 


OPPORTUNITY 
will Security 


Our representatives appreciate the friendly service 
rendered by the Home Office — they value the close 
cooperation between the Home Office and the Field 


Advisory Committee. 


Our complete range of policy contracts, both an- 
nual dividend and non-participating, appeal to agents. 
They like liberal first year and renewal commissions 
they receive ... the group life insurance provided 
at company expense. 


Our operations are in the interests of our policy- 
owners. 


Openings now in Virginia, 
West Virginia, North Carolina, 
South Carolina, Tennessee, Ala- 
bama and Mississippi. 


sonandoah Li 


INSURANCE COMPANY, Inc. 
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Rah New Life diahieen 


Shows 12.8% Increase 
life March 
more than for March of last year, 
to the Life 
America. For the 
this total 
more than for the corresponding period of 


1944. The 


New 
12.8% 


according 


insurance for was 


Insurance Associa 
three 


soy 
27% 


tion of first 


months of year the was 


statement aggregates the new 
paid-for business—not including revivals 
or increases—ol! thirty-nine United States 


80% of the total life 
insurance outstanding in all United States 


companies having 


legal reserve companies. 

The new business of the thirty-nine com 
panies was $892,667,000 for March, against 
$791,695,000 for March of last year—an 
increase of 12.8%. All classes contributed 
to the March increase. Ordinary insurance 
was $644,207,000 against $565,705,000—an 
increase of 13.9%. Industrial insurance was 
$145,258,000 against $137,811,000—an in 
crease of 54%. Group insurance was 
$103,202,000 against $88,179,000—an in 
crease of 17%. 

The new business of the thirty-nine com 
panies for the first three months of this 
vear was $2,379,682,000 against $2,317,736, 
000 for the corresponding period of 1944 
—an increase of 2.7%. New Ordinary in 
surance was $1,759,780,000 against $1,576, 
805,000—an increase of 11.6%. Industrial 
insurance was $392,112,000 against $400, 
010,000—a decrease of 2%. Group insur- 
ance was $227,790,000 against $340,921,000 
—a decrease of 33.2%. 


IOWA BILLS DEFEATED 

\ last minute attempt to enact law 
permitting business and_ professiona! 
groups to obtain Group life and accident 
and health insurance failed in the Iowa 
legislature. A bill was brought out by 
the Senate sifting committee and passed 
by the upper chamber during the last 
week it was in session, but the house 
sifting committee failed to — it out. 
Under the present Iowa law Group in 
surance can be sold only where there is 
an employer-employe relation which pro 
hibits the lawyers, doctors and bankers 
from procuring this type of insurance 
All three groups have been interested in 
doing so and were sponsoring the bill in 
the legislature. 

Another attempt to pass a bill which 
would have restricted the Lutheran Mu 
tual Life Insurance Co. from moving its 
home office from Waverly to Des Moines 
also failed. The company is involved at 
present in court action brought by three 
policyholders seeking to restrain’ the 
company from moving. The bill would 
have required a two-thirds vote of stock 
holders and three-fourths of the direc 
tors to change the place of such a com 
pany. 
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30-YEAR INJURY RECORD UNDER 
N. Y. WORKMEN’S COMPENSATION 

Workmen’s Compensation began in 
New York State in 1914. Since that time 
a billion dollars has been paid to work- 
ers injured and to the dependents of 
those killed. Of this thirty years’ total, 
$740,000,000 was awarded in compensa- 
tion payments to two and a quarter mil- 
lion injured workers and their families 
for various disabilities, and an addi- 
tional $290,000,000 is estimated to have 
heen paid for medical expenses. In many 
instances the industrial injury medical 
bills are the only payments made. It is 
that, including medical ex- 
pense about 10,000,000 
have received some direct benefit under 
Workmen’s Compensation in this state 
during these three decades. 

These are some of the figures given 


estimated 


cases, persons 


in an interesting article, “Thirty Years 
of Accidents and Workmen’s Compen- 
sation,” published in last number of In- 
Bulletin and Employment Re- 
view, issued by the Division of Research, 
Statistics and Publications of the De- 
partment of Labor, State of New York. 

From July, 1914, through June, 1944, 
a total of 12,800,000 accidents was re- 
ported to the New York Department of 


dustrial 


Labor, and to its predecessor, the State 
Industrial Commission prior to 1921. Of 
the accidents reported through to June, 
1944, 18% were compensable injuries. 
Every year in the 1940’s has had more 
accidents reported than in 1929. The 
all-time high of 717,029 accidents was 
reported in the calendar year 1944. 
The Industrial Bulletin says that the 
exigency of achieving peak production 
under war conditions has had its re- 
flection in greater accident volume. A 
large turnover has taken place within 
the labor force, and management has 
not had the time or opportunity prop- 
erly to select and adequately train new 
workers for safe operation. The empha- 
sis on production volume has often re- 
War- 
over- 
work, the necessary replacement of the 


sulted in increased accidents. 


induced anxieties, fatigue from 
young by the old in strenuous occupa- 
tions, lack of replacement parts, use of 
more dangerous materials in place of 
unavailable safer ones and neglect of 
plant maintenance due to lack of help 
are other accident-producing factors. 
Increased effort on the part of over- 
burdened governmental and _ private 
safety organizations is called for at this 


time to counterbalance the effects of 


these abnormal war-induced forces. Cas- 
ualties on the front may 
result in needless 
war front. 


production 
casualties on the 


RHODE ISLAND FINANCE PLAN 
The Rhode Island Association of In- 
surance Agents this week announces in 
detail its plan for cooperation of insur- 
ance producers and local banks for 
financing and insuring automobiles pur- 
chased on the time-payment plan and 
likewise announces that an agreement 
has already been made with the largest 
bank in Rhode 
ten cities in the state. Not only does 
this plan contemplate the writing of 
financed car local 
agents, at manual insurance rates, with 
the financing done by local banks but 
it also stresses the savings in costs to 


Island with offices in 


insurance through 


car buyers. In a lengthy pamphlet out- 
lining the plan President Carleton I. 
Fisher of the Rhode Island Association 
eites numerous illustrations to show 
that persons now buying second-hand 
cars ranging in price from $430 to 
$1,200 pay from $27 to $78 more by 
financing through certain automobile 
dealers under the wholesale plan than 
by using the agents’ plan. 

While admitting that auto dealers and 
finance companies are not going to sur- 
render the finance and insurance busi- 
ness or their profits thereon without a 
fight, and will undoubtedly reduce their 
costs, Mr. Fisher says the agents stand 
an excellent chance to share in_ this 
business if they start now to educate 
the public to the financial and other 
advantages of the bank-insurance agent 
proposition. 

Right now, Mr. Fisher says, the In- 
dustrial Trust Company of Providence, 
the first bank to make arrangements 
with the Rhode Island Association, is 
preparing advertising material for the 
use of producers. Advertising matter 
furnished by insurance companies is be- 
available for the purpose of 
telling the story to the public. In the 
local 


coming 


whole general movement to get 
agents to participate in the huge volume 
of insurance on financed automobiles, 
particularly in the post-war period (a 
type of 
rarely obtained in the past), Mr. Fisher 
states that “it is important to 


business the local producer 
place 
the greatest emphasis on the monetary 
saving accruing to the borrower under 
this plan since this is the world’s great- 


¥ 
est sales argument. 











KEATING 


JAMES F. 


James F. Keating, agency assistant, 
Hartford Accident & Indemnity, is do- 
ing a good job as supervisor of that 
company’s training school which has 
its own building adjacent to the home 
office in Hartford. Classes are held 
regularly and with particular attention 
being given by Mr. Keating to returning 
servicemen of the Hartford A. & I, 
both in home office and field capacities. 
Mr. Keating, a native of Quincy, Mass., 
had two years’ teaching experience be- 
fore entering the insurance business. He 
began in 1931 with the Fidelity & Casu- 
alty as an engineer. A year later he 
transferred to agency work. After spe- 
cializing on power plant insurance for 
about five years, his work was that of 
an all-line field representative, and for 
some time a major part of his activity 
was on surveys. He has been associated 
with the Hartford A. & I. since 1942 
in the capacity of special agent until 
his recent assignment to the home of- 
fice agency department as agency 
assistant. 

x ok Ok 

Mrs. Jeanne Edgar Harrison, daugh- 
ter of William A. Edgar, vice president, 
United States Fidelity & Guaranty Co., 
in charge of New York operations, and 
Mrs. Edgar, was married to Lieutenant 
Dean Hill, Jr. USNR, at Ruxton, Md., 
April 11. Lieutenant Hill is the son of 
Mrs. Louise F. Hill and the late Dean 
Hill of Bronxville, N. Y. He is an 
alumnus of Princeton and was fullback 
on the football team and president. of 
the baseball team. His father was an 
authority on collegiate football. 

. es sé 


Paul Jarnigan, Wichita general agent 
for the Penn Mutual Life, has been 
appointed co-chairman of the Seventh 
War Loan Drive for Wichita and Sedg- 
wick County. He is also state director 
for the payroll deduction plan for War 


‘Bond purchases, which is sponsored by 


the Kansas Life Underwriters. 
* x x 

Claude V. Cochran, Kansas City man- 
ager for the General American Life, has 
recently been elected president of the 
Kansas City Golf Association. 

ew Se TR me 

Herbert M. Swarthout, assistant man- 
ager The Prudential, Kansas City, was 
recently elected president of the Kan- 
sas City Alumni of the University of 
Kansas. 

* * 

Claude D. Minor, president of the 
Virginia Fire & Marine, has been elected 
a member of the Society of the Sons 
of the Revolution in the State of Vir- 
ginia. 








HARRY J. VOLK 


Harry J. Volk, second vice president 
of The Prudéntial, left for London this 
week. He has been loaned to the Gov- 
ernment by The Prudential and goes 
abroad for the War Department’s Com- 
mittee of Strategic Bombing Service. 

* * x 


Frank B. Runyon, director of the 
War Service Bureau of the Penn Mu- 
tual Life, gave a talk on April 11 in 
New York City before the Personal Af- 
fairs School of the United States Army 
Air Forces with sixty staff officers mak- 
ing up the audience. He was on the 
program for the purpose of indicating 
in detail what the life insurance com- 
panies of America are doing for their 
policyholders in the armed forces. This 
covered the various privileges the com- 
panies extend to them—non-forfeiture 
provisions, how companies handle allot- 
ments, the retention of certain policy 
features which might otherwise be can- 
celed, etc. 

a 


C. A. Eblin, adjuster for the Fire Com- 
panies’ Adjustment Bureau at Wheeling, 
W. Va., and now a private, first class, 
in the Army recently received the Silver 
Star with a citation stating that he had 
courageously re-entered a blazing build- 
ing where his platoon truck was stored, 
“extinguished the flames from the burn- 
ing vehicle and skillfully drove the truck 
to a position of cover. Pfc. Eblin’s gal- 
lant action and outstanding initiative 
facilitated prompt movement of men and 
equipment to more advantageous posi- 
tions.” 

x ok x 


Robert V. Hatcher, president of At- 
lantic Life, has accepted appdintment as 
co-chairman of the Seventh War Loan 
Campaign in Richmond, which opens 
May 14. He announced that he will as- 
sume his duties immediately in order to 
aid in the precampaign drive that will 
be conducted among payroll savings 
groups. 

a. Sve 


Eugene S. Waggamann, regional mati- 
ager for the Royal-Liverpool Group at 
New Orleans, completed forty years ©! 
service with the group on April 2. H 
started with the old Southern depart 
ment of the Liverpool & London & 
Globe. 

a ae 

Robert F. Clark has been appointed 
vice president of Sterling Offices, Ltd. 
of Canada. He joined Sterling Offices in 
May, 1941, and was formerly with Com 
mercial Union Group. 
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The Late President Roosevelt 


Franklin D. Roosevelt had a consid- 
erable acquaintance with insurance men. 
He was vice president of the Fidelity & 
Deposit for about seven years—until he 
became Governor of New York State. 
\mong insurance men who have had 
close association with him at various 
times are Senator George L. Rad- 
cliffe of Maryland, who is vice presi- 
dent of Fidelity & Deposit; George E. 
\llen, vice president, Home; Vincent 
Cullen, president of National Surety Cor- 
poration; George S. Van Schaick, vice 
president, New York Life, and former 
Superintendent of Insurance; James A. 
Beha, New York lawyer who also was 
Superintendent of Insurance; and Keith 
Morgan, Equitable Life Assurance So- 
ciety agent who handled the personal 
insurance of F.D.R. and had much to 
do with the annual Roosevelt birthday 
parties. Another insurance man who at 
one time had some personal relations 
with the late President, and had been 
an overnight guest at The White House, 
is John H. Grady, United States man- 
iger of General Accident. 

Three Insurance Superintendents served 
under Franklin D. Roosevelt when he 
was Governor of New York. They were 
\lbert Conway, now judge of the Court 
of Appeals; the late Thomas F. Behan, 
who spent most of his adult life with the 
Department in Albany; and George S. 
Van Schaick. There was a great deal 
of human interest drama in Albany when 
Mr. Behan (brother of Joseph C. Behan, 
vice president of Massachusetts Mutual), 
was at the helm of the Department. 
“Tom” Behan had been made Acting 
Superintendent, and after six months his 
health began to fail rapidly and for a 
while the serious nature of his illness 
was known only to a handful of people. 
\t that period one of Governor Roose- 
velt’s closest advisers was James A. Beha 
and he made frequent trips to Albany. 
During the last stages of Mr. Behan’s 
illness the Department was actually run 
by Charles P. Butler, now with the In- 
surance Company of North America in 
a of fire insurance of Greater New 

York, whose duties at the tinte Mr. 
Behan became so ill were those of a 
Deputy Superintendent of Insurance in 
charge of the New York office. It was 
a job of considerable magnitude which 
Mr. Butler performed in view of the 
‘act that the Superintendent was fatally 
ill, one of the Deputies had served only 
for a few weeks and then retired ,and 
another Deputy was in the Adirondack 
Mountains for reasons of health, leaving 
the New York office decidedly short- 
handed. 


Attitude as Governor Toward New York 
Insurance Department 


Mr. Van Schaick told the writer this 
week that the only instruction which 
Governor :Roosevelt gave to him as Su- 
perintendent was this: “You are to have 


tree rein as Superintendent. The only 
nstruction to you is to do the job right.” 
Governor Roosevelt never interfered 
with the administration of the Insurance 

















Department, although he always evinced 
a considerable interest in what was hap- 


pening in the insurance field. When the 
question of additional examinations for 
the Department came up certain legis- 
lative leaders suggested salary reduction 
for examiners. Governor Roosevelt sup- 
ported Superintendent Van  Schaick’s 
protest against any such procedure. 

When the Insurance Department was 
under attack from various quarters be- 
cause of the mortgage companies’ col- 
lapse President Roosevelt called Super- 
intendent Van Schaick and expressed his 
interest and confidence and said he was 
ready to extend any help that he could. 
Superintendent Van Schaick kept him in- 
formed of the assistance RFC could ren- 
der certain large companies, and there 
was always a cordial and co-operative 
attitude from RFC. 

Roosevelt While at F. & D. 
Franklin D. Roosevelt was elected vice 
president of the Fidelity & Deposit in 
January, 1921, and continued in that 
office until he was elected Governor of 
New York State in 1928. In 1920 he 
had made at the Democratic National 
Convention in San Francisco the second- 
ing speech for the “favorite son” nomi- 
nation for the Presidency of his old 
friend, Alfred E. Smith. That convention 
nominated James M. Cox of Ohio as 
President and Mr. Roosevelt as Vice 
President. When the Cox-Roosevelt tick- 
et was defeated, Warren G. Harding 
being elected President, Mr. Rooseveit 
then went back to private life for the 
first time in ten years. 
The late Van Lear Black, whose fam- 
ily had extensive holdings in the stock 
of the Fidelity & Deposit and the Balti- 
more Sun, and the late Col. Edgar Ham- 
ilton, who was executive vice president 
of the Fidelity & Deposit, thought that 
it would be to the advantage of. the 
F. & D. for Mr. Roosevelt to join the 
surety company and have him located 
in the New York office, which was then 
at 120 Broadway. In this idea Presideit 
Charles R. Miller concurred. 
The manager of the New York office 
was Vincent Cullen, and the latter was 
sent by the F. & D. to Boston where 
he met Mr. Roosevelt and came to New 
York with him. The association with 
Mr. Roosevelt proved to be a valuable 
one for the Fidelity & Deposit from the 
prestige standpoint. His reputation was 
so high that he was constantly besieged 
by humanitarian organizations of many 
kinds to be chairman of their campaign 
committees and to engage in other ac- 
tivities. 
Mr. Roosevelt spent three "— four da‘ 
a week at the offices of the & D. Br 
120 Broadway, and later at 55 Liberty 
Street. His salary as vice president 
was $25,000 a year. He did not engage 
in salesmanship or attend surety insur- 
ance meetings. He ate lunch at the 

& D. offices when he was downtown 
and always had guests who often includ- 
ed leading figures of the Wall Street 
area. Always with him at the & D. 
was his political mentor and close per- 
sonal friend, Col. Louis Howe. It was 
at the advice of Howe that Mr. Roose- 





velt signed his letters, “Former Assistant 
Secretary of the Navy.” He never did 
sign them vice president of the Fidelity 
& Deposit as Howe was convinced that 
Mr. Roosevelt had political potentialities 
so great that nothing could stop him 
from eventually becoming head of the 
nation, and he wanted the public side 
of his career kept always in view. Many 
of the visitors to Mr. Roosevelt when 
he was with the Fidelity & Deposit were 
newspaper men and camera men. He 
called them all by their front names 
and they called him Frank. 

The relationship between Mr. Cullen 
and F. D. R. continued close after Mr. 
Roosevelt reached the White House, 
which Mr. Cullen visited on a number 
of occasions. When Mr. Cullen was 
elected president of the National Surety, 
President Roosevelt wrote him the fol- 
lowing letter on May 31, 1933: 

“Dear Vic.: I want tell you how 
happy I am that you have become presi- 
dent of the National Surety Corporation. 
This will take you my congratulations 
and very best wishes for a successful 
administration. If you are in Washing- 
ton at any time do come in and see me. 

“Always sincerely, 
“Franklin D. Roosevelt.” 


Leighton McCarthy Friendship 
One of the closest friends of President 
Roosevelt up to the time of the latter’s 
death had been Leighton McCarthy, 
chairman of the board of the Canada 
Life, who was formerly Canadian Am- 
bassador to the United States. Mr. Mc- 
Carthy is a member of the board of 
the Warm Springs Foundation and has 

frequently visited Warm Springs, Ga. 


A White House Conference with Top 
Life Executives 

President Roosevelt became exceed- 
ingly perturbed during the 1936 Presi- 
dential campaign because of a self-an- 
pointed committee purporting to speak 
for depositors in savings banks and for 
policvholders in life insurance’ which 
flooded the nation with literature de- 
claring that if President Roosevelt were 
re-elected and the New Deal continued 
life insurance policies would be worth- 
less and bank deposits endangered. The 
President felt outraged because he was 
a great believer in insurance and thought 
the charges were absurd. He decided 
to invite some of the principal life in- 
surance executives to come to Washing- 
ton and to prepare some facts about the 
assets of the companies and the gen- 
eral strength of life insurance “desnite 
the fact that he had been in office four 
years.” It all resulted in six leading ex- 
ecutives in life insurance going to the 
White House. They were Frederick H. 
Ecker, chairman Metropolitan; Thomas 
A. Buckner, then president of the New 
York Life; L. Edmund Zacher, president 
Travelers; Guy W. Cox, then president, 
John Hancock; M. J. Cleary, president, 
Northwestern Mutual; and Charles F. 
Williams, president of Western & South- 
ern Life. Mr. Williams was accompanied 
by William C. Safford, vice president of 
Western & Southern, head of its public 
relations and who when 25 years old was 
appointed Ohio Insurance Commissioner. 
Preliminary arrangements for the con- 
ference were arranged for President 
Roosevelt by James A. Beha. 

Shortly before those executives arrived 
in Washington, the late Colonel Frank 
Knox, who was running for Vice Presi- 
dent of the United States on the Repub- 
lican ticket, made his unfortunate speech 
in which he declared that the re-election 
of President Roosevelt would endanger 
life insurance reserves. Upon leaving 
the White House the insurance execu- 
tives did not make any statement to re- 
porters and they were much surprised 
to find the next day that daily papers 
throughout the country carried front 
page stories telling of the growth of 
assets of life insurance companies and 
their strength in other directions, the 
stories being based upon the Washington 
visit of the insurance executives. Some 
people in the business felt that the con- 
ference in Washington had been given a 
considerable political angle; thought they 
detected the fine Italian hand of “Bill” 
Safford and possibly of “Jim” Beha, both 


stalwart Democrats, in the picture some- 
where. However, the facts about the 
financial strength of the companies as 
reported in the daily papers were accu- 
rate. Anyway, Colonel Knox made no 
more speeches on the subject of life in- 
surance reserves nor did any other Re- 
publican speakers in the campaign dis- 
cuss that subject. 
len at Roosevelt Funeral 

Another of the late President’s close 
friends was George E. Allen, vice presi- 
dent of the Home Insurance Co. and 
director of the Penn Mutual Life. 
President Roosevelt had appointed him 
Commissioner of the District of Colum- 


bia. After holding that position for 
sometime he resigned to go with the 
Home. A _ situation developed, result 


of which the President wanted Allen 
back on the job as Commissioner, and 
he wrote a letter to Harold V. Smith, 
president of the Home, beginning ‘ ‘Dear 
Harold,” and saying that he wanted “to 
borrow your vice president.” Mr. Allen 
went back into the Commissionership 
for a time and then returned to the 
Home. He had much to do _ with 
the Roosevelt birthday parties held 
throughout the nations in the interests 
of the Warm Springs patients, and was 
the orginiator of “the March of Dimes” 
and barrels of dimes’ campaigns which 
resulted in large sums also being raised 
for Warm Springs. In his office at the 
Home is a large picture of F. D. R,, 
autographed: “For George E. Allen 
from his friend, Franklin D. Roosevelt.” 

It looks as if George E. Allen will have 
a close relationship to the present Ad- 
ministration just as he had in the F.D.R. 
regime. This was indicated in stories 
published about the Roosevelt funeral. A 
paragraph in The New York Times read: 

“A rough draft of President Truman’s 
address to Congress had been taken 
along on the Hyde Park journey by 
George Allen, former District of Colum- 
bia Commissioner, and a high-ranking 
Democratic party man, who had accom- 
panied Mr. Truman, then Vice Presiden- 
tial candidate, in the political campaign 
last Fall. Mr. Allen was former secre- 
tary of the Democratic National Com- 
mittee, resigning shortly before he went 
to England some months ago as chair- 
man of the war prisoners’ committee of 
the American Red Cross.” 

hoenix General Manager’s Cable 

James M. Haines, United States Gen- 
eral Attorney of Phoenix Assurance and 
United States manager of London Guar- 
antee & Accident, received from London 
the following cable from General Man- 
ager E. B. Ferguson of Phoenix Assur- 
ance Ge Ltd.: 

“We share your sorrow in the tragic 
passing of President Roosevelt in the 
hour of victory. His labors in the Allied 
cause and endeavors for the future peace 
of the world evoked immense admiration 
and appreciation here and will provide 
an everlasting monument to his memory.” 

Mr. Haines made this acknowledge- 
ment: “Thanks for your cable. We have 
lost a great leader and the world a great 
man. But in this dark hour we have 
the consolation of knowing that the 
sharing of sorrows as well as the joys of 
victory can only bind the ties of two 
great nations more closely than ever.” 

a 8 oe 


Hugh A. Fulton 

No group of men has been more in- 
terested in the dispatches of Washing- 
ton correspondents calling Hugh A. 
Fulton, New York lawyer and Govern- 
inent investigator, “closest associate and 
adviser of President Truman,” than in- 
surance men. Because of his brilliant 
conduct of the Government’s prosecution 
of President Howard C. Hopson and 
associates in the Associated Gas & Elec- 
tric, a public utility empire,, stockhold- 
ers in which had lost more than $20,- 
000,000, Fulton was one of the men who 
was suggested as an ideal candidate for 
the post of executive director of the 
Life Insurance Association of America, 
the nomination going to the committee 
appointed to pick this insurance leader. 
Chairman of the committee is George 
Willard Smith, president of New Eng- 
land Mutual Life, other members being 


(Continued on Page 22) 
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Fischer Threatens to 
Enforce Blanchard Act 


iT BANS RATE COMBINATIONS. 


lowa Official Sees No Altorustive Since 
Solons’ Failure to Enact Rating 
Legislation 

Insurance Commissioner Charles” R. 
fischer of lo\va threatens to enforce 
the state’s Blanchard act which prohibits 
rate combinations, in view of the failure 
of the legislature to enact rating legisla- 
tion sponsored by the Insurance Depart- 
iment and supported by stock fire and 
casualty companies and the American 
Mutual Alliance. 

Commissioner Fischer stated just before 
the legislature adjourned that becau e of 
the dec sion of the Supreme Court of 
the United States that insurance is com- 
merce, failure of the Lowa legislature to 
enact new rating laws left the Depart- 
“no other alternative than to en- 
force the Blanchard act.” 

\ last minute attempt before the legis- 
lature adjourned April 13 to pass a joint 
House dnd Senate resolution to suspend 
the provisions of the Blanchard act, one 
of the most drastic anti-compact laws in 
the country, for two years, failed twice. 
This attempt was reer; following a coa- 
ference called by the Governor at which 
Commissioner Fischer was present, after 
Mr. Fischer had issued his statement 
with respect to enforcing the Blanchard 


tient 


act 
Agreeable to Resolution 

Following the Governor’s conference, 
Commissioner Fischer -stated that he was 
agreeable to the resolution as drafted. 
Leaders of both houses were in favor 
of the resolution but unexpected oppo- 
sition developed and it failed to pass. It 
was argued that enforcement of the act 
will result in costly court litigation and 
will throw the insurance business in the 
state into confusion. 

The Blanchard act, known as Section 
YO1O, states that it “shall be unlawful for 
two or more insurance companies do.ng 
business in the state, or for the officers, 
iwents, or employes of such companies, 
tu make or enter into any combination 
or agreement relating to the rates to be 
charged for insurance, the amount of 
commissions to be allowed agents for 
procuring the same, or the manner Ol 
transacting the insurance business within 
this state.” 

Commissioner Fischer is expected to 
take almost immediate action in enforce- 
ment of the act and will proceed to call 
in companies suspected of violating the 
act. Enforcement may seriously effect 
the group companies, which do business 
in the state and have operated under 
identical rates for all their companies. 

Bureaus May Be Discontinued 

In addition the action is expected to 
call for discontinuance of bureaus as 
they now operate in the state. At the 
present time, the lowa Insurance Service 
Bureau is in operation for fire compan- 
ies and a Chicago bureau for the cas- 
ualty companies. 

The Blanchard Act, which was upheld 
by the U. S. Supreme Court more than, 
forty years ago, has been on the lowa 
. statutes for some years, but its enforce- 
ment had been prevented by a Federal 
court injunction. When it became effec- 
tive, fire rates became demoralized and 
so remained for years. A bureau was 
organized to make advisory fire rates 
and most of the companies usually 
charged these advisory rates. 

Fischer’s First Step 

\s his first step toward enforcement of 
the Blanchard act, Commissioner Fischer 
called a meeting of the Towa Insurance 


Commission which is composed of himself, 





N. Y. Ex-Fieldmen to 
Hold Meeting May 9 


Tine New York Ex-Fieldmen’s So- 
ciety announces that the twenty-fourth 
annual meeting will be held on Wed- 
nesday evening, May 9, at 6 p. m., at 
the Hotel Gramercy Park, 21st Street 
and Lexington Avenue, New York 
City. Harry W. Miller, assistant mana- 
ger of the Commercial Union, is chair- 
man of the society, with E. A. Merkl, 
general agent of the North British & 
Mercantile, vice chairman, and William 
B. Lutz, general agent in the eastern 
department of the Phoenix of London, 
secretary. A large attendance of mem- 
bers is expected. 








the Governor and the Attorney General, 
to consider the matter 

Already the Blanchard act has been in- 
jected into the suit of the Commercial 
Casualty Co., seeking an order to compel 
the Commissioner to renew its certificate 
of authority to do business in the state. 
The company’s petition stated that the 
Commissioner had questioned the legality 
of its plan to sell group accident and 
health insurance to the State Bar Asso- 
ciation, and refused a new certificate un- 
less the company discontinued the plan. 
The company contended that its plan does 
not violate the Iowa statute against dis- 
crimination and rebates, which, the peti- 
tion argued, applies only to life or en- 
downment insurance, 

The Department, in its answer to -the 
petition, contended that the company was 
violating the provisions of the Blanchard 
act in view of its affiliation with the Loy- 
alty Group. 


March Fire Losses 5% 
Higher Than a Year Ago 


Estimated fire losses in the United 
States during March were $40,876,000, 
of $1,792,000 or 5% over 
losses of $39,084,000 during March, 
1944, it is announced by W. E. Mallalieu, 
general manager of the National Board 
of Fire Underwriters. Total losses for 
the first three months of 1945 are $127,- 
198,000. The estimates are based upon 
incurred losses reported to the board by 
plus an allowance 


ci imerease 


member companies, 
for unreported and uninsured losses. 

The March losses were 1% less than 
losses of $41,457,000 reported in Feb- 
ruary this year. Losses in the twelve 
period ending March 31, 1945, 
amounted to $434,800,000 as compared 
with $396,049,000 for the similar period 
ending with March, 194. 


months’ 





ACTS ON MISSOURI TAX BILL 

The Missouri House insurance com- 
mittee has reported favorably on the 
2% premium tax bill, which, would im- 


pose the same tax on domestic com- 
panies that is levied on foreign car- 
riers. It was expected that some farm 


mutuals and rural interests would fight 
its passage on the floor of the Honise. 
Insurance Superintendent Edward L. 
Scheufler told the general assembly that 
this is a tax salvaging bill, designed to 
save $3,500,000 in annual taxes collected 
from foreign companies. 





NATIONAL BOARD WILL MEET 


The annual meeting of the National 
Board of Fire Underwriters will be held 
Thursday, May 24, at the Waldorf- 
Astoria Hotel, New York City. It will 
be strictly a business session without a 
featured speaker and out-of-town at- 
tendance will be limited to fifty, in ac- 
cordance with ODT regulations. 





Ninety John Street 





Our survey service is a valuable aid 
to the agent who wants to maintain 
professional standing in his community. 
Our fieldmen are qualified to assist in 
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Independent ‘lbuatene 
Law in N. Y. Explained 


LICENSE STATUS IS ACHIEVED 


Licensing ‘Dunticienints Under New 
Law Are Modeled on Those for 
Brokers and Agents 





Two bills sponsored by the New York 
Association of Independent Adjusters, 
one providing for the licensing of inde 
pendent adjusters, the other amendin 
Article 7 of the business law so that it 
does. not apply to adjusters for insu 
ance companies, were passed at the re 
cent session of the New York legislatur: 
and signed by Governor Dewey. The, 
mark the end of a long fight made by 
the independents to achieve a license: 
status under jurisdiction of the Insur 
ance Department, and to free themselves 
from any obligation to take out licenses 
as private detectives or investigators un 
der Article 7 of the business law, as 
they had been pressed to do by the Di 
vision of Licenses of the State Depart 
ment. 

Licensing requirements under the new 
law are modeled on those for brokers 
and agents. Character references, ex 
amination, and a bond will be necessary, 
except that bonafide adjusters of five 
vears experience can be licensed witli 
out examination. The law does not apply 
to officers or employes of insurance 
companies or company owned adjust 
ment bureaus, agents who adjust losses 
in their own agency without compensa 
tion, lawyers, average or maritime ad 
justers, representatives of cooperatives, 
or life insurance companies. 

Prentiss B. Reed is president of the 
New York Association of Independent 
Insurance Adjusters. Other officers are 
William) M. Mortimer, vice president, 
and R. L. Hoercher, secretary treasurer. 
On the executive committee are Sher 
man Thursby, automobile; Robert F 
Coleman, casualty; C. W. Tate, fire; |. 
Chester Sneath, inland marine, and 
bert R. Lee, ocean marine. 


i aeaaits Completes 
25 Years With N. B. & M. 


Lorin Ljungquist, supervisor of the 
Western department of the North Brit 
ish & Mercantile Group, was guest of 
honor at a iuncheon given by his friends 
and associates in the home office in 
New York on April 16 in honor of his 
twenty-fifth anniversary with the Group. 
He was presented with numerous gifts 


.and welcomed as a member of the Nor 


brit Guards, veteran employes’ organiza 
tion. Mr. Ljungquist also celebrated this 
week his new status as a grandfather 
his daughter having become the mothe: 


of a baby boy on April 14. 





William McCourt Dies 


William McCourt, manager of thi 
mail department at the home office of 
the America Fore Group, died April 17 
at his home in Brooklyn. Apparently in 


good health he had been at the office - 


daily. In September of this year Mr. 
McCourt would have celebrated fifty-six 
years of service with the America Fore 
organization. 

During his over half a century witli 
the America Fore Group he endeare«| 
himself to ali throughout the organi- 
zation. Mr. McCourt was the organizer 
and secretary-treasurer of the Employes 
Savings Association which for many 
years enabled employes of America Fore 
to acquire stock in the Continental aid 
Fidelity-Phenix through regular monthi!s 
payments. 





HERBERT M. BENJAMIN DIES 

Herbert M. Benjamin, vice president 
of the Central Insurance Co. of Balti- 
more until his retirement eight years 
ago, died suddenly April 15 at Deruyter, 
N. Y. On his retirement he had been 
with the company twenty years. Funeral 
services were held today, April 20, al 
Bloomfield, N. J. 
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Rush Observes Fiftieth Anniversary 


With Insurance Co. of North America 


Jenjamin Rush, chairman of the board 
of the Insurance Co. of North America 
and its affiliated companies, pioneer of 
modern marine insurance underwriting 
and a leader in the cultural, social and 
business life of Philadelphia, will ob- 
serve his fiftieth anniversary with the 
April 22. Mr. Rush is an out- 
of the 


company, 
standing example 
inan through his own resourcefulness 
from office boy to top executive. He 
served as president of the North America 
from 1916 to 1939, when he became 
chairman of the board. He also served 
as president of the Alliance, Indemnity 
Insurance Co. of North America and the 
Philadelphia Fire & Marine. 

3orn of distinguished American an- 
cestry at Chestnut Hills, Philadelphia, 
November 28, 1869, Mr. Rush gained his 
first business and insurance experience 
in the Philadelphia office of Johnson & 
Higgins where from 1885 to 1894 he was 
successively office boy, clerk and ad- 
iuster. In 1894 and 1895 he was mana- 
ver of the average adjusting department 
of Curtin & Brockie at Philadelphia. On 
April 22, 1895, he joined the North Amer- 
ica as assistant to the president, Charles 
Platt. He was elected second vice presi- 
dent January 12, 1898, and was advanced 
to the position of senior vice president 
November 16, 1909. Upon the death of 
former President Eugene L. Ellison, Mr. 
Rush was elected president of the com- 
pany March 7, 1916, after serving it a 
little less than twenty-one years. 

Reorganizes Marine Department 

On joining the company, Mr. Rush 
made an investigation of the North 
\n eric a’s marine department which was 
then being operated at a loss. His rec- 
ommendations had a far-reaching effect 
as their adoption not only placed the 
department on a profitable basis, but 
were recognized in the insurance busi- 
ness as one of the most valuable con- 
tributions ever made in the field of 
inarine underwriting and their result ulti- 


rise of one 


mately was to change the course ol 
modern marine insurance. It was just 
a little more than a month after the 


directors had adopted his recommenda- 
tion that Mr. Rush was made second 
vice-president of the company. 

Mr. Rush wrote two outstanding pam- 
phlets on marine insurance that have 
been recognized widely by the insurance 
business. These are: “A Brief History 
of Marine Insurance With an Explana- 
tion of the Ordinary Marine Cargo 
Form” and “Marine-Hull Insurance”; 
symposiums of addresses delivered re- 
spectively before the Fire Insurance So- 
cietv of Philadelphia and the Insurance 
Society of New York. In 1942, further 
evidence of his versatile thinking was re- 
vealed in his book, “The Road to Ful- 
fillment,” wherein he tells how the un- 
derstanding and practice of the spiritual 
law leads to happiness. 

During his presidency, the Insurance 
Co. of North America entered the cas- 
ualty field in 1920, forming the Indem- 
nity Insurance Co. of North America, 
which this year is celebrating its twenty- 
fifth anniversary. In addition, it ac- 
quired the Alliance Insurance Co. Phila- 
delphia (organized 1905); the Philadel- 
phia Fire & Marine Insurance Co. (or- 
ganized 1923); the National Security In- 
surance Co. and the Central Insurance 
Co. of Baltimore. These companies now 
comprise the North America Group. 

Moves Head Office 

It was also during Mr. Rush’s presi- 
dency that the Insurance Co. of North 
\merica moved its head office from the 
old insurance district to the moderni 
building at 16th and Arch Streets to 
house all the branches of the company’s 
business. A company office building also 
Was erected in New York City and 





BENJAMIN RUSH 


West Coast office building in San Fran- 
cisco. 
Penn Mutual Trustee 


In addition to serving as board chair- 
man for all the companies in the North 
America Group and as director of the 
Alliance and the Philadelphia F. & M., 
Mr. Rush is a trustee of the Penn Mu- 
tual Life and of the Mutual Assurance 
Co., the Fidelity-Philadelphia Trust Co., 
the Central-Penn National Bank, the Na- 
tional Security Insurance Co., and the 
Pittsburgh, Fort Wayne & Chicago Rail- 
road. He is a member of the Philadel- 
phia Club, University Barge Club, Phila- 
delphia Academy of Fine Arts and the 
Historical Society of Philadelphia. He 
was at one time trustee of the Episcopal 
Academy, president and director of the 
Children’s Hospital of Philadelphia and 
ae of the Preston Maternity Hos- 
pital. 


Mr. Rush comes from a noted line in 
the annals of American history. His 
father was Colonel Richard Henry Rush, 
who raised and commanded the Sixth 
Pennsylvania Cavalry in the Civil War. 
His grandfather was Richard Rush, who 
was Attorney General of Pennsylvania, 
Attorney General of the United States, 
Secretary of the Treasury, Acting Sec- 
retary of State and United States Min- 
ister of the Court of St. James and to 
France. Mr. Rush’s  great-grandfather 
was Dr. Benjamin Rush, signer of the 
Declaration of Independence, Surgeon- 
General of the Continental Army under 
General Washington and a member of 





PPF Loss Ratio in 
Canada 65% in 1944 


While a bit lower than in the previous 
year the 1944 loss ratio for personal 
property floater insurance in Canada 
remained at the high level of 65.18% 
for all companies, compared with 66.63% 
the year before. Net premiums written 
amounted to $5,311,371 and net losses 
incurred were $3,462,183. In the previous 
year net premiums written were $4,482,- 
964 and losses $2,986,857 

Companies of other than British or 
Canadian origin suffered the heaviest 
percentage losses, official figures issued 
by the Canadian Department of Insur- 
ance reveal. In this group, individual 
company loss ratios ran upward to as 
high as 333.26%. For the foreign group 
as a whole, net premiums written totaled 
$2,604,469 and losses were $1,930,246 for 
a loss ratio of 74.11%. In the previous 
vear the comparative figures were 
$2,109,625, $1,724,142 and 81.73%. 

British companies had net premiums 
of $1,807,588, net losses of $1,007,630 and 
loss ratio of 55.74%. In the previous 
year the comparative figures were 
$1,607,656, $863,122 and 53.69%. 

Canadian companies handled a small 
proportion of the aggregate, having net 
premiums of $899,314 and losses of 
$524,307 for a ratio of 58.30%. In the 
previous year the comparative figures 


were $765,683, $399,593 and 52.18%. 


Miss MacCubbin to Talk 
To Oklahoma City Women 


Clara A. MacCubbin, United States 
Fidelity & Guaranty Co., Baltimore, first 
vice president of the National Associa- 
tion of Insurance Women, will be 
speaker at the banquet given by the In- 
surance Women’s Club of Oklahoma 





City, in celebration of the seventeenth 
birthday of the club. 
At the last meeting, April 11, Vera 


Harmon conducted the business session 
and Theda Tunnell, vice president, re- 
ported on the regional meeting at Tulsa, 
April 7, when she and Miss Harmon 
represented the Oklahoma City group 
Ruby Fern Crist, program committee 
chairman, presented Mrs. Waldo 
Stephens who talked on “World Peace.” 





Approximately eighty members and 
guests attended. 
the convention which adopted and 


drafted the Constitution of the United 
States. 

Mr. Rush takes pride in the fact that 
members of every generation of his fam- 
ily have served the United States in 
every war in its history. Two of his sons 
are now in the service—Dr. Alexander 
Rush, who is a major in the Army, and 
R. Stockton Rush, who is a lieutenant 
in the Navy. His eldest son, Benjamin 
Rush, Jr., vice president of the Indemnity 
Insurance Co., of North America, served 
overseas with the 28th Division in the 
first World War. Benjamin Rush, 3rd, 
the latter’s only son, is now in the 
Army overseas. 
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FIREMAN’S FUND BOOKLET 


“Storied San Francisco,” Profusely Il- 
lustrated, to be Distributed When 
Conference Begins 
representing forty-six 
nations gather for the April 25 con 
ference in San Francisco, the Fireman’s 
Fund announces that it will distribute a 
handsome pocket-sized illustrated book- 
let to commemorate the holding of the 
conference in San Francisco. Announcing 
that the release of the publication will 
coincide with the opening of the con- 
ference sessions Charles C. Hannah, 
president of the Fireman’s Fund said: 
“For the past eighty-two years our 
company’s career has closely paralleled 
that of San Francisco. It is appropriate 
therefore for Fireman’s Fund to signal- 
ize the staging of this world event in its 
home city by sponsoring a popular his- 
tory of San Francisco that will differ 
from any that has been produced in the 

past.” 

“Storied San Francisco,” profusely il 
lustrated with photographs and deco- 
rated with pen and ink drawings, will 
go to all those who receive Fireman's 
Fund Record regularly. In addition the 
booklet will be sent to all the stock- 
holders of the companies of Fireman’s 
lund Group and to all the delegates 
registered for the San Francisco con 
ference. The booklet will also be sent 
to any others who indicate a desire to 
receive it. 


As delegates 


Minnesota Bill to License 
Agents Passes Legislature 


One of the most controversial insur- 
ance bills at the present session of the 
Minnesota legislature has been passed 
and is in the hands of the governor for 
his signature. Insurance men expect him 
to sign. This is SF 55 which blankets in 
all agents who were licensed in Minne- 
sota on January 1, 1944. This relieves 
thousands of agents from taking the 
examinations required under a_ ruling 
issued a year ago by Commissioner 
Newell R. Johnson. However, they are 
blanketed in only for the lines for 
which they were licensed on that date. 
If they want to write other lines, they 
must take the examinations for those 
lines. All new agents are still required 
to take the tests. 

Already approximately 5,000 
have taken the examinations and about 
85% of them have passed. The 15% who 
failed to pass presumably will now be 
permitted to continue in business if they 
licensed on January 1, 1944. 


agents 


Mass. Insurance Society to 
Give Dinner to Gov. Tobin 


The Insuranee Society of Massachu 
setts will give a dinner to Governor 
Maurice J. Tobin of that state at the 
Copley-Plaza Hotel in Boston on Tues 
day evening, May 1. Herbert G. Fair 
field is general chairman. The society 
has long followed the custom of giving 
a dinner to each new chief executive of 
Massachusetts. 


R. V. ™ ilies Treasurer 
Of Northern of N. Y. 


Theodore Plessner, Jr., has resigned as 
vice president and treasurer of the North- 
ern of New York. He is the son of the 
chairman of the board and was with the 
company twenty-three years. R. V. A. 
Baker, assistant treasurer since last May, 
succeeds ‘Mr. Plessner as treasurer. Mr. 
Zaker served with Weed & Kennedy in 
New York for twenty-five years, joined 
the Standard of New York in 1930 as 
treasurer and in 1941 went with the Aetna 
Fire Group when it acquired the Standard. 
He returned to New York from Hartford 
when he became associated wtih the North- 
ern last year. Arthur J. Herald becomes 
assistant to the treasurer. He was for- 
merly with the Preferred Accident, and 
before that with the Standard Surety & 
Casualty. 
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Laboratories’ Tests Cover War and 


Post-War Equipment in Many Fields 


1944 Underwriters’ Labora- 


which is sponsored by the 


During 


tories, Inc., 


National Board of Fire Underwriters, 
continued its activities in the fields 
its pre-war services as well as_ those 


Armed 
and the War Production Board. 
President Alvah Small, 
states that 1944 made “clearly evi- 
more than ever before, the handi- 
caps, the obstacles that waste by fire of 
created and natural resources presents 
to the accomplishment of both public and 
private objectives.” 

Reviewing the work of the various de- 
partments of the Laboratories President 
Small said in part: 

Electrical Department 

“Applications received covered a wider 
variety of equipment than during the 
previous two years, ranging all the way 
from wiring fittings to appliances. Models 
of domestic and other appliances which 
had been out of production since the be- 

ginning of the war were submitted in 
anticipation of renewed production after 
the relaxation of limitations on materials 
still in short supply. 

“The single item requiring the most at- 
tention continued to be insulated wire. 


services of direct assistance to the 
Services 
in his annual re- 
port, 
dent, 


Although requirements for the perform- 
ance of wire insulated with synthetic 
ubber had become fairly well estab- 


lished in 1943, requirements for wire 
insulated with thermoplastic compounds 
were in a state of flux and much testing 
was necessary. The establishment of re- 
quirements for both synthetic rubber and 
thermoplastic insulation for use in wet 
locations presented particular problems. 


Chemical Department 


“Explosion testing of electrical equip- 
ment for use in hazardous locations con- 
tinued at a high level. Of particular in- 
terest in this field is the series of tests 
conducted at the request of the Navy 
on explosion-proof electrical parts of 
lift-type trucks used in depots and other 
areas where hazardous matrials are 
handled A series of tests were con- 
ducted for the Signal Corps on a spe- 
cially designed flashlight for safe opera- 


tion in Class I, Group D_ hazardous 
atmospheres. The program of tests of 
flame arresters for use on war vessels 


was continued for the Navy. 

“Researches in progress include: fire 
and explosion hazards of ammonium ni- 
trate treated with various ingredients to 
prevent caking in storage; spontaneous 
ignition and dust explosion hazard of 
soybean products; explosive reactions of 
aluminum, magnesium, sodium, and zinc 
in the presence of methyl chloride, tri- 
chlorethylene, and carbon tetrachloride; 
comparative fire and explosion hazards of 
stvrene and butadiene; toxic hazard of 
artificial leather under fire conditions; 
foam-making ingredients for extinguish- 
ers, 

“Also explosion hazard of so-called 

vapor-proot’ lighting fixtures; relation- 
ship between explosion pressure and free 
volume of enclosures of large electrical 
equipment; effectiveness and limitations 
of various forms of window glass pro- 
tection when exposed to the destructive 
effects of demolition bombs (jointly with 


S. V. James); ignition of dusts of black 
powder, tetryl, and TNT by’. static 
sparks; and ignition of flammable gas 


or vapor-air mixtures and common ex- 
plosives by mechanical sparks produced 
by certain metals and alloys. 
Gases and Oils Department 

“Oil-burning heating equipment sub- 
mitted showed a substantial gain over 
the preceding year. Although appliances 
for military use, essential civilian replace- 
ments, and for fuel conservation pre- 
dominated, a number of investigations 
were carried out on post-war products. 

“The staff is contributing to a joint 
research program sponsored by the oil 


refiners and burner manufacturers to ob- 
tain data for the guidance of all con- 
cerned in safely and satisfactorily utiliz- 
ing those types of fuel oils most eco- 
nomically available under the new re- 
finery practices developed since the war 
started. 
Hydraulic Department 

“Four thousand and_ forty-six old 
sprinklers, taken from premises through- 
out the United States and Canada and 
representative of the sprinklers in service 


in many sprinkler system installations 
were examined and tested during the 
year. Five hundred and thirty-five re- 


ports were issued, carrying recommenda- 
tions concerning the continuance in 
service of the remaining sprinklers as 
a result of this work. 

Casualty and Automotive Department 

“Several gasoline industrial tractors 
were investigated. New types of gasoline- 
burning heaters for trucks and trailers 
were tested. A’ post-war jeep was given 
a preliminary examination. 

Protection Department 

“A coating material developed to re- 
duce burning properties of wood surfaces 
was investigated for the National De- 
fense Research Council of the 


Office of 





Moffett Studio 
ALVAH SMALL 


Scientific Research and Development. 
“About twenty years ago the matter of 
continuing rated performance of the in- 
sulation used in the construction of cer- 
tain types of safes was a controversial 


subject. 


With the cooperation of manu- 
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The Good Neighbor Policy in Action 





HE mile-long pier at Puerto Colombia is 
representative of the important commerce 
carried on here. It is natural to find American 
business interests in the midst of such prog- 
ress. Americans have already invested over 
$250,000,000, mostly in petroleum, mines, 
banana lands and bonds. They will continue 
to be heavy investors in Colombia. 
Wherever American enterprise goes, the 
American International Underwriters Corpo- 
ration will be found—giving complete insur- 
ance protection—backed by American dol- 
lars. Experience is the word to remember 
when you think of this Company—experi- 
ence of many years in handling any kind or 
amount of fire, marine, or casualty insurance 
on American risks located in foreign fields. 
Many of your assureds have places of 
business outside the confines of the United 
States. We can assist in solving their insur- 
ance problems. 


AMERICAN INTERNATIONAL UNDERWRITERS CORPORATION 


340 PINE STREET, SAN FRANCISCO , 
AMERICAN INTERNATIONAL UNDERWRITERS DE COLOMBIA, Limitada 3 ) 


| Edificio Bolsa, Bogota, Colombia 
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EMPLOYMENT WANTED 


CLAIMS MANAGER, experienced home office 
man also field activity. auto collision, fire, 
theft, inland marine, general claims, law 
araduate, desires tion with I 

Company seeking aggressive and earnest 
associate, age OW married, Middle Atlantic 
States. Box 1579, The Eastern Underwriter, 
41 Maiden Lane, New York 7. 











facturers we then obtained safes rep- 
resentative of those being made under 
the label service and also samples of 
the insulations used in them. These 
samples have been fire tested from time 
to time and during recent years when- 
ever time was available, the safes have 
been subjected to standard fire tests. It 
is expected that during the coming year, 
all related tests on the insulations will 
be completed. A report then to be issued 
should provide interesting comparative 
data. Our observations thus far have not 
justified apprehension as to field per- 
formance of labeled safes.” 





PITTSBURGH DINNER PLANS 


Ray Murphy to Be Toastmaster at Din- 
ner to J. M. Thomas and W. Ray 
Thomas on May 5 


All Pittsburgh insurance organizations 
are cooperating in arrangements for the 
All Industry testimonial dinner to be 
given by the Insurance Club of Pitts- 
burgh at the William Penn Hotel on 
Saturday evening, May 5, in*honor of 
President John M. Thomas of the Na- 
tional Board of Fire Underwriters and 
President W. Ray Thomas of the Na- 
tional Association of Insurance Agents. 
Both are Pittsburgh executives, the for- 
mer being president of the National 
Union Fire and the latter head of Logue 
3rothers & Co., Inc. Ray Murphy gen- 
eral counsel of the Association of Cas- 
ualty & Surety Executives, will act as 
toastmaster. 


The reception committee will be com- 
posed of the president of each cooper- 
ating organization as follows: Clarence 
H. Alexander, president of the Pitts- 
burgh Association of Insurance Agents; 
Charles H. Bokman, president of the 
Insurance Federation of Pennsylvania, 
Inc.; John E. Brownell, president of the 
Pittsburgh chapter, Chartered Life Un- 
derwriters; Helen Chase, president of 


the Insurance Women of Pittsburgh; 
Dewey Clark, president of the Pitts- 
burgh Insurance School Alumni; Ed- 


ward A. Logue, president of the Smoke 
& Cinder Club of western Pennsylvania; 
C. Brainard Metheny, president of the 
Agencies Committee of Pittsburgh; Paul 
J. Mullen, president of the Fieldmen’s 
Association of western Pennsylvania; 
Daniel S. Newman, president of the 
Pittsburgh Casualty Claims Associa- 
tion; James P. Renshaw, president of 
the Casualty Insurance Association of 
Pittsburgh; James A. Robertson, presi- 
dent of the Pittsburgh Association of 
Accident & Health Underwriters; Ralpli 
A. Rohrich, president of the Surety As- 
sociation of Pittsburgh; Norbert Weid- 


ner, president of the Pittsburgh Life 
Underwriters Association, Inc., and P 
E. Zimmerman, secretary of the Vet- 


erans of the Fire Insurance Colony. 





Schultz General Agency 
Adds Officers to Staff 


T. W. Anderson, president of E. K. 
Schultz & Co., general agent at Phila- 
delphia for the Millers National Insur- 
ance Co. and Ohio Farmers Insurance 
Co. in a number of Eastern states, an- 
nounces the addition of three new stall 
officers as follows: 

George S. Valentine, Jr., formerl) 
with Ohio Farmers, and B. T. Overand, 
formerly with Millers National, as vice 
presidents, and W. L. Brookes, for- 
merly with Millers National, as assist- 
ant secretary. Messrs. Valentine and 
Overand will engage in field work and 
Mr. Brookes will be in the underwriting 
department. 
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THEN LOOK AT WHAT’S COMING! 


If you can’t get the sort of fabrics that you want 
—think of these actual, proven materials that just await 
the end of war-scarcities ... that you will own and use! 


that will not rip even when 


trong enou 1 
gh for children’ 
h for the fine dresses! = 
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WAR BONDS are not merely a definite help in winning 
the war— bought systematically, they are an excel- 
lent means of saving with interest to buy quality 
goods later. Why not maintain and expand your 7 
regular purchases at pre-determined intervals? Y 
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Cox Reports to New Jersey Agents 
On Successful Legislative Program 


ter of the flood of legislation introduced 


adoption of Senator Charles K. 
to the New Jersey 
1944 so as to permit 


With 
Barton’s amendment 
qualification law of 
brokers’ licenses to copart- 
corporations, Fred J Cox, 
public relations commit- 
tce of the New Jetrsey Association, says 
“there should be no further legislative 
tinkering with this statue until sufficient 
time has elapsed to test its operations.” 

This statement is contained in the 
comprehensive report on legislative ac- 
his committee which has been 


issuance of 
nerships and 
chairman of the 


tivities of 

issued to members by Mr. Cox, who is 
former president of the National Asso- 
ciation of Insurance Agents and of the 
New Jersey association. The report 


evidences a successful legislative pro- 
ram of the New Jersey association con- 
ducted through the public relations com- 


ieittee throughout the session which 
closed April 10. The legislature will re- 
turn for a special session May 21, and 


\Ir. Cox expresses the hope that no gen- 
eral legislation will be introduced. 

The main activity of the public rela- 
tions Commmittee was in sooth ccwird with 


the Barton amendment and its adoption , 


legislature and signature by 
kdge are viewed prime 
importance in its effect on residents of 
the state and non-resident brokers. 


Unfavorable Bills Killed 


Mr. Cox, in his report to members, 
lists the following measures which were 
opposed by his committee and did not 
hecome Jaw: a monopolistic compensa- 
tion state fund bill, two unemployment 
ompensation bills which were designed 


by thre 


(sovernor as ot 


to place agents in the status of em- 
ployes of insurance companies and a 
measure which would have exempted 


mutuals from the existing employers’ lia- 
bility insurance law. 

The report says that the committee did 
not oppose A 38, a reciprocal bill, or 
S04, a mutual bill “as the discrimination 
inp ications of the recent United States 


Supreme Court decision would have 
iiade such opposition not in the public 
interest. Your public relations commit- 
tee did, however, consulting with the 
Insurance Department, interest itself in 


securing the amendment which is  in- 
iended to place reciprocals under prop- 
erly regulatory statutes as in the case 
of stock and mutual insurance compan- 
ics 


Mr. Cox said that the two bills which 


were passed increasing workmen’s and 
unemployment compensation — benefits 
were considered by the committee to be 


beyond the scope of the association’s 
activities 
States’ Rights Rate Law 

No amendments to the Agger-Barton 
rights rate law, “which fortu- 
nately was passed and signed by Gover- 
nor Edge prior to the U. S. Supreme 
Court’s decision,” were introduced, the 
report says. 

Summing up the activities of the pub- 
lic relations committee in connection 
with state and a activities 
and other problems, Mr. Cox presents 


tates’ 


the following contlusion: 
a cursory 


“Only study of the charac- 








this winter in various states is neces- 
sary to make it very clear that the so- 
called white-collared class—to which 
insurance agents and their employes, our 
company executives and their employes 
belong—must become more effective in 
political action, taking a leaf from the 
other fellow’s book of efficient organized 
effort, if free competitive private enter- 
prisé without any compromise with tra- 
ditional American institutions, is to en- 
dure. Hewing to the old familiar line 
of letting George do it it will produce 
more grief in the future than has yet 
come upon us!” 





General Brokers’ Assn. 
Out of National Body 


The executive committee of the Gen- 
cral Brokers’ Association of Metropoli- 
tan District, Inc., that the 
General Brokers will discontinue its af- 
filiation with the National Association 
of Insurance Brokers following the re- 
organization of the latter body. A state- 
ment issued by the General Brokers 
states: 

“We are sorry that we cannot con- 
tinue our affiliation. The new constitu- 
tion completely changes the style and 
operation upon which our original mem- 
bership was predicated. We believe unity 
is most desirable among every and all 
branches of the insurance business. To 
avoid the previous conflicts in matters 
of policy and jurisdiction which  pos- 
sibly might be aggravated under the 
new setup, we felt it in the best inter- 
ests of our members to withdraw, 

“Then again we have enjoyed a most 
favorable and successful representation 
in this state including the metropolitan 
area through the Brokers Association 
Joint Council. We also have had a 
most successful working arrangement 
with the New York State Association 
cf Local Agents, Inc., which we do not 
intend to disturb. We have extended to 
the National Association of Insurance 
Brokers our offer to cooperate both in 
New York state and national affairs 
when we could find a common viewpoint. 
We also extend the same offer to 
the National Association of Insurance 
Agents.” 


announces 
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N. Y. Agents’ Convention 
Off, but Leaders Will Meet 


The New York State Association of 
Local Agents, Inc., which was to have 
held its annual convention in Syracuse 
early next month, has canceled the 
mecting. Instead a meeting of just the 
officers and directors will be held in 
Syracuse. John C. Stott of Norwich was 
elected president a year ago, with A.C. 
Deisseroth executive vice president. Au- 
gustus C. Wallace is national director 
and J. W. Rose secretary-treasurer. 

The 1945 convention of the state as- 
sociation had been scheduled for Mon- 
day and Tuesday, May 7-8. The direc- 
tors will meet prior to that time in 
Syracuse and on May 7 the annual 
meeting will be called to order, accord- 
ing to requirements of the constitution, 
and then adjourned for lack of quorum 
subject to further call by the board 
of directors. 





Agency Fire Mutuals Had 
12% Premium Gain in °44 


The twenty-three New E ngland agency 
fire mutuals wrote net premiums of 
$13,168,556 in 1944, a gain of 11.8% over 
1943, Raymond C, 
president of the Mutual Fire Insurance 
Association of New England, announced. 
This was an increase of $1,394,058. In 
spite of $1,600,000 in losses paid for the 
September hurricane and continued high 
fire losses last year, he said that the 
association companies also showed sub- 
stantial gains in assets and surplus. 

Combined assets at the end of the 
year were $38,293,320, a gain of $2,837,- 
646 or 8% over 1943. The combined sur- 
plus was up 4.9% to $21,675,730, an in- 
crease of $1,011,938. Mr. Baker said pre- 
mium and investment income was ap- 
portioned as follows: losses and _ loss 
adjustment expenses, 39%; dividends to 
policyholders, 20%; agents’ compensa- 
tion, 18.4%; taxes, office overhead and 
other expenses, 17.4% : with 5.2% being 
added to reserves. 





Ohio Agents’ Conference 
At Columbus April 30 


A one-day conference of fire and cas- 
ualty insurance agents will be held at 
the Ohio State University, April 30, un- 
der the sponsorship of the College of 
Commerce of the University, the Ohio 
Association of Insurance Agents and the 
Insurance Board of Columbus. Two ses- 
sions will be held in the day on the 
campus and a banquet will be served in 
the evening at a downtown hotel. 

Out-of-town canrhues will include Dr. 
Ralph H. poe. Columbia Univer- 
sity, New York; E. J. Weiss, president, 
Reliable Fire, Sue O.; R. E. Stur- 
ges, executive secretary, Standard Acci- 
dent, Detroit; J. Dillard Hall, associate 
agency director, U. S. F. & G.,, Balti- 
more, and Ray Murphy, general counsel, 
Association of ‘Casualty and Surety Ex- 
ecutives, New York City. Prof. J. 
Wayne Ley of the University is being 
assisted in the plans by T. M. Gray, sec- 
retary of the Ohio Association of Insur- 
ance Agents, and A. J. White, secretary 
of the Insurance Board of Columbus. 
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Zweig, Smith & Co. Is 
Named by Granite State 


The Granite State Fire has appointed 
Zweig, Smith & Co., Inc., of New York 
City as metropolitan agent. This com- 
pany is an affiliate of the New Hamp- 
shire Fire. Zweig, Smith’ & Co. acts 
also as metropolitan agent for the Na- 
tional Fire of Hartford and the Para- 
mount Fire. It represents the Mechanics 
& Traders as New York suburban agent. 
In the automobile and inland marine 


‘field the agency writes for the National 


Fire and Transportation and the Con- 
tinental. Casualty is represented for 
casualty lines. A. J. Smith is president 
of the agency. 





Credit Men’s Committee 


Study Insurance Problem 
Further cooperation with credit men’s 
associations by the National Association 
of Insurance Brokers was indicated in 
the report to the recent annual meeting 
of the brokers by Chairman Frank B. 
Martin of the fire insurance committee. 
Mr. Martin stated that within the last few 
weeks the National Association of Credit 
Men asked that a “representative of our 
association meet with their special com- 
mittee to consider how their members 
could secure insurance information on 
credit customers. This is an old subject, 
and in the past the manner in which the\ 
have proposed securing such information 
has been objectionable to brokers ani 
agents. 

“After much discussion of the subject 
the credit men’s committee appeared to 
be satisfied that the manner of approacl 
was through a questionnaire to the credi| 
customer who could, as a precedent to 
securing his loan, secure from his broker 
or agent such factual information as 
might satisfy the loan requirement. The 
co-operation of our committee was ol- 
fred to work out the details along this 
line if our services were desired.” 


Fleming to Address Werbel 
Alumni on April 26 


The Werbel Alumni Insurance Asso- 
ciation will hold a meeting next Thurs- 
day evening, April 26, at which T. Al- 
fred Fleming, director of conservation, 
National Board of Fire Underwriters, 
will speak on “What Next in Fire Pro- 
tection.” The meeting will be held at 
the Royal Restaurant (Annex), 43 ge 
Street, New York City. Dinner wiil | 
served at 6 p.m., with a forum at 7: 15 
o'clock. Mr. Fleming’s talk will follow. 


DIEMAND HONORS ALA, AGENCY 

John A. Diemand, president of the Phila- 
delphia Fire & Marine Insurance Co., an 
affiliate of the Insurance Co. of North 
America, has presented an honorary certi!i- 
cate to Johnson & Johnson, of FMorence, 
Ala., in recognition of twenty-five . years 
of continuous representation. The agency 
was established in 1907. 
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LANDING SHIPS — TANKS — MEN TRAINED TO HANDLE THEM! 


American efficiency and engineering skill and ingenuity have 
accomplished the impossible. 
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our fighting men to the last shot. 
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Organized 1853 Organized 1906 
National-Ben Franklin Fire Insurance Company The Metropolitan Casualty Insurance Co. of N.Y. 
Organized 1866 Organized 1874 
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BUY MORE BONDS --AND KEEP THEM 
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New Book Describes Fine Historical 
Collection of North America Group 


A splendid addition to the literature 
of insurance is the new volume entitled 
“The Historical Collection of the Insur- 
ance Company of North America,” writ- 
ten by M. J. McCosker and published 
for the Insurance Company of North 
America. This 175-page book, which is 
beautifully illustrated with colored, and 
black and white photographs of paint- 
ings, ships, firemarks, old fire engines 
and other early fire-fighting equipment 
owned by the North America, serves 
also as a catalogue of the large collec- 
tion. Mr. McCosker is curator of the 
Atwater Kent Museum of Philadelphia. 
The collection was begun almost 150 
years ago by North America executives 
in order to set aside “for the future 
those things which would endure as 
records of the company’s growth.” 

In an introduction the president of the 
North America, John A. Diemand, ex- 
plains the origin and method of develop- 
ment of the collection, started by the 
founders who saved specimens that 
would be a vitalizing record of the com- 
pany’s business life, and a pictorial and 
documentary view of America’s progress. 
“To this nucleus,” observes Mr. Diemand, 
“over the years, many persons generously 
added item after item of significance in 
the history of the Nation’s first stock 
fire and marine insurance company.” 

Review by Joseph Jackson 

Joseph Jackson, well known historian 
and author of the book, “History of 
Phialdelphia,” has written a review of 
Mr. McCosker’s volume in which he says 
in part: 

“Forty museums and colleges through- 
out the country contain parts of the 
material, in addition to the permanent 
display on view in the company’s build- 
ing and in Independence Hall, Philadel- 
phia. Institutions in seventeen states, the 
District of Columbia, and London, Eng- 
land, are part custodians of the material. 
It probably is the only historical collec- 
tion of any kind that is so widely scat- 
tered. 

“Descriptions. of marine paintings lead 
the account, because the company at the 
specialized in writing marine 
risks. These ship portraits form a val- 
uable and instructive collection, and are 
sufficient in number to be worthy of any 
collector’s pride. 

“There is a picture of the American 
Line Steamship Indiana, said to have 
been the first iron trans-Atlantic vessel 
built in the United States, and one of 
those launched in Philadelphia in the 
early 1870's. The collection also contains 
many large, rare engravings of American 
warships, and of seafights in which our 
infant Navy came off as victors: notably 
the historic battle between the. Bon 
Homme Richard and the Serapis. 


outset, 


“That part of the historical collection 
which is devoted to fires, fire-fighting, 
firemen and fire insurance, contains the 
largest number of items. It might be 


said to cover the subject so thoroughly 
that the progress of the methods of 
handling fires successfully, from the days 
of the primitive hand pump to the 
advent uk the steam pump drawn by 
horses, is fully revealed. 

Valuable Collection of Fire Marks 

“Very valuable is the description and 
illustration of the collection of fire marks. 

“The North America has the most com- 
plete collection of American insignia, 465, 
“including duplicates. It has separate and 
distinct specimens of 117. All of these 
are pictured in their original colors, as 
they hang on the wall in the Philadelphia 
office. Although these fire marks were 
used in Philadelphia as early as 1752, it 
has been discovered that the rarest speci- 
men is the one adopted by the North 
America in 1794, when it began to write 
fire insurance. This mark shows a wavy 
six-pointed star on a shield. Only two 
specimens are known to exist. 

“The section devoted to the fire insur- 


ance division of the company, contains 
149 leather fire buckets, which were 
used in the days when water had 
to be carried from street pumps by long 
lines of firemen. 

“While the major part of the collection 
of fire apparatus consists of models 
made to scale, and includes ladder trucks, 
hose reels or carriages, hand pumps and 
steam fire engines, there are some full- 
sized and original pieces of early appa- 
ratus. 

“There are collections of what may be 
called personal adornment of the old vol- 
unteer firemen, such as capes, hats, hel- 
mets, and those other articles used by 
the leaders, as fire wardens staffs of 
authority; metal horns, through which 
directions were shouted to the fire fight- 
ers—a primitive type of megaphone. Of 
leather belts, which bore the names of 
the volunteer fire companies, the collec- 
tion contains 200 that have been identi- 


fied, and thirty-six others of unknown 
origin. In addition to these are to be 
found such apparent trifles as rattles 


used by the night watchmen to call at- 
tention to a fire, torches, lamps used on 


fire apparatus, engine bells, and even 
the plebian oil can with a chain. Under 
the general heading, ‘Fire Tools and 
Memorabilia’ are listed and described 


sixty-eight objects illustrative of the past 
in fire extinguishment. 
Woodside Decorations 

“In Philadelphia at the time the volun- 
teer fire-fighters were at their zenith, 
every fire company, which could do so 
had John A. Woodside, the artist, to 
ornament its apparatus. Some of these 
decorations are genuine works of the 
painter’s art. Notable examples of his 
work are included in the collection, and 
the frontispiece to the book is Wood- 
side’s portrait of Washington, after 
Trumbull’s well-known painting which 
adorned a panel of the engine of the 
Washington Engine Company of Phila- 
delphia. 

“The story of the Insurance Company 
of North America may be traced quickly 
by a glance at the records and docu- 
ments, including early specimens of poli- 
cies issued by the company, which are 
part of the historical assemblage: por- 
traits of presidents and directors who, 
through the years, have developed the 
business to its present eminent position 
in the insurance world, have a fitting 
place on the walls of the exhibition gal- 
leries.” 





A New Jersey Correction 
Trenton, N. J., April 16, 1945. 
Editor, The Eastern Underwriter: 

In your April 6 issue an article ‘ap- 
pears on page 20 as to the Barton Bill 
in this state having been signed by 
Governor Edge. The concluding state- 
ment of the article, “that a war veteran 
who had been licensed previously as an 
agent or broker in New Jersey need not 
obtain another license to conduct his 
business after returning to civilian life” 


is erroneous, in that the amendment 
does not relieve the returning veteran 
from obtaining a_ license but_ rather 


makes it permissible for the Commis- 
sioner to waive examination in such a 
case. The language of the amendment 
is “or if the applicant is a citizen of 
this state and has served in the armed 
forces of the United States in any war 
and has been honorably discharged and 
was the holder at any time of an agent’s 
certificate of authority or a_ broker’s 
license in this state, the Commissioner 
may waive examination.” The. erroneous 
statement in the article is likely to be 
misleading and for that reason I thought 


you would like to correct it in this 
week’s cle 
C GOUGH, 
os Commissioner, 


New Jersey Department of 


Banking and Insurance. 


FRANK G. TAYLOR DIES 


Former Manager of Pacific Northwest 
Marine Branch of Fireman’s Fund 
Passes Away in Seattle 
Frank G. Taylor, former manager of 
the Pacific Northwest marine branch of 
the Fireman’s Fund, died in Seattle 
April 5 after a brief illness. Although 
Mr. Taylor retired from the manage- 
ment of the Seattle office in. January, 
1937, he retained an active interest in 
the company’s operations in the Pacific 
Northwest. In addition to acting in an 
advisory capacity on marine insurance, 
he was resident vice president for the 
Fireman’s Fund and Western National 

Indemnity Companies. 

A native of Stamford, Conn., Mr. 
Taylor came to the northwest area in 
1890 where he engaged in the _ local 
agency business in Tacoma. In 1902 he 

was placed in charge of Fireman’s Fund 
Pacific Northwest marine operations as 
special agent, and became manager in 
1921. Ten years later, shortly after Fire- 
man’s Fund Indemnity and Western 
National Indemnity (formerly Occiden- 
tal) were organized, he was made resi- 
dent vice president of these two com- 
panies, offices which he retained up to 
the time of his death. 


NFPA Directors’ Meeting in 
June Will Elect Officers 


The June meeting of the board of 
directors of the National Fire Protec- 
tion Association will be designated as 
the forty-ninth annual meeting of the 
association, which regular meeting, 
scheduled for May in Chicago, was 
canceled because of the war. At the 
June directors’ meeting the regular 
business of the association will be 
transacted and officers elected. The 
board will, however, take final action 
only on matters which appear to have 
substantially unanimous support of mem- 
bers. 








Harrison Law Publishes 
1944 Statistical Tables 


Harrison Law of Nutley, N. J., com- 
piler and publisher of insurance statis- 
tics, has issued the 1945 edition of Law’s 
Statistical Tables, giving fire and marine 
companies’ premiums and losses and 
other figures on 1944 business. This is 
the forty-fourth annual edition of this 
volume. The cost is $6 a copy. 

Contained in this year’s issue are un- 
derwriting expense ratio tables, with 
five-year average; figures on cancellation 
and reinsurance; premiums written and 
premiums earned in 1944 and 1943; losses 
incurred and incurred loss and expense 
to earned premium’ tables; unearned 
premium reserve to premiums in force 
table; premiums and losses since or- 
ganization or admittance to the U. S.; 
financial exhibits of all companies; an- 
alyses of income and disbursements; as- 
sets and liabilities, and premiums and 
losses by specific classes of business. 

The figures show that straight fire 
insurance net premiums in 1944 increased 
about 8% whereas losses paid were up 
over 16%. Net premiums for all lines 
combined were 10% higher than in 1943 
with losses 114% higher. 





North America Honors 


Gross on 25th Anniversary 


Herman G. Gross, manager of the 
Minneapolis service office of the North 
America Companies, was honored March 
15, on the occasion of the twenty-fifth 
anniversary of his employment by 
North America, at a banquet in the 
Nicollet Hotel. His associates in the 
Minneapolis office presented him with a 
gift and greetings were read from John 
A. Diemand, president of the North 
America, and Walter S. Pelham, presi- 
dent of the North America’s Quarter 
Century Club. Mr. Gross is a former 
vice president of the Minnesota Under- 
writers Association and a member of 
the executive committee of that associa- 
tion. 





BROOKS REPORTS TO MEMBERS 


N. J. Association President, in Absence 
of Mid-Year Meeting, Issues Brief 
Summary of Events 

Because the regular mid-year meeting 
of the New Jersey Association of Insur- 
ance Agents was canceled this year on 
account of war conditions, Herbert L. 
Brooks, president, has issued a_ brief 
report to members on developments of 
the half-year. 

Citing the decision of the Supreme 
Court of the United States holding in- 
surance to be commerce and the subse- 
quent Federal insurance act which gives 
the states a breathing spell in which to 
enact satisfactory regulatory legislation, 
Mr. Brooks said that “in its foresight,” 
New Jersey had enacted a state regula- 
tory law prior to the Supreme Court’s 
decision. 

Mr. Brooks said that the recent meet- 
ing of officers, executive committee men, 
public relations committee, other com- 
mittee chairmen and key men gave am- 
ple evidence that the association is func- 
tioning at a high degree of efficiency. 
As to the work of the public relations 
committee of which Fred J. Cox, Perth 
Amboy, former president of the National 
Association of Insurance Agents is 
chairman, Mr. Brooks said: 

“The very nature of the work of this 
committee is such as to demand con- 
stant day and night vigilance during the 
entire sessions of our state and national 
legislatures.” He also said that splendid 
results are shown by the other commit- 
tees, particularly the educational com- 
mittee’s program and the membership 
committee work. He said the long- 
sought goal of 1,000 agency members is 


in sight. 





MacLean State Agent In 


Kansas For National Fire 


John A. MacLean has been appointed 
state agent in Kansas for the National 
Fire Group to be associated with State , 
Agent Frank A. Scott. Mr. MacLean 
is being transferred from Michigan to 
fill the vacancy created by the resigna- 
tion of Special Agent H. R. Joyce. Mr. 
MacLean’s entire career has been in the 
insurance business. He came with the 
National Fire in 1925 as an examiner in 
the Western department office, in 1929 
was transferred to Indiana as farm 
special agent, and in 1937 was moved to 
Michigan where he handled a large ter- 
ritory for all departments of the com- 
pany. 

Special Agents J. I. Egy and G. C. 
McCoy will continue to service agents 
in their respective territories. 

Wilbur L. Gardner, supervisor, and 
Webb C. Helwig, superintendent of the 
Kansas service office, will continue their 
duties in carrying on the work of the 
service office. 





Serg’t Manger Married 

Sergeant Arthur S. Manger, son of 
Morris L. Manger who heads an agency 
in Paterson, N. J., was married Sunday, 
April 8, to Evelyn Slotnik, also of Pater- 
son, at Temple Emanuel, same city. 
Sergeant Manger, who lost his left leg 
in action during the Normandy invasion, 
has been receiving treatment at Lawson 
General Hospital in Atlanta, Ga. and 
when he receives his medical discharge 
from the Army he will join his father in 
business. He is already a partner in the 
Manger agency and his bride has worked 
there for some time. 

Among insurance friends 
tended the wedding were Charles !. 
Meek, Jr., president of A. Haldane 
& Co., Paterson, who is a past president 
of the Essex County Agents Association, 
and Mr. and Mrs. Milton J. Gimber of 
Gladstone, N. J. 


BIG JUMP IN FIRE LOSSES 

Michael J. Hyland, chief of fire prever- 
tion of the Indianapolis Fire Departmen! 
says that fire losses in the city thus f: 
this year already have exceeded the tot«! 
for all 1944. Fire losses this year approx'- 
mate $700,000 as against $555,000 for all 
last year, 


who _at- 
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80 Maiden Lane, New York 8, N. Y. 





You Can 
“Do Something” too! 


Here is an advertisement ap- 
pearing in national magazines 
which features the — 


$10 FAMILY THEFT POLICY. 


You can put on a direct mail cam- 
paign for this business in your town. 
Send for the specially prepared 
mailing piece, with return card, 
“So Much For So Little” and also 
related advertising material —post- 


ers, reprints and newspaper mat. 


Write the Advertising Dept., 
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aggressiveness of insurance 
‘selling’ local bank financ- 

insurance service to all 
their policyholders. In turn this depends 
largely upon constant and aggressive 
promotion of the plan by insurance com- 
panies and their special agents with 
all their producers.” 

In his pamphlet President Fisher states 
that the association favors the direct or 
retail system of dealing by banks with 
future automobile buyers. No attempt 
will be made to interfere with banks 
using the indirect or wholesale system of 
re-discounting volumes of paper through 
auto dealers or finance companies. The 
however, will strive to compete 
with the latter method, which was that 
venerally in use before the war. Out- 
lining the Rhode Island agents’ plan Mr. 
Fisher said the following principles were 
involved: ‘ 
Agreements of Bank 


upon the 
producers in 
ing and local 


agents, 


The bank will not directly, or in- 
Pile A through its officers or employes, 
engage in the insurance business. 

“2, The bank will permit automobile 
nsurance covering a car upon which it 
makes a loan to be written by any duly 
licensed insurance producer bringing or 
sending the deal to the bank, in any in- 
surance company licensed to transact 
business in the state and which meets the 
bank's requirements. 

The bank will, on auto loan busi- 
ness directly secured without the inter- 
vention of any insurance producer, per- 
mit the borrower to place the insurance 
covering such car with the agent, broker 
or company of his or its own choice, sub- 
ject to the bank’s right of approval of 
the insurance offered in the same man- 
ner as —— on mortgaged loans is 
usually handled. 

“4 If the ae indicates no choice 
and directs the bank to arrange the in- 
surance, the bank will distribute the 
placement of such policies with insur- 
producers who are co-operating 
with the bank in bringing or sending 
auto loan customers to the bank, as 
as possible in proportion to the 
such business each such in- 
brings or sends the 
regard to whether 

producers are de- 

customers of the 


ance 


nearly 
amount of 
surance producer 
hank, and without 
or not such insurance 
positors or otherwise 
bank 
“5S. The bank will not arrange any 
master or blanket insurance policy cov- 
ering automobiles upon which it makes 
loans and will not place insurance upon 
automobiles of borrowers with one or 
more particular insurance producers or 
companies at reduced premium rates. 


Agreements of Agents’ Association 


‘The Rhode Island Association of In- 
surance Agents will undertake to do the 
following: 

“lL. It will bulletin its members and 


full-time general insurance 
ducers in the State as to the details of 
the plan, naming and recommending the 
co-operating banks, urging constant ac- 
tion on the part of such producers in the 
furtherance of the plan, 


other pro- 


“2. It will make no monopolistic agree- 
ment with any one bank or group of 
banks but will co-operate with and rec- 


ommend any bank agreeing to the con- 
ditions herein set forth, and recommend 
to insurance producers the handling of 
the business with the bank of the per- 
spective borrower's choice, if any, pro- 
viding it is a co-operating bank. 

“3. It will attempt to further the pro- 
vram through educational meetings, re- 


gional meetings and such other facili- 
ties as it can command. 

“4. It will arrange through the Bay 
State Club, an organization of insur- 


ance company special agents who super- 
vise agents in this State, a program of 
co-operation, education and promotion 
with and through their agents. It will 
likewise arrange for a similar program 


through the various insurance company 
home offices and branch offices in Provi- 









Auto Finance Plan of Rhode Island Agents 


(Continued from Page 1) 


r 


FISHER 


CARLETON I. 
dence supervising the activities of many 
agents in the State. 

Insurance Company Participation 
companies 


“The many fire insurance 
doing business in the State may be ex- 
pected to co-operate in this plan as 


follows: 

‘I. They may, through their many spe- 
cial agents and branch managers, pro- 
mote the plan constantly among their 
agents throughout the State with a view 
of securing much desirable business for 
said companies which otherwise would 
be written by the insurance companies 
wholly owned and controlled by the 
major finance companies. 

“2. Many of these companies will pro- 
vide their agents with complete adver- 
tising material, free of charge, with the 
same end in view. This will parallel the 
advertising material that may be fur- 
nished agents by the larger banks. It 
will provide agents desiring to direct 
auto loan business to smaller banks which 
are unable to furnish much of any ad- 
vertising, with adequate material. Some 
such material is already available await- 
ing completion of arrangements between 
insurance producers and local banks, * * * 

Content of Advertising Material 

“The content of advertising material 
that has been most successful has laid 
cmphasis on the ‘save money’ angle, also 
that there are no ‘hidden or secret 
charges.’ The value of establishing credit 
with local banks is also cited, the value 
of placing insurance locally, whereby the 
borrower becomes the customer of a local 
agent—to be taken care of accordingly 
in event of loss—as contrasted with the 
insurance company settling witha finance 
company, the avoidance of short rate 
cancellation on the borrower’s old policy, 
and the convenience of making monthly 
payments to the bank’s premises or 
branch offices. Concrete examples of the 
great saving afforded by the bank’s rate 
as compared with sums paid finance com- 
panies may be included. * * * 

Advantages of Plan to Bank 

“The principal advantage to a bank in 
seeking a retail business in auto loans 
is that experience shows this to be a 
high quality business and one of selective 
loan uhderwriting which can not be 
practiced under the wholesale plan. It 
is not expected that every applicant will 
be accepted or that the lower strata of 
borrowers will be handled. Results else- 
where have proven that losses and re- 
possessions have been very low. Much 
collateral business in new accounts, other 
loans, use of trust department facilities, 
rental of safe deposit boxes, etc., nat- 
urally follows. The extension of the plan 
of operation to other consumer goods is 
natural. 

“To the insurance producer the plan 





offers a sure method of regaining much 
business that has been lost to the finance 
companies and dealers. As most cars in 
use today are fully paid for, for the first 
time, insurance on them is now in great 
part on the books of the local insurance 
people. Lacking a plan of this sort a 
great many of those policies will be lost 
through cancellation whenever present 
cars are replaced with new ones. The 
inclusion of the insurance premium in 
the financing is usual, with the bank 
promptly paying the full premium to the 


agent, thus eliminating any collection 
problem. The plan also offers the pos- 


sibility of using the saving in finance 
charges to purchase liability insurance 
which every car buyer should have, in- 
cluding that premium also in the finane- 
ing. The insurance policies, with agree- 
ments as to cancellation in event of de- 
fault by the borrower, furnishes excel- 
lent collateral to the bank for money 
loaned thereon. Further, it is hoped and 
expected that the field will be extended 
to include aircraft, thereby offering to 
local insurance producers the opportun- 
ity of securing their share of insurance 
in that fast growing field. * * 


High Finance Charges 


“Another misconception has been the 
failure to realize how high finance 
charges now are and have been. Even 
dealers and banks do not realize the 
tremendous charges inflicted on the pub- 
lic because it has never been the prac- 
tice to break down the lump sum charge 
for the purchase price of the car plus 
insurance plus finance charges. As banks 
all over the country are now interested 
in competing with finance companies for 
this business it is possible the competi- 
ulon may 
companies will have to eliminate the 
‘kick-back’ to the dealers in order to 
bring down their charges to the public. 
Many good dealers would consider this a 
desirable objective. Even if this should 
follow, however, it is doubtful if any 
major finance company could compete 
with local banks in the matter of rates. 
The finance companies use borrowed 
money and have to pay interest on it. 
They handle on the wholesale plan a 
less desirable class of business that 1s 
consequently more costly than retail 
business in that credit losses and ex- 
penses of collection are greater. The 


cost of their branch office system is 
heavy whereas a bank has its basic or- 
ganization established locally and_ its 


overhead already largely taken care of. 
Comparison of Finance Charges 


“Insurance producers and the car- 
buying public should realize the great 
difference between charges of finance 
companies and local banks. Many mem- 
bers of the public do know and are re- 
sentful of their treatment by finance 
companies. We should capitalize on that 
resentment. We must get the prospective 
buyers to see us first and compare costs. 
After they do so they will quite likely 
choose the local bank. The more insur- 
ance producers know of the great dif- 
ference in cost, the more enthusiastic 
they will be as to the chances of success 
in adoption of this program. Illustra- 
tions will suffice to demonstrate “the 
charges made by one major finance com- 
«pany in recent months as disclosed by 
insurance policies issued to cover the 
deals. Comparison is made with a bank 
rate of $5 per $100 on new and used 
cars for twelve months, or $6.25 for 
fifteen months.” 

At the mid-year meeting of the Rhode 
Island agents on April 30 C. G. Hallo- 
well, vice president of the Aetna Casu- 
alty & Surety, will speak on automobile 
finance business from the standpoint of 
the insurance company; Joseph Jacob- 
son, Providence manager, installment 
loan department, Industrial Trust Co., 
will give the bank viewpoint, and Mr. 
Fisher will speak for the agents. Speak- 
ers in the evening, following dinner, will 
he Guy T. Warfield, Jr., member of the 
executive committee of the National 
Association of Insurance Agents, and 
J. Raymond Berry, general counsel, 
National Board of Fire Underwriters. 





become so severe the finance 


LARSON ADVOCATES NEW LAWS 


Florida Supervisor Asks Fire and Cas- 
ualty Rate Bills, Tax Adjustment, 
Fire Fund Changes 

Insurance Commissioner J. Edwin Lar- 
son of Florida is recommending to the 
legislature now in session enactment of 
the following bills: a fire rating bill, a 
casualty rating bill, adjustment of the 
premium tax and amendments to. the 
state fire fund law. 

The matter of rating enactments has 
been under close study for some weeks, 
with conferences between the Insurance 
Commissioner and the Attorney Genral 
and frequent discussions among fire 
and casualty company representatives, 
agents and the Commissioner. 

Two identical rating bills, one cover- 
ing fire and the other casualty and 
surety lines, have been introduced in 
the House and the Senate. The legality 
of these bills has been checked and 
passed by the Attorney General and it 
is believed they will be adopted. The 
bills provide for rating units to be li- 
censed by the Insurance Department 
with all rating schedules and individual 
rates to be submitted to the Insurance 
Commissioner for ‘approval or disap- 
proval. If passed, the measures will be- 
come effective January 1, 1946. The fire 
rating bill specifically excludes marine 
insurance and includes inland marine. 

On the tax adjustment question, Mr. 
Larson says: “Florida has exempted 
the local companies and no doubt. this 
matter will be dealt with by the legisla- 
ture.” 





MITCHELL MARINE MANAGER 





Named to Post in Chicago Service Office 
of North America; Associated 
With R. V. Robinson 

V. L. Montgomery, manager of thie 
Insurance Co. of North America’s serv- 
ice office in Chicago, announces ap 
pointment of Raymond A. Mitchell as 
manager of the company’s marine de- 
partment in Chicago. Mr. Mitchell will 
be associated with R. V. Robinson, now 
manager of marine operations, until the 
latter’s retirement after twenty-five 
years of service with the North America. 

Mr. Mitchell for the past twelve years 
has been marine manager of the North 
America’s service office in Los Angeles. 
Previously he had been marine mana 
ger at the San Francisco service office, 
which position he assumed when he 
joined the North America in 1930 fol- 
lowing a career of seventeen years in 
marine underwriting. 

He is a past president of the Asso- 
ciation of Marine Underwriters of San 
Francisco and is now president of the 
Western States World Trade Council. 
He is a past commander of the Mer- 
chant Marine Post, American Legion, 
having served in the first World War 
as a flight commander overseas with 
the A. E. F. 


James G. Carswell Dies 





James Graham Carswell, for man) 
years marine account executive with 
Johnson & Higgins, New York insur- 


ance brokers, died suddenly at his home 
in Montclair, N. J., ‘on April ig. THe 
was fifty-five years old and is survived 
by his widow, two sons and a daughter. 

Born in New York City Mr. Carswell 
entered insurance as a youth with 
Appleton & Cox, Inc., marine under- 
writers, and in September, 1916, joined 
Willcox, Peck & Hughes, which later 
merged with Johnson & Higgins. Mr. 
Carswell was widely known in marine 
insurance circles and highly respected 
for his knowledge of the business and 
his integrity. 





WINDSOR AGENTS ELECT 


A. F. Bulmer has been elected presi 
dent for 1945 of the Windsor (Ontario) 
Fire and Casualty Insurance Agents’ As- 


sociation. Vice president is Charles Mc- 
Allister and secretary-treasurer Harry 
R. Roberts. Directors include Joseph 


Morand, Fred Larkin, Paul Robarts and 
Clayton Rawling. 
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MICHIGAN BILLS WATCHED 





Code Revision Bill May Be Amended 


by House; Taxation Bills Not 
Considered Entirely Dead 


With the Michigan legislature sched- 


uled to end its active session April 26 


insurance observers are watching closely 
developments relative to several major 
bills affecting the business, notably the 
Department’s “omnibus” measure amend- 
ing the code generally (Senate 228) and 
the Milliken bills (Senate 248 and 249) 
which would put resident and non-resi- 
dent carriers on the same 2% premium 


taxation basis and would repeal the 
present retaliatory law. 
The general amendatory bill, already 


passed by the Senate in virtually the 
form in which it was introduced by 
Senator Colin Smith, Big Rapids, Sen- 
ate committee chairman, was reported 
by the House insurance committee, also 
in unchanged form, during the past 
week, but was recalled by the commit- 
tee and, after a hearing attended by 
legislative representatives of various in- 
surance interests, is now reported to 
be scheduled for amendment before its 
reappearance on the floor. Commis- 
sioner David A. Forbes, who attended 
the hearing, is said to have given his 

' approval to all but one of the recom- 
mended changes, most of which are of 
a minor nature. 


j The taxation bills, reputed to have 
: been shelved in the Senate taxation 
: committee twice, still are not consid- 


cred entirely dead due to pressure from 


; Governor Harry F. Kelly, who has evi- 
4 denced obvious alarm at the possibility 
§ that suits now pending brought by The 
\ Prudential and other non-resident life 

carriers might upset the present dis- 


criminatory premium tax laws which ex- 
empt resident carriers from paying the 
levy. The bills were introduced at ad- 
ministration behest by Senator James T. 


Milliken, Traverse City, who heads the 
» Senate taxation committee, and Milli- 
» ken is reported to have consistently 


sought to have them reported over the 
vigorous opposition of lobbyists for 
Michigan insurers of all classes. 


pews nis 





MARSHALL KILLED IN ACTION 
j First Lieutenant William Wallace 
Marshall, son of Henry P. Marshall, 
president of Brown, Crosby & Co., New 
York brokerage firm, and Mrs. Mar- 
shall, was killed in action at Luxem- 
hourg, December 17, according to word 
received by his parents from the War 
Department. Lieutenant Marshall, a 
zraduate of Yale, was executive officer 
of A Battery of 109th Battalion, 28th 
Division, First Army. In January he 
had been reported missing. 


: Says Big Bill 





(Continued from Page 17) 

George L. Harrison, president of New 
York Life, and Col. Franklin D'’Olier, 
president of The Prudential. Nothing 


uch has been done by this committee 
vet because it has not been practical for 
it to have a meeting as Mr. Harrison 
and Colonel D’Olier have been spending 
‘Oo much of their time in Washington. 
Mr. Harrison is civilian consultant for 
he War Department and Colonel 
1)’Olier is chairman of the commission 
/ tamed by the War Department for the 
urpose of studying the effects of bomb- 
» ‘ng on the industrial areas in the the- 
f 6atre of war. 
: Directly after the prosecution of the 
\ssociated Gas & Electric officers Mr. 
‘ulton, who was then in charge of the 
executive end of the United States At- 
torney’s office here, and who also was 
special deputy under Attorney Gen- 
eral Jackson, was given a luncheon at 
he Drug & Chemical Club here at which 
he met many of the leading managers 
of insurance company organizations, 
seneral counsels of insurance companies 
nd some other lawyers. Shortly after 
this luncheon the president of one of 
the leading groups of insurance com- 
panies asked the writer if he would 
‘rrange for an interview with Fulton, 








having as its object offering him a post 
with the insurance company, when the 
matter was dropped as Fulton had gone 
to Washington to be counsel for the 
Senate War Investigating Committee of 
which Senator Truman was chairman. 
In that post Fulton did such remarkable 
work that the committee began to be 
eulogized in the American press, and 
the prestige of the committee had con- 
siderable to do with Truman’s being 
picked for the Vice Presidential nomi- 
nation instead of Wallace. 

Fulton is now about thirty-seven. He 





is more than six feet tall, weighs 230 
pounds, is modest, thinks little of his 
clothes, but quickly makes a fine im- 
pression on everyone. Born in North 
Baltimore, Ohio, a magna cum laude 
graduate of University of Michigan, he 
went to work for the distinguished New 
York law firm of Cravath, De Gersdorff, 
Swaine & Wood, where he quickly got 
the experience in corporation cases 
which stood -in such good stead when 
he began the study of mastering the 
complex makeup of the Associated Gas 
& Electric system, which included about 
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practically every form of insurance except life 


Great American 


Great American Indemnity 
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Fit: Greene Halleck, 


William Cullen Bryant, John P. 


WASHINGTON IRVING AND HIS FRIENDS. From a painting by Christian Schussele, 
picturing (left to right) Henry T. Tuckerman, Oliver Wendell Holmes, William Gilmore Simms, 
Nathaniel Hawthorne, Henry Wadsworth Longfellow, Nathaniel Parker 
Willis, William H. Prescolt, a Hy , James K. Paulding, Ralph Waldo Emerson, 

ennedy 


a hundred corporations. It was in 1939 
that he began to attract attention 
through his work in this public utility 
prosecution. It was in March, 1941, that 
he went to work for the Truman com- 
mittee where he displayed, according to 
the New York Herald Tribune, “relent 
less energy and a passion for the facts.” 


First duties were to look into Army 
camp construction. It was not long be 
fore irregularities were discovered. An 
other newspaper said: “His outs tanding 


char: icteristics are his honesty and plug 
ring _de ‘te rmination.” 


| April 2. 2, 1945 
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J. Fenimore Cooper and George Bancroft. 


GREAT. AMERICAN 
MINDS — 


The minds of this distinguished group of authors 


contributed notably to one of America’s valuable 


heritages—its literature. 


The members of the Great American Group of 


Insurance 
safety” 


all forms of insurance except life. 


Companies contribute to a “heritage of 
for policyholders that embraces practically 


One of 16,000 


conveniently located agents—or your own broker— 
will gladly tell you more about the comprehensive 
facilities of these companies. 


* * * 


If you have a home, if you golf, fish, hunt, or ride, you 


may be held liable for accidental injury to others. Great 


American’s Comprehensive 


Personal Liability Policy 


provides world-wide protection. 


INSURE YOUR COUNTRY’S SAFETY—-BUY WAR BONDS AND STAMPS 
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Wollaeger Retires as 
President of Concordia 


ALSO OF MILWAUKEE MECHANICS 


John R. Cooney, Firemen’s President, 
Succeeds Him; Wollaeger to Con- 
tinue as a Director 


William I. Wollaeger, president of the 
Concordia Fire of Milwaukee and of the 
Milwaukee Mechanics, both member com- 
panies of the Loyalty Group, retired at 
his own request on April 12. He has 
served nearly forty-seven years in in- 
surance, having started with the Con- 
cordia on July 1, 1898, as a policvwriter. 
He was born in Milwaukee on February 
3. 1877. Before being elected president 
he served in many positions with the 
company. John R. Cooney, president of 
the Firemen’s and other Loyalty Group 
companies, has been elected to succeed 
Mr. Wollaeger as head of the Concordia 
and Milwaukee Mechanics. 

Paying tribute to Mr. Wollaeger’s ser- 
vices Mr, Cooney says: 

“His forty-seven years of continuous 
service is a long and enviable record 
for one to enjoy. Mr. Wollaeger became 
vice president and subseauently president 
of the Milwaukee Mechanics, and has 
been with that company since it was 
purchased by the Firemen’s of Newark 
in the vear of 1929. He was one of the 
mainstays in the Loyaltv Group organ- 
ization and although he has desired for 
some time to retire from active service 
he continued to fulfill the duties of pres- 
ident at the ureent request of the board 
of directors. Mr. Wollaever will con- 
tinue to serve as a director of each of 
the two companies, but will retire from 
active duties under the Loyalty Group 
pension plan.” 


Dewey Approves Bill for 
Licensing of Adjusters 


Governor Dewey of New York has ap- 
proved the Bainbridge bill as Chapter 
624, Laws of 1945, to amend the Insur- 
ance Law, providing for the licensing of 
insurance adjusters as indenendent or 
public adjusters, with independents to act 
for insurers and public adjusters to act 
for insured; except attorneys, insurance 
agents and certain other licensed ner- 
sons. (S. Int. 1535, Printed No. 2339) 








Federal Crop Coverage on 
Tobacco Starts in Kentucky 


M. D. Royse, state chairman, Agricul- 
tural Adjustment Agency, announced at 
Lexington, Ky., April 4, that a trial pro- 
gram of Federal crop insurance on Bur- 
ley tobacco growers will be conducted 
this year in Bourbon and Larue coun- 
ties of Kentucky, with insurance cover- 
age to include losses from hail, fire, 
drought, wind, flood, excessive rainfall, 
insect trouble and all other damages 
other than those resulting from neglect. 
It was stated that starting this year the 
experimental insurance program would 
be continued for a period of three years, 
and if proven successful may be ex- 
tended to other Burley tobacco produc- 
ing counties, if approved by Congress. 





Carter I. Bowser Appointed 
Indiana Fire Marshal 


Carter I. Bowser, fire chief at Fort 
Wayne, Ind., has been named Indiana 
fire marshal by Governor Ralph E. 
Gates. He succeeds Clem Smith of 
Terre Haute. He was a member of the 
150th Field artillery, Rainbow Division 
in the first World War and _ was 
wounded in 1918. Mr. Bowser entered 
the Fort Wayne department in 1920 and 
was made captain in 1926. He was 
named chief of the fire prevention bu- 
reau in 1929 and chief of the department 
in 1940. He also was chairman of the 
state fire prevention committee and par- 
ticipated in the Purdue firemen’s train- 
ing school. He is past president of the 
Indiana Fire Chiefs’ Association and the 
Rainbow Division Veterans Association. 





St. Paul Agents Conduct 


a 
Inland Marine Course 

A four weeks’ inland marine course 
has been started by members of the In- 
surance Agents’ Association of St. Paul, 
Minn. Matt Zendzian, state agent of 
the Home Fire & Marine, is the in- 
structor. 

Karl Klein, chairman of tie executive 
committee, has appointed a veterans’ re- 
habilitation committee to aid returning 
veterans and defense workers to re- 
enter the insurance business. Members of 
the committee were Robert A. Burns, Jule 
M. Hannaford, Jr., and J. Vick Merrill. 


CANADIAN PREMIUMS RISE 


Fire Income Nearly $8,000,000 Higher 
in 1944; Losses Increase Bring- 
ing Ratio to 52.8% 

Net premiums written for fire insur- 
ance in Canada during 1944 totaled $54,- 
902,183, compared with $47,153,094 in the 
previous year. This is revealed in the 
annual statement of the Canadian 
Superintendent of Insurance, G. _ D. 
Finlayson. Registered or licensed rein- 
surance totaled $24,935,817 against $21,- 
106,734 for 1943, while gross premiums 
written were $79,838,000 compared with 
$68,259,828 in 1943. Net amount of losses 
incurred in 1944 was $28,869,700, a sharp 
increase from $22,181,244 in the previous 

year, and a ratio of more than 50%. 

Canadian companies operating in Can- 
ada secured a relatively small propor- 
tion of the total fire business transacted. 
In this group net premiums written 
were $13,278,956 compared with $11,587,- 
009 in 1943 and net losses incurred were 
$5,989,701. British companies had net 
premiums of $19,282,404 compared with 
1943’s $16,218,510; but losses here were 
high at $9,854,809 compared with $7,921,- 
087. The foreign companies had net 
premiums written of $22,340,823 against 
$19,347,575 in 1943; while the net amount 
of losses incurred was $13,025,190 com- 
pared with. $9,385,849. 

The 1944 fire loss ratio for Canada 
was 52.58% compared with 47.23% in 
1943, 43.57% in 1942, 36.34% in 1941 and 
37.25% in 1940. The 1940-44 average 
was 43.77%. 








Leland Stowe Visits 
Agricultural Home Office 


When Leland Stowe went to Water- 
town, N. Y. on a lecture tour on Mon- 
day, April 9, the Agricultural and Em- 
pire State Insurance Companies had an 
opportunity to have him visit the home 
office. Mr. Stowe met various employes 
in the office and then was a guest at a 
luncheon attended by all officers of the 
company, resident directors, and all 
Watertown agents. 

After the luncheon Mr. Stowe talked 
informally and, among other things, de- 
scribed some of the problems in broad- 
casting his programs from foreign coun- 
tries for the National Board on Satur- 
day evenings over the Blue Network. 
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MANAGER 
92 William Street, New York 


Losses paid exceed Three Hundred Million Dollars 


























THE OLDEST INSURANCE 
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55 FIFTH AVE., NEW YORK 








BUSINESS OPPORTUNITY 


CLAIMS MANAGER, home office experience, 
auto collision expert, fire, theft, inland ma- 
rine, general claims, law graduate, seeks 
association with independent ad‘usters of- 
fice for the purpose of buying or profit- 
sharing, references exchanged, prefer North- 
ern N. J. or New York, married, age 38. 
Box 1580, The Eastern Unde:writer, 41 
Maiden Lane, New York 7. 











N. Y. EXCHANGE RULE CHANGES 





Permission to Antedate Short Rate Can- 
cellations to April, 1944, Off June 1; 
Other Changes Made 

The New York Fire Insurance Ex- 
change last week ruled that permission 
to antedate short rate cancellations to 
April 24, 1944, to take advantage of the 
rate reductions of February 1, 1944, on 
policies in effect prior to February 1, 
1944, will be withdrawn on June 1. After 
that time such short rate cancellations 
shall not be antedated. Other changes 
made by the exchange at its April meet- 
ing are summarized as follows: 

The extended coverage endorsement 
for pier and wharf structures in specified 
territory in the city of New York was 
amended by striking out the coverages 
of earthquake and volcanic eruption and 
amended reduced rates were provided 
therefor. The amended coverage under 


this endorsement is as follows: floating 
ice, collision of any ship or vessel or 
floating object, tidal wave or flood 


(meaning the rising of navigable waters), 
snow, rain, sand, dust, wind-storm or 
hail; and by action of the elements 
meaning thereby sudden or unusual ac- 
tion of one or more of the physical forces 
of nature (excluding fire, lightning, 
earthquake and volcanic eruption and 
excluding loss caused by any form of 
marine life or resulting from gradual 
decay and deterioration) ; and as the 
result of fall,’ collapse or subsidence 
caused by any of the named perils or ele- 
ments as covered hereunder. 

A recommended form for pier and 
wharf structures in specified territory, 
prepared at the request of the Depart- 
ment of Marine and Aviation (Docks) 
of the city of New York, was approved. 
This form contains usual clauses and 
permits and also the regular depreciation 
clause which applies unless voided and 
likewise contains the amended P. & W. 
extended coverage clause which applies 
if premium there for is shown. The form 
itself is not mandatory but the depre- 
ciation clause and the P. & W. extended 
coverage clause are mandatory as to 
wording. 

Committee organization for the year 
was reported as follows: arbitration 
committee, T. D. Hughes, chairman; W. 
A. Miner, vice chairman; rates, rules and 
forms committee, G. S. Duryee, chair- 
man; S. T. Skirrow, vice chairman. 





MD. WOMEN SPONSOR LAW CLASS 

The Insurance Women of Maryland, 
of which Mrs. Evelyn Fallon Williams 
of the Maryland Casualty, Baltimore, 1s 
president, will sponsor the two-hour 
course on state insurance laws of tlie 
National Association of Insurance Agents 
in Baltimore on Tuesday, April 2h 


Deputy Insurance Commissioner Hazie 
ton A. Joyce will be the discussion leader. 
The gathering will be held in the cafe- 
teria of the United States Fidelity & 
Guaranty Co. 
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Aviation Insurance for the Marine 
Market Suggested in Great Britain ; 


suggesting that a compulsory heavy ex- 


Due to the freedom from restrictive 
regulations with which ocean marine un- 
(erwriters operate in worldwide markets 
t is being suggested in Great Britain 
that they enter the post-war aviation in- 
surance market, especially for coverage 
of international air routes. It is argued 
also that as many air lines may be 
owned or operated by shipping lines or 
railroads, which deal with marine 
underwriters, it is natural that the avia- 
tion coverage, as well as the marine in- 
surance, be handled by the same under- 
writers. 

J. B. McNair, chairman of the Asso- 
ciation of Underwriters and Insurance 
Brokers in Glasgow, Scotland, devoted a 
large part of his recent annual report to 
aviation insurance and expressed the 
view that this insurance seemed most 
suitable for the marine market. A re- 
view of his address, with editorial com- 
ment by the writer, the marine corres- 
pondent of the Post Magazine and In- 
surance Monitor, is taken from that 
magazine, issue of March 3: 


World-Wide Facilities 


“In the suitability of the marine mar- 
ket for the business, geographical con- 
siderations were involved. He pointed to 
the well-tried and tested marine facili- 
ties already existing abroad, of which 
marine underwriters obtained the bene- 
fit, in the services of their own organiza- 
iions and Lloyd’s agents, practically all 
over the world. 

“He slyly observed that one impres- 
sion he got from a recent lecture on 
aviation insurance was that the business 
was anything but profitable to the poor 


unfortunate underwriter, and that it 
ould take a considerable amount of 
courage to engage in it. In the long 


history of sea insurance the quality of 
courage had been constantly displayed 
by marine underwriters. He instanced 
the underwriting years ago of 200-ton 
sailing ships on world-wide voyages; the 
change over to steam, and the develop- 
ment of large passenger liners; each 
stage bringing a new series of conditions 
and problems to underwriters. In air- 
craft insurance the name of the pilot 
was an important factor, which was in 
line with the practice in the early days 
of marine insurance. Indeed, although 
io longer used, a space was still provided 
in the marine ‘policy form for the name 
of the master of the ship. 

“Mr. McNair suggested that in the 
policy covering physical damage to the 
urcraft there should be no excess, un- 
ess it was small or voluntary. It was 
lesirable to give the assured a full in- 
emnity, at least while the industry was 
ung and until it found its feet. The 
present view, he said, was that -an ex- 
cess saved the underwriter from minor 
laums, and by making the assured carry 
art of the risk gave financial incentive 
o the owner to operate his craft as 
irefully as possible. Without an excess 
underwriters would have to meet claims 
i! full and the figures would be reflected 
i the results of each ownership, as was 
1€ practice in marine insurance. In his 
pinion, it was all a matter of rating, 
nd that where there was an insurable 
nterest, why not insure it—at an ade- 
juate premium. Good ownerships, show- 
ig satisfactory underwriting records, 
ould obtain benefits in reduced pre- 
iums, and the ownerships: bringing ad- 


verse results would have to pay the 
cnalty in increased rates. 

Possibility of Mutual Clubs ’° 
“The Glasgow chairman drew upon 


t 


Ne experience of the marine market in 


cess would probably result in aircraft 
owners protecting themselves for the 
amount of the excess by mutual insur- 
ance through clubs or elsewhere, with a 
consequent loss of business to the mar- 
ket. He instanced the three-fourths run- 
ning down clause in marine policies re- 
sulting in shipowners obtaining cover 
elsewhere for their liability in respect 
of the remaining one-fourth. It is only 
too true that the refusal of underwriters 
over 100 years ago to cover shipowners’ 
third party liabilities, except for the 
three-fourths collision liability, directly 
led to the formation of shipowners’ mu- 
tual insurance associations for the in- 
surance of practically all their third 
party and contractual liabilities, which, 
but for underwriters’ short-sighted atti- 
tude, would probably now be insured in 
the marine market. The valuable com- 
plementary and mutually beneficial asso- 
ciation of the protection and indemnity 
clubs with the marine market is ac- 
knowledged, but this does not gainsay 
the fact that these liabilities might rea- 
sonably have been covered by hull poli- 
cies in the open market, and Mr. Mc- 
Nair’s warning against a repetition of 
such events in aviation insurance. 
General Average Discounted 

“In view of the opinion frequently ex- 
pressed in these notes, it is very gratify- 
ing to find Mr. McNair condemning the 
application of general average principles 
to commercial aviation. Although he 
said that so far no suggestion had been 
made that general average should be 
applicable to aircraft insurance, and that 
presumably this could only be brought 
about by international agreement, | am 
a little disconcerted to find American 
aviation underwriters prepared to draft 
their policies to cover liability for gen- 
eral average. 

“Mr. McNair hoped that the unwieldy 
procedure of applying the principles of 
general average, involving as it did con- 
siderable labor and expense all round, 
would be left out of aviation insurance. 
He thought that, so far as underwriters 
were concerned, the adoption of general 
average would be the old case of gain- 
ing on the swings and losing on the 
roundabouts, and that there was much to 
be said in favour of letting the loss rest 
where it fell. 

“Finally, Mr. MeNair 


said that air 


Automobile Claims Assn. 
Elects Roberts President 


The Automobile Claims Association, 
of New York has elected Donald 
Roberts of the London Assurance as 
president. He succeeds Kenneth C-. 
Maines of Appleton & Cox, Inc. Mr. 
Roberts served during the last year as 
vice president. Thomas J. Hunter of 
the North British & Mercantile is ad- 
vanced from treasurer to vice president. 

J. McCrory of the Automobile Un- 
Serleciace Corp. is secretary and M. W. 
Lemberg of the Fireman’s Fund treas- 
urer. L. L. Kling of the Home was 
elected a director. 


Inc., 





PPF Policies May Be 
Written in New Hampshire 


In reply to inquiries from several fire 
and marine companies. asking whether 
the personal property floater may be is- 
sued in New Hampshire, Insurance Com- 
missioner Donald Knowlton announces 
that this policy may be written by fire 
and marine companies having proper 
charter authority. He states that the 
“Department would raise no objection 
to such companies issuing personal 
property floater policies to residents in 
New Hampshire, provided that the com- 
pany first submits to this Department 
specimen copies of the policy forms and 
endorsements to be used and a schedule 
of rates pertaining to this coverage.” By 
amendment to the nationwide definition 
of inland marine writing powers New 
Hampshire now permits writing of 


the PPF. 





transport insurance would probably give 
underwriters many a headache before it 
found its feet and until a few years’ 
experience gave an indication of the 
claims ratio to be expected. He quoted 
Sir Archibald Sinclair’s recent statement 
that the accident rate in the R.A.F. had 
been steadily falling for some time. It 
must be mentioned, however, that last 
week Captain Lamplugh drew attention 
to the great difference between Service 
and civil flying. The two main factors— 
safety and economy—in civil aviation, 
naturally do not find such a high place 
in service operations. 

“At present, said Mr. McNair, there 
appeared to be rather a tendency for 
aviation insurance to become the mon- 
opoly of a few underwriters, with the 
usual undesirable effects, and he felt 
that, as in most other forms of busi- 
ness, some healthy competition would 
be beneficial. If rates and policy con- 
ditions were made attractive enough 
there would appear to be every possi- 
bility of the British market becoming 
the hub for international aviation insur- 
ance as it already was for marine in- 
surance.” 


COURT ON JURISDICTION 


Federal Court Cannot Be’ Ousted by 
Clause in Bill of Lading Granting 
Rights to Foreign Courts 
A clause in a bill of lading reading: 
“The shippers and receivers, waiving 
their right to be tried in their home 
town, expressly submit themselves to the 
jurisdiction of the judges and tribunals 
in the place where the shipowners are 
located, for all litigations that may arise 
from the present contract and its inci- 
dentals,” is not an “arbitration clause” 
under the United States Arbitration Act 
3 February 12, 1925, C. 213, §3,9 U.S 

A. §3 and is only designed to sobs 
aa Federal District Court of jurisdic- 
tion. 

The question was presented in consoli- 
dated libels by cargo owners against a 
steamship and its owners, under six 
libels the steamship was attached, the 
cargo being aboard from Spain to the 
United States. The proctors for the ves- 
sel and its owners filed exceptions to 
the libels on the ground that the Federal 
District Court for eastern Pennsylvania 
was without jurisdiction because of the 
clause, and seeking, as an alternative to 
dismissal of the libels, that all proceed- 
ings thereunder be Stayed pending deci- 
sion of a court at Gijon, Spain. 

There seems to be no uniformity in 
the construction of such an agreement. 
English authorities, as in The Cap 
Blanco L. R. (1913) Prob. Div. 130, hold 
that such agreements are within the 
meaning of the English Arbitration Act 

of 1899, which has a similar clause, and 
Keivin Engineering Co. v. Blanco, 125 
Misc. 728, 216 N. Y. S. 10, is to the 
same effect. But in the application of 
the Hamburg American Line (The Saar- 
land) 135 Misc. 715, 238 N. Y. S. 331, it is 
directly to the contrary. The last re- 
ported case on the subject the Federal 
Court found to be The Edam, 27 F. 
Supp. 8, where the court held the clause 
to be invalid as an attempt to oust the 
jurisdiction of the Federal Courts. 

The Pennsylvania court followed the 
reasoning of The Edam case, holding 
such provisions not, in a true sense, 
clauses providing for arbitration, but 
that to attempt to construe them as 
such “would be to confer exclusively 
jurisdiction as here on a foreign tribunal 
and thus oust the jurisdiction of the 
United States Court.” The Ciano, 58 F. 
Supp. 65. 





MITTELBUSHER ADVANCED 

The Security Fire of Davenport, Ia., 
has appointed R. R. Mittelbusher as 
agency supervisor with headquarters at 
the home office. Mr. Mittelbusher has 
been with the Security for many years, 
first as an examiner and for the past 
fourteen years as Illinois state agent. 
When the company first entered the in- 
land marine field he served as manager 
of. that department. He will continue to 
supervise the Illinois field for the dura- 
tion. 
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Hasty Action on Rating 
Bill Opposed in St. Louis 


INSURANCE BOARD’ S RESOLUTION 


Opposed to Pisiiaie Now of Casualty- 
Surety Rate Regulations in Missouri; 
Producers Confer With Supt. 
the Insurance Board 
of St. Louis have joined the Insurance 
Agents Association of Kansas City in 
opposition to hasty action with respect 
to a casualty and surety rating law and 
similar legislation at the current session 

of the Missouri General Assembly. 

At a meeting held in the Board’s head- 
quarters in the Pierce Building on the 
afternoon of Thursday the members of 
the Board unanimously adopted the fol- 
lowing resolution: 

“We, the members of the Board 
of St. Louis, assembled this 12th day of April, 


The members of 


Insurance 


1945, believe that in the public interest pro- 
posals for legislative action on any casualty or 
surety rating regulation in Missouri should be 


deferred at this time, pending further study of 


this subject. 
“We further believe that all interests can 
best be served by the careful and over-all study 


ot Missouri insurance statutes to bring them 
into contormity with our new constitution (that 
of the State of Missouri adopted on February 
28) and in harmony with Federal enactments. 

importance of this 
question, the Insurance Board of St. Louis 
has appointed a committee to intensively study 
this question in full cooperation with the In- 


“Recognizing the prime 


surance Department of Missouri, and all other 


interested members of the insurance industry 


of Missouri.” 


Scheufler’s Intentions 

State Superintendent of Insurance Ed- 
ward L. Scheufler, who is chairman of 
the executive committee of the National 
Association of Insurance Commissioners, 
has announced his intention to submit 
to the current session of the Missouri 
General Assembly a casualty and surety 
rating bill that will closely follow the 
model bill sponsored by the Association 
of Casualty & Surety Executives and 
American Mutual Alliance. 

The Insurance Board’s meeting re- 
ceived personal reports from L. E. Bright, 
a vice president of Lawton- Byrne- 
Bruner Insurance Agency and John J. 
O’Toole, Secretary, F. D. Hirschberg & 
Company, Inc., who as representatives 
of the national and state association of 
insurance agents, had attended two con- 
ferences of Superintendent Scheufler at 
Jefferson City with spokesmen for the 
associations of stock and mutual com- 
panies, officials of some independent 
companies domiciled in Missouri and 
leading agents and brokers of the state. 

\lthough some company officials may 
take the view that the matter of rating 
regulations does not concern the insur- 
ance agents and brokers they have been 
reminded that the personal producers of 
the state were ignored back in the ’20’s 
and °30’s when the fire insurance rate 
conflict was getting underway. The 
agents were told then that .the matter 
“didn’t concern them” and the net result 
was they were almost ruined. They don’t 
want to go through that experience again. 


BLANKS COMMITTEE TO MEET 

The committee on blanks of the Na- 
tional Association of Insurance Commis- 
sioners will open a session at the Hote! 
Commodore, New York City, Monday, 
April 30. The committee generally holds 
meetings for two and a half days. 
Among the items on the agenda is the 
proposed casualty insurance expense ex- 
hibit which was approved by the associa- 
tion at its December meeting and was 
the subject of much controversy. 


TRIBUTE TO ROOSEVELT 


Casualty & Surety Club of New York 
Notes That Late President Was 
Honorary Member 
The Casualty & Surety Club of New 
York paid its respects to Franklin D. 
Roosevelt, late President of the United 
States, in a special notice this week. Mr. 
Roosevelt was a member of the club for 
imany years and, upon becoming President 
of the United States, was elected an hon- 

crary member. 

His earliest identification with the in- 
surance business was in 1921 when he was 
clected a vice preside nt and director of the 
Fidelity & Deposit Co. The C. & S. Club 
observes that Mr. Roosevelt continued in 
that capacity until 1928 when he resigned 
just prior to his inauguration as Governor 
of New York. He was re-elected vice 
president of the F. & D. in 1929 with 
leave of absence which continued until 
1933 when he was not re-elected and hal 
no further connecticn with the company. 


MINN. LEGISLATIVE PICTURE 
Only Four of Five Insurance Measures 
to Become Law, Including Financial 
Respon. Bill; Rating Bills Dead 
With the Minnesota legislature in its 
final week it seems likely that not more 
than four or five insurance measures of 
importance will become law, according 
to St. Paul observers. Among these is 
the automobile financial responsibility 
bill, approved April 10 by both branches 
of the legislature and supported by the 
State Bar Association and the Minnesota 
Safety Council. Others likely to become 
law are the aviation exclusion bill (life). 
Reportedly the fire and casualty rating 
bills sponsored by the Insurance Depart- 
ment are definitely dead. So are many 
of the bills affecting compensation insur- 
ance and even HF 13 raising benefits 
under the compensation act was defeated 
in the senate by a single vote. There is 
a bare chance it might come up for re- 

consideration. 

A last minute new bill calls for an 
—— legislative committee to revise 
and codify the insurance laws and pro- 


C. & S. Executives Ass’n to 
Hold Annual Meeting May 8 


The annual meeting of the Association 
of Casualty & Surety Executives will be 
held Tuesday, May 8 at 60 John St, New 
York, and General Manager J. Dewey 
Dorsett in his call asked that member com- 
panies outside of the commuting zones 
hold their representation down to one ex- 
ecutive. In this way the association will 
keep within the maximum of fifty out-of- 
towners permitted by the War Committee 
on Conventions. 

The business session will be held in the 
morning and the agenda includes reports 


by the president—Kenneth Spencer, 
executive director of the Globe, Royal 
and Eagle Indemnity Cos., the general 
manager and Counsel Hervey Drake. 


Election of officers and of six executive 
committeemen whose terms expire will 
also take place. Luncheon will be served 
at the Ambassador Hotel, Park Ave. and 
51st Street. 


BUREAU’S ANNUAL MEETING 


Agenda for May § 9 Githintns in N. Y. 
Includes Vote on Constitutional 
Amendments; Leslie to Preside 
The National Burzau of Casualty & 
Surety Underwriters will hold its annual 
meeting on Wednesday May 9, at 60 Joha 
Street, New York headyarters. General 
Manager William Leslie will preside, and 
one of the items on the agenda is a num- 
ber of proposed amendments to the bureau 
constitution and regulations which will i 
voted upon. Purpose of these amendments, 
it is pointed out, is to change the basis of 
bureau assessments from net written pre- 
taiums to net direct written premiums, 
effective with the use of 1945 premium 

writings. 

Election of officers, ¢xecutive commit- 
tec and various conmuttee changes will 
also take place. 


G. W. SLOAN RE-ELECTED 

George W. Sloan, New York insur- 
ance broker, who is active in civic af- 
fairs in Montclair, N. J., has been re- 
elected to the local YMCA board of 
directors for a three-year term. Mr. 
Sloan is also a district chairman of the 
Eagle Rock Council, Boy Scouts of 
America. 





vides for $15,000 to cover the expense, 
but this is given a slim chance of enact- 
ment. 

The legislature is due to adjourn April 
19, but may run over a day or two be- 
cause of the last minute jam. 
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LEADERSHIP 


The Raymond-Commerce Building is recog- 
nized as Newark's leading insurance building 
and with good reason too. 


More life, fire and casualty-surety companies 
located in 
Building than any other building in Newark. 


@ Point of service: A fully equipped meeting 
is available for tenants’ 
charge. 


the Raymond-Commerce 


use without 
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Idaho Case Heard by 
U. S. Circuit Court 


APPEAL FROM DISTRICT COURT 


Countersignature Fee Issue _ Involves 
Resident Agent Law Status; Was 
Won by Travelers 


An appeal from the judgment of th: 
United States District Court of the 
Northern District of Idaho in an actio 
brought by an agent of the Travelers 
claiming $90,000 in countersignature fees 


under the resident agent act and won by 
the company, was heard April 11 by the 
United States Circuit Court of Appeals 
sitting at Seattle. 

The suit was brought by Eugene R. 
Ware, now deceased, who claimed coun- 
tersignature fees on policies issued in 
connection with the building by a 
Minnesota contractor of a defense 
project for the Navy at Farragut, Idaho, 
on which the premiums were alleged 
be in excess of $900,000. The District 
Court struck down the Idaho resident 
agent act as repugnant to the Four- 
teenth Amendment of the Constitution 
of the United States and also as an un- 
due burden on interstate commerce. 

Supporting the Travelers brief, C. H. 
Potts of Coeur d’Alene, Travelers attor- 
ney, based his argument before the Cir- 
cuit Court principally on the following 
points: 

Points in Argument 

1. Ware’s agency contract did not en- 
title him to any commission for counter- 
signing policies. 

2. The Idaho resident agent law made 
no provision for payment of counter- 
signing commission in a case such as 
that of the Farragut job since the poli- 
cies and surety bond were negotiated 
and written outside of the state; that 
the words “made, written or placed,” as 
quoted from the Idaho resident agent 
law, are modified by the words, “in this 
state,” and were intended only to apply 
to business actually solicited or negoti- 
ated in Idaho; that the phrase, “the full 
commission,’ may be any commission or 
no commission as agreed upon with the 
resident agent; that the Idaho law does 
not grant a cause of action to a resident 
countersigning agent; that, even if such 
a right were given, the right can be 
waived and was waived. 

3. The complaint fails to contain es- 
sential allegations sufficient to show that 
the plaintiff’s claim for 10 per cent com- 
mission is supported by either fact or 
law. 

4. The Idaho law, if construed in ac- 
cordance with the plaintifi’s contention, 
v.ould violate the U. S. Constitution be- 
cause it would conflict with the Four- 
teenth Amendment and the commerce 
clause of the Constitution. 


Attracted Wide Comment 


The decision of the District Court was 
the subject of widespread comment. It 
was handed down June 28, 1944, follow- 
ing closely on the heels of the decision 
of the Supreme Court of the United 


States in the South-Eastern Underwrit-- 


ers Association case that insurance is 
commerce, which was rendered June 5. 
The Idaho decision was cited in the peti- 
tion for rehearing filed by the insur- 
ance companies in the SEUA case as 
evidence of the “confusion as to the 
respective scope of Federal and _ state 
powers,” caused by the decision that in- 
surance is commerce. 

The Idaho decision was called ‘he 
most ominous challenge that had ever 
confronted the agents of the United 
States by Fred A. Moreton, Salt [ake 
City, then president of the National \s- 
sociation of Insurance Agents, in liis 
presidential address at the Milwau ee 
convention of the association, Octobe: 9. 
1944. He said it showed what may lip- 
pen anywhere, anytime, to the ageic) 
qualification and counters’gnature 1|;ws 
which had been built up by local agents 
after many years of hard work “as 
measures of protection for their livell 
hood.” 
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P. R. Fahey Retires From 
Aetna at Age of 77 


AETNAGRAM EDITOR FOR 26 YRS. 
Cleveland Manager Krum Pays Tribute 
to His Career; His Accomplishments 


Would Fill Many Pages 





Peter R. Fahey, who for more than 
twenty-five years has been editor of 
“The Aetnagram,” published by the 


Cleveland office of Aetna Life & Af- 
filiated Companies and one of the most 


FAHEY 


PETER R. 


popular agency papers in the business, 
has retired at age seventy-seven amid 
the applause of a host of friends for 
the fine contributions he has made to 
the Aetna organization’s progress and 
the casualty-surety business generally. 
C. L. Krum, Cleveland manager of the 
\etna, paid tribute to Mr. Fahey’s ca- 
reer in a message that appeared i n the 


March issue of “The Aetnagram.” He 
spoke of his faithful and conscientious 
service, his keen mind, the fact that as 


editor he had never ‘failed to publish 
an issue on time even when sick, and 
of the effective use made of Aetnagram 
material by producers everywhere. Then 
Mr. Krum said: 

“For some time P.R. has performed 
his duties as editor and done much re- 
search work for our production depart- 
ment from his home. Having passed the 
seventy-seventh milestone on the road 
of life, full of years and honors, he 
truly has earned a rest from the arduous 
tasks he has so well accomplished and 
may now, as this final issue goes to 
press, free of business care, enjoy life 


with a large family of children and 
grandchildren, and the memories of 
work well done.” 


Highspots of P.R.’s Busy Career 


Pages could easily be written about 
the many-sided career of Peter R. 
Fahey or P.R. as he is known to his 
friends. In his youth he was an expert 
telegrapher and had an active and in- 
teresting career in the newspaper field 
with the Associated Press. His activi- 
ties in this field include his personal 
handling of wire messages announcing 
the assassination of President Garfield 


in July, 1881; the death of President 
Ulysses S. Grant at Mount McGregor, 
N. Y., in 1885; the passing of President 


Rutherford B. Hayes in 1892 at Fre- 
mont, O.; the election notification mes- 
sage to Grover Cleveland in 1884. He 
also worked at Republican national con- 
ventions in 1888 and 1892, and handled 
the news on big events: such as the 
blizzard of 1888 in New York; death 
of Chief Justice M. G. Waite of U. S. 


Supreme Court; the Johnstown flood 
in 1889, 
Following his newspaper career P.R. 


organized and operated his own stock 
brokerage business in Cleveland and he 








Senator Radcliffe Tells of F. D. R.’s 
Experiences with Fidelity & Deposit 


United States Senator Radcliffe, first 
vice president of Fidelity & Deposit, gave 
The Eastern Underwriter this week the 
following comments on how the late Presi- 
tle nt, Franklin D. Roosevelt, joined the 
Fidelity & Deposit and his ex perience 
with that company. 


My close contacts with President 
Roosevelt run back over thirty years. Dur- 
ing the First World War, Van Lear Black 
and other officials of the Fidelity & De- 
posit Co., including myself, came closely 
in contact with the active and vigorous 
Assistant Secretary of Navy, Franklin 
Delano Roosevelt. Within a month after 
Mr. Roosevelt was defeated for the Vice 
Presidency in November 1920, he became 
director and a vice president of the Fi- 
delity & Deposit Co., in charge of the 
New York office. The arrangements with 
him were made by Van Lear Black, chair- 
man of the board of directors of the Fi- 
delity & Deposit Co., with some assist- 
ance from me. 

Mr. Roosevelt’s position with the Fi- 
delity & Deposit Co. was a full time one 
carrying with it a very substantial salary. 
He brought to the company imagination, 
resourcefulness, and energy. However, be- 
fore he could become thoroughly fa- 
miliar with the position, he was stricken 
in 1921 with infantile paralysis. For a 
number of years he devoted himself pri- 
marily to efforts to regain his health and, 
of course, was not able to continue in 
charge of the New York office, but his 
position and other arrangements with the 
company continued. 


Was in Daily Touch With F. D. R. 


I was in daily touch with President 
Roosevelt during those days and I acted 
somewhat in a liaison capacity between 


long confined to his 
other officers of our 


President Roosevelt, 
bedroom, .and_ the 
companies. 

Van Lear Black was until his death one 
of President Roosevelt’s closest friends 
and supporters. I have many happy me- 
mories of the times Mr. Roosevelt, Mr. 
Black, and I were together, usually either 
in New York City or in Hyde Park. 

During the days when Mr. Roosevelt 
was bedridden and apparently doomed to 
lifelong invalidism, he continued to take 
a keen interest in the surety and casualty 
business. Often I would sit by his bed- 
side while we discussed surety problems. 


There was never a sign of complaining 
or discouragement in his manner, and al- 
ways there was the underlying assurance 
that he would take part again actively in 
business and politics. Sometimes when he 
would show such. confidence, the possibili- 
ties of his being a vigorous factor seemed 
to be so remote that it was intensely path- 
etic to hear him outline the active life 
which he insisted that he would again lead. 
There’ was deep pathos in his boyish en- 
thusiasm because in all probability he 
was merely cherishing idle delusions. 


Continued With F. & D. Until 
Elected Governor 

When he acquired more and more use 
of his legs he came back to the office of 
the Fidelity & Deposit Co., becoming more 
and more active until in 1928, when he 
was elected Governor of New York. At 
that time he resigned as director stating 
he could reecive no further salary, but he 
remained as a vice president of ‘the com- 
pany on leave of absence. He remained 
as a vice president of the Fidelity & De- 
posit Co. and American Bonding Co. until 
he became President of the United States. 

As president of the American Bonding 
Co. and first vice president of the Fidelity 
& Deposit Co., I have always believed that 
Roosevelt’s vision and _ resourcefulness 
could become big factors in corporate 
suretyship. In fact, he made some in- 
teresting suggestions and _ contributions 
along those lines. 

Supported Aid to Several Companies 

In 1933 several of the surety and casu- 
alty companies were hard-pressed. I de- 
voted nearly all of my time to efforts to 
secure financial backing from the United 
States Government for these companies 
and was the intermediary opening up dis- 
cussions with President Roosevelt and in 
securing his support. President Roosevelt 
against the advice of nearly all of his 
advisers, including Mr. Jesse Jones of the 
RFC, agreed to lend money to several of 
these companies. 

There is no doubt of the fact that Presi- 
dent Roosevelt’s action was not only es- 
sential to the life of these companies, but 
it was of incalculable benefit to the surety 
and casualty industry. However much I 
may have differed with Mr. Roosevelt 
from time to time in regard to some of his 
political policies, I will never forget the 
fact that he was the friend of the surety 





maintains that his concern was the first 
in that city to own a membership on the 
New York Stock Exchange for which 
he paid $12,500, a record price at that 
time—1893. On February 22, this year, 
Mr. Fahey was special guest of honor 
at a dinner given by the Cleveland 
Stock Exchange in recognition of its 
forty-fifth anniversary. He was one of 
the founders of the exchange, only three 
of whom are alive today. Mr. Fahey sat 


next to Cleveland’s Mayor Thomas A. 
Burke at this affair, an old friend. 
Another old friend, now dead, was 

Newton D. Baker, first World War 

Secretary of War in Wilson’s cabinet. 
Among other activities in the ’90’s 


Mr. Fahey financed the start of the City 
Ice & Fuel Co., backing two wagon 
drivers who had been delivering ice to 


him. If he had retained his original 
investment in that company, he says, 
“I would be worth millions today from 


that one source alone.” 
Aetna Career Began February 1, 1919 


On February 1, 1919 P.R. came as a 
novice to the Aetna Affiliated Com- 
panies’ Cleveland office, manager of 
which was W. G. Wilson, who died 
some years ago. With characteristic 
energy Mr. Fahey familiarized himself 


with the casualty-surety business and 
soon built up a reputation as an under- 
writer. With the office he has served 
as chief underwriter and superintendent 
of the public liability department, han- 
dling most of the more than 125 mis- 


‘had been with the Army 


cellaneous lines written by the Aetna 
Companies. The Aetnagram under his 
editorship is in its twenty-sixth year. 

Of the many honors thrust upon him 
none has given Mr. Fahey more jov 
than an Easter greeting signed by all 
the female members of the Cleveland 
office testifying to his geniality and 
helpfulness while laboring among them 
for many years. 

Since February 19, 1945 P.R. has un- 
dergone great sorrow by the death of 
his last surviving brother, Frank J. 
Fahey, long a distinguished citizen of 
Boston who was a partner in a New 
York Stock Exchange house before or 
ganizing the Gillette Safety Razor Co. 
In recent years Frank Fahey had lived 
in Cleveland with his brother and be- 
tween them was a close bond of affec- 
tion. Another sad affliction was his sor- 
row in the death in England of Robert 
Fahey Reublin, named after him, who 
Air Corps and 
missions to his 
proud of his 


had fifteen successful 
credit. The boy was very 
middle name. 

Since the news of his retirement has 


become known P.R. has been swamped 
with messages from Aetna men and 
other insurance friends all over the 


country. His reward for long years of 
labor comes with the knowledge that 
they have profited by-his editorial ad- 
vice and cheerful philosophy on ‘life 
and living as expressed in “The Aetna- 
gram” for the past twenty-five years. 


R. H. Longmaid Now With 
Travelers Aid Society 


Richard H. Longmaid, 
remembered for his sales work with 
the United States Casualty and other 
some years ago and for his 
Adventures of Robert Ross, 
Solicitor,” a narrative text 
book on = casu- 
alty insurance 
selling, has re- 
cently joined the 
Travelers Aid 
Society of New 
York as execu- 
tive assistant to 
Ralph S. Mahan, 
finance and pub- 
licity director of 
the organization. 
Mr. Longmaid 
will work = on 
newspaper and 
magazine news 
releases, radio 
scripts, etc. In 


Richard H. Longmaid j-¢¢e} years he 


has done a lot especially on 


who will be 


companies 
book “The 


Insurance 





of writing, 


financial subjects. 

\ graduate of M.I.T., Mr: Longmaid 
has been interested in publicity work 
throughout his career. This was true 


when he 
Insurance 


was with the Compensation 
Rating Board of New York— 


his first insurance post—then with the 
U. S. Casualty, the Swiss Reinsurance 
Co. and later with the Bond & Mort- 
gage Guarantee Co. From 1936-45 he 
specialized in financial and_ business 
news writing and has written articles 
for financial magazines regarding stock 
market trends. 

and ‘one business in their hour of 


direst need. 

Saw F. D. R. About Supreme Court 

Decision 

When efforts were being made during 
the last year to secure some method of 
operation by which the insurance com- 
panies could withstand the terrific im- 
pact of the decision of the Supreme Court 
reversing Paul vs. Virginia, I again took 
up the matter with President Roosevelt. 
I discussed the matter with him and At- 
torney General Biddle on numerous occa- 
sions, Letters which President Roosevelt 
wrote me, especially two which appeared 
in the Congressional Record under date 
of January 25, 1945, were of inestimable 
benefit in the efforts to secure a mora- 
torium and other phases of needed legis- 
lation. 

President Roosevelt on many occasions 
was a very helpful and at times indispens- 
able friend to the insurance business. 


Bowersox Agency of 


St. Louis Incorporates 
The Bowersox Insurance Agency Com- 


pany, 710 Chestnut Street, St. Louis, 
which was established by the late Calvin 
C. Bowersox, for many years general 


agents for the 
of New York, Milwaukee 
Northern of New York, 
ard of New Jersey, 


Buffalo, Gulf, Merchants 
Mechanics, 
Republic, Stand- 
etc., and agents for 
various other fire, casualty and bonding 
companies, has been incorporated under 
that name by the members of his family, 
including his son, Calvin H. Bowersox, 
who has been actively associated with 
the agency for some time. 

The company will have 5,000 shares of 
$10 par value stock and starts business 
with $30,000 capital paid in. The stock- 
holders are listed as Calvin H. Bowersox, 
St. Louis, 300 shares; Ida K. Bowersox, 
St. Louis, 450 shares; Kathleen Bowersox, 
St. Louis, 150 shares, and -Marianne 
Stuart, Tarlingen, Tex., 150 shares. 

TRUCK CARGO COVER SOU’ HT 

Compulsory cargo insurance for the 
truck transport industry in the province 
is being sought by the Automotive 
Transport Association of Quebec, the 
Federation of Automotive Transport As- 
sociations of the Province of Ouebec and 
the Canadian Industrial Traffic League. 
These groups have been consulting with 
government authorities. 
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Medical Aid Saves 98% 
Navy Combat-Wounded 


ADMIRAL KING’S WAR REPORT 





Discusses Diseases, Battle Fatigue, Psy- 
chiatry and Other Subjects Relating 
to Navy Operations 





In the second official report made by 
Fleet Admiral Ernest J. King, comman- 
der in chief, United States Fleet and 
chief of Naval Operations (which covers 
combat operations from March 1, 1944, 
to March 1, 1945) the statement is made 
that despite the great increase in com- 
bat operations and the extremely un- 
healthful conditions in many occupied 
areas, the health record of the Navy 
compares favorably with past experience. 
In terms of total Naval strength, recent 
tabulations estimated rate 
for casualty deaths of 3.3 per thousand 
in 1944 as compared with the final rate 
of 3 per thousand for the previous year. 
Again, on the basis of preliminary cal- 
culations the tot ul death rate from all 
causes is estimated at 5.8 per thousand 
for the year 1944 against the final figure 
of 5.4 per thousand in 1943. 

Care of the Wounded 


Admiral King said that experience in 
this war indicates that of the wounded 
men who live until they receive medical 
care, 98 out of every 100 survive. Dis- 
for the wounded the 


indicate an 


cussing attention 
\dmiral reports: 

“We are sparing no effort, therefore, 
to bring medical assistance as close to 
the battle lines as possible. Accordingly, 
battle casualties among our medical per- 
sonnel have been substantial, as in many 
assaults they have landed simultaneously 
with the attacking forces. Moreover, it 
has been found practicable, when there 
are no off-shore obstacles, to beach land- 
ing craft fully equipped surgically. The 
use of new jeep ambulances is further 
keeping the handling of wounded men to 
a minimum. Amphibious tractors, to- 
vether with newly designed elevators or 
davits, are being successfully employed 
1o carry wounded promptly, despite diffi- 
cult terrain conditions, to hospital ships 
anchored outside reef formations. The 
extensive use of whole blood, penicillin, 
plasma, new types of bandages, and 
serum albumen is proving effective in 
saving many lives. 

“The administrative problems which 
arise during a large-scale landing are 
considerable. Lately it has been found 
practicable to divide surgical landing 
craft in two groups—one to care for the 
slightly wounded, the other to care for 
the more serious cases. Medical person- 
nel are correspondingly divided into spe- 
cialized teams, and liaison units are 
formed to locate and cooperate with the 
heach dressing stations. Resuscitation 
teams are organized to appraise and 
diagnose injuries and treat casualties suf- 
fering from shock. Surgical teams, spe- 
cializing in certain types of wounds, pro- 
vide operating rooms, procure and pre- 
pare supplies, administer anaesthetics, 
and perform necessary operations. Dur- 
ing several landings last year psychia- 
trists were assigned to medical divisions 
to handle cases of combat fatigue. In 
order to manipulate this complex organi- 
zation, it has been found desirable to 
station a medical officer aboard the con- 
irol ship where he can receive reports 
and transmit quickly the necessary or- 
ders. Systems have been worked out 
which enable ships to interchange medi- 
cal equipment efficiently during combat. 

Pacific Islands’ Diseases 

“On many Pacific islands diseases and 
unsanitary conditions provide serious 
obstacles to the maintenance of good 
health. Sanitary measures must be ap- 
plied as soon as territory is won. The 
introduction of new insect control meth- 
ods during the year has brought excel- 
lent results. The incidence of dysentery 
and other epidemic diseases that were 





during earlier operations 
lowered markedly. Hundreds of cases of 
pulmonary tuberculosis, broncho pneu- 
monia, bacillary dysentery and malnu- 
trition among the natives were treated. 
Volunteer native nurses, who were re- 
cruited in large numbers, were of con- 
siderable assistance in caring for both 
civilian and military patients.” 

The Navy has provided for the health 
of thousands of men aboard ships, sub- 
marines and planes, and has maintained 
and operated a system of fleet, advance 
base, base and naval hospitals, hospital 
ships and dispensaries, During the year 
a number of new hospitals and hospital 
ships were commissioned; several large 
hotel properties and estates were ac- 
quired and converted into convalescent 
hospitals; and numerous new fleet, ad- 
vance base and base hospitals, as well 
as other field units, were established. 
Also, many new dispensaries were set up 
to serve the various continental shore 
activities. 

‘Naval medical research during the 
year fell into four large divisions; that 
relating to naval service in general, to 
naval aviation, to the submarine service, 
and to the Marine Corps.” The Admiral 
“continued: “Among the new develop- 


troublesome 


ments were personal selection tests and. 


tecliniques, protection equipment and de- 
vices (relating to such matters as chemi- 
cal warfare, flash burns, sunburn, sound, 
immersion and armor), ‘aids to survivors 
at sea, insecticidies and _ fungistatic 
agents, training devices, field equipment, 
and various preventive medicine and 
surgery techniques.” 





F. & D. DIVIDEND 


The usual quarterly dividend of $1 a 
share on the ‘stock of the Fidelity & 
Deposit was declared recently by the 
board of directors. It is payable April 30 
to stockholders of record April 17. 





J. P. Gibbs Seeks Company 
Attitude on Disabled Vets. 


fs Texas state casualty in- 
surance commissioner, has called upon 
all companies writing automobile liability 
insurance in that state to furnish the 
Texas Board of Insurance Commission- 
ers with an expression of their attitude 
toward providing automobile liability in- 
surance for the physically handicapped 
driver, 

Commissioner Gibbs said, “As time 
goes on, the question of providing au- 
tomobile liability insurance for disabled 
persons becomes more acute and is ac- 
centuated by the return or imminence of 
return to civilian life of many disabled 
veterans. My department is desirous of 
working out a solution of the problems 
involved to the end that with due re- 
gard to public safety, such insurance can 
be made available to the returned or re- 
turning veterans and to all disabled per- 
sons on the same basis as such insurance 
is provided for the public generally.” 

Mr. Gibbs was chairman of a special 
committee of the National Association 
of Insurance Commissioners that held 
hearings at which representatives of the 
insurance companies both stock and 
non-stock, appeared and recommended 
the adoption of the underwriting princi- 
pie that automobile liability insurance 
be made available to physically handi- 
capped individuals on the same basis as 
such insurance is provided for the public 
generally where evidence is available 
that such handicapped persons can op- 
erate an automobile safely. 

Commissioner Gibbs also pointed out 
that his Department was giving inten- 
sive study to the problem of the physi- 
cally handicapped individual as the sub- 
ject pertains to workmen’s compensa- 
tion insurance. 


Gibbs, 






























"Can Do...Will Do... DID!" 


The motto of the Seabees... 
leading to miraculous achievement 
... reflects the spirit that has made 
America the most progressive and 
powerful nation in the world. 


Such a spirit is kept alive and 
dominant by a strong background 
of national co-operation and finds 
expression, not only in war, but in 
business, science, industry. 


In the field of Insurance, agents 
find that this spirit is fostered by a 
== gtrong background of company co- 
Lt operation. 

j Central Surety supplies that 


S. background for agents throughout 


I~ the nation. 











CENTRAL SURETY AND INSURANCE (ORPORATION 





EASTERN DEPARTMENT 


110 WILLIAM STREET. .. 


NEW YORK 7, N. Y. 








Rodda Gives Talk on 
Aviation Insurance 


ADDRESSES MUTUAL MEETING 





Says Aviation Liability Insurer Must 
Expect Claims to Reach Brackets 
Above Auto Claims 





The outstanding characteristic of avia- 
tion casualty insurance is the tremen- 
dous liability which can attach to the 
operator of a plane, was the opinion 
given by William H. Rodda, secretary oi 


the Mutual Aircraft Conference, in ad- 
dressing the Casualty Underwriting Con- 
ference of the National Association of 
Mutual Insurance Companies at Chi- 
cago, April 18. Citing many instances of 
heavy personal injury and property loss 
as a result of aircraft plane crashes, Mr. 
Rodda pointed out the necessity for cas 
ualty companies to arrange adequate 
capacity when entering the aviation 
field. 

“Whirling propellers,” Rodda con- 
tinued, “cause many serious accidents to 
aircraft personnel and airport visitors. 
A propeller will crush a man’s skull like 
an eggshell or split a person’s body like 
a giant cleaver, and such accidents are 
usually fatal. Airplane propellers are 
practically invisible when operating, ac- 
counting for the high proportion of acci- 
dents from this cause. The automobile 
does not have any comparable counter- 
part which can injure or kill while the 
vehicle is standing still. 

“Serious fires may result from the 
crash of even small planes. They carry 
from 10 gallons to 30 gallons of gaso- 
line, and a crash is likely to throw it 
about in much the same manner as our 
flame throwers shoot flames at Japanese 
pillboxes. Such a crash can wreck auto- 
matic sprinkler systems and other fire 
protection devices, and a million dollar 
plant can be ruined by an airplane which 
has cost a tenth of one per cent of the 
value of the factory. 

Claims Will Be High 

“The insurer of aviation liability must 
also expect aviation claims to reach 
higher brackets than automobile claims. 
Automobile policyhoiders occasionally 
carry iimits of $50,000 and $100,000, and 
sometimes $100,000 and $300,000, but it is 
extremely rare for an automobile claim 
10 approach these high limits. The aver- 
age auto public liability case may in- 
volve one or tivo pedestrians, or three or 
four passengers. Howevei, an airplane 
out of control can easily crash into a 
crowd of spectatois at an airport and 
injure or kill a dozen people. 

“Aviation insurance provides a new 
and interesting field fer the casualty 
company,” Rodda continued. “It is not 
an easy branch of insurance but it is one 
which will prove fascinating to the un- 
derwriter. The insurer must safeguard 
itself against catastrophe losses, but 
regular reinsurance channels are avail- 
able for this purpose. Within a few 
years, aviation insurance will take its 
place as another important premium 
producer. In addition to providing an 
opportunity to write more 
aviation places an obligation on the in- 
surance industry. Many present policy- 
holders will need aviation coverage. It 
is the responsibility of the insurer to 
provide adequate coverage at fair rates, 
and give the kind of service which will 
improve the protection and lower the 
rates, as the airplane grows to rival the 
automobile as a means of public trans- 
portation.” 





CARL PEARSON HAS TWINS 


Carl O. Pearson, who is on the staff 
of the New York Journal of Commerce 
covering insurance news, recently be- 
came the father of twins—two new 
daughters, Jean Leslie and Joan Char- 
lotte. They were born at Flushing, 
L. I. Hospital, weighing about six pounds 
each, and are doing fine. With their 
arrival the Pearsons now have a family 
of three children, the oldest being a 
three-year-old daughter, Judith Lynn. 








business, ‘ 





















45 


Ss 
staff 
nerce 
*: 
new 
Shar- 
hing, 
yunids 
their 
ami V 
ng a 
nn. 





Se eee ae eee 


jth AREAS 


Ia HO etek PN RUPEE IR BRIM St re 


April 20, 1945 





— 
Caruatltsyo 


Ay aa 





Page 33 




















Areitdent ex Health, _ oe Flows 








Continental Casualty 
Widens A. & H. Scope 


BECKER, SMITH STATEMENTS 


Chicago Comne Reinsures A. & H. 
and Hospital Lines of Franklin 
Life of Springfield 








Continental Casualty Co. of Chicago 
has reinsured all outstanding accident, 
health and hospitalization policies of the 
Franklin Life of Springfield, Ill., as of 
May 1, 1945, it was announced by offi- 
cials of both companies. 

This will add a substantial amount in 
premiums annually to Continental’s cur- 
rent A. & H. writings which will exceed 
$20,000,000 this year, and it will bring 
to that company several hundred Frank- 
lin producing units throughout ‘ the 
country. 

Charles E. Becker, president of the 
Franklin, which has done business since 
1884, issued the following statement: 
“The company’s decision to devote its 
entire attention to life insurance, an- 
nuity and life income fields, and retire 
from the accident and health field, is 
in the interest of providing specialized 
service to all of our policyholders. Con- 
tinental writes more individual disability 
policies than any other stock casualty 
company in America. We maintain very 
friendly relations with this leading or- 
canization and I have every confidence 
that requirements and protection of 
Frankiin policyholders will be given full 
consideration and that they will receive 
the very best of service.” 

Smith Confirms Transaction 

Vice President J. M. Smith, executive 
head of Centinental’s accident, health 
and hospitalization activities, confirmed 
the transaction and pointed out that the 
exceptionally rapid growth and expan- 
sion of both companies in their respec- 
tive fields brought about the reinsur- 
ance centract. 

In regard to the transaction Mr. 
Smith said: “Assumption of the Frank- 
lin accident, health and_ hospitalization 
liabilities is based on the excellent ex- 
perience and high calibre of risks ac- 
quired in the transfer. Reinsurance of 
such A. & H. business of other com- 
panies is a part of our 1945 program.” 

Continental has agreed to honor the 
ranklin’s present agency contracts. 
Kepresentatives will continue to serve 
their clients as heretofore and arrange- 
ments to represent Continental’s spe- 
cialized lines of accident, health and 
hospitalization insurance have been 
inade. Premium payments on Franklin 
\. & H. policies are to be made direct 
to Continental which has more than ten 
thousand licensed agents in the United 
States and many offices through which 
services will be extended. 


IT COULD 





ZURICH EXTENDS GROUP COVER 


Wholesale A. & H. Cases of 25 to 49 
Employes to Be Written Where State 

Laws Permit; Some Rate Increases 

The Zurich through its Assistant U. S 
Manager Carl L.. Kirk has announced 
that its Group A. & H. coverages have 
been extended to include wholesale cases 
of twenty-five to forty-nine employes. 
In other words, all Group coverages writ- 
ten by the company for groups of fifty 
or more employes are now available to 
the 25 to 49 classification in all states 
where the law permits. It is explained 
by Mr. Kirk that this change applies to 
the writing of Group both for employes 
and for dependents. It is also pointed 
out: 

“Coverages for the smaller groups are 
defined by the same terms as in the con- 
tracts issued to larger groups. Premiums 
are unchanged for the employe hospital 
expense, medical expense, accidental 
death and dismemberment coverages as 
well as for dependent ‘hospital expense 
and surgical expense insurance. There 
is a small increase in rates for employe 
disability and surgical expense coverages. 

“The Zurich has thus recognized there 
is a vast number of employers who, be- 
cause of size, were unable to provide a 
well-rounded Group program for their 
employes. From the standpoint of the 
individual employe the need for protec- 
tion is equally as great in the small 
group as in the large group. And the 
smaller employers are just as much in- 
terested as the larger employers in 
making available to their employes pre- 
paid sickness insurance through an es- 
tablished channel of private enterprise. 

“Tt is expected this change in under- 
writing requirements will broaden the 
market for the sale of Group insurance 
by all agents and brokers of the Zurich. 
The company believes that its field force 
is now given an increased opportunity 
for service to employers as well as to 
many thousands of wage-earners and 
their families.” 





McHenry With Empire State 


Well known in the claim field John 
F. McHenry is now claim manager of 
the New York City branch of the Empire 
State Mutual Life’s head office. For 
eighteen years he was with the Hooper- 
Holmes Bureau. 





OSTEOPATH’S HOSPITAL PLAN 

Dr. Wallace M. Pearson, president of 
the Missouri Osteopathic Association, 
announces that the association has 
adopted a non-discriminating complete 
hospitalization and comprehensive health 
program to be underwritten by the 
American Casualty Co. of Reading, Pa. 
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The Injured Workman has the right to receive his 
compensation payments when or before they are due. 


The Claim Department is making an earnest effort to speed the payment 
of compensation to injured workmen. 
notice of accident you receive and by preaching prompt reporting to your 
policyholders you can help in a practical public relations job. 


PROMPT REPORTING OF ACCIDENTS IS THE 
FIRST REQUISITE OF GOOD CLAIM SERVICE 


BALTIMORE NGO ius 
(Cisuiiety Company 
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PLAN PURDUE A. & H. COURSE 


Series of One Week Classes Set for 
June, September and December; 
Advisory Committee Meets 
An expanded program of short courses 
in accident and health insurance will be 
offered at Purdue University, Lafayette, 
Ind., during the first two weeks of June, 
September, and December, Dr. F. B. 
Knight, director of the summer session, 

has announced. 

Similar to the first one-week course, 
which was given last February, the new 
series has formulated at 
quest of the National Association of Ac- 
cident & Health These 
short courses, based primarily on sales 
methods and techniques, are designed to 


been the re- 


Underwriters. 


give insurance men a better conception 
of the services available through an in- 
surance program. 

An advisory committee, 
the National Association, 
university 


representing 
met at the 
last week to complete plans 
for the series. The committee includes: 

A. Sholl, Columbus, O., president of 
the National Association; C. Norman 
Green and M. B. Oakes, Indianapolis; 
Hamilton T. Ferguson, Harold R. Gor- 
don, and Robert Wauwolf, Chicago; Rex 
Edmunds, Benton Harbor, Mich.; Mar- 
ion F. Houston, Kansas City, Mo.; H. P. 
Skoglund, Minneapolis; E. H. Mueller, 
Milwaukee; R. J. Costigan, Kansas City; 
S. C. Carroll, Omaha, Neb.; Emerson 
Davis, Dallas, Tex.; and William E. 
Lebby, Los Angeles. ° 

This committee will meet again in Oc- 
tober to review the work which is be- 
ing done and to make further plans with 
Purdue officials. 

Insurance men who complete these 
short courses receive recognition from 
both the University and the National 
Association. Certificates issued by Pur- 
due are accepted by the Indiana Insur- 
ance Department in lieu of an examina- 
tion for a state license. 


HULSE JOINS MANUFACTURERS 


Leaves American » Satest Liability; Is 
Reorganizing Manufacturers’ 
H. Department 


Willis Barton Hulse «has been ap- 
pointed superintendent of the accident 
and health department of the Manu- 
facturers Casualty Insurance Co. at 
Philadelphia. For several weeks he 
been with the company, reorganizing 
and revitalizing the A. & H. department. 

Mr. Hulse entered the insurance busi- 


has 


ness at the home office of the Aetna 
Life, going later to the New Jersey 
field as A. & H. special agent. In 1936 


he joined the Ocean Accident & Guar- 
antee Corp. at its United States head 
office in New York as manager and 
underwriter of the commercial accident 
and health department. He next went 
with the Continental Casualty Co., and 
was successively manager of its disabil- 
ity division at Boston and eastern un- 
derwriter of its commercial A. & H. 
department at New York. From 1941 
until he joined the Manufacturers, he 
was with the American Mutual Liability 
Insurance Co. at Boston. 

Manufacturers Casualty has developed 
a new policy form, reducing its size to 
one-third that of the regular type of 
A. & H. policy. All standard commercial 
A. & H. coverages are offered in one 
elective form, affording fifteen combina- 
tions of coverages. Other more limited 
forms are offered to take care of occu- 
pational classifications in heavy industry 
and A. & H. coverage has been made 
available to women. All standard policy 
forms of the company will carry the 
broad accidental bodily injury provision 
instead of the accidental means clause. 
Under the preferred elective coverage 
policy, world-wide aviation coverage 
also is granted. 





CALIFORNIA CO. LICENSED 
“The Casualty Insurance Co. of Cali- 
fornia, with home office in Los Angeles, 
has been granted its certificate of au 
thority to transact insurance in the 


state. 








TRADE UNION ACCIDENT and HEALTH 
ASSOCIATION of AMERICA 





THE ONLY INSURANCE COMPANY 
SPECIALIZING EXCLUSIVELY IN A. & H. GROUP INSURANCE 








Phone: 





Approximately 60,000 wage earners already 
protected under our Plan—expertly adjusted 
to the requirements of each industry.. 


INQUIRIES INVITED 


345 Madison Avenue, New York 17, N. Y. 
LExington 2-5853 
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HEAR JUDGE GENUNG 


Ne-y York A. & H. “Men Told by Shinde 
pal Court Justice That More Cases 
Are Being Settled Out of Court 


The Accident & Hea'th Club of New 


York at its April dinner meeting, held 
in Fraunces Tavern, New York, had 
Judge George L. Genung of the Munici- 
pal Court. City of New York, as guest 
speaker. Introduced by Thomas FE. Mc- 
Grath, Connecticut General, the club’s 
president, Judge Genung talked about 
\. & H. litigation, then praised the atti- 
tude of companies today in settling more 
cases out of court. He observed that 


there are not so many litigated cases in 
the Municipal Court today as there were 
previously, and he attributed this decline 
in part to the military calendar. 

The speaker spoke in complimentary 
vein of the fine job the insurance com- 
panies are doing in settling claims out 
of court, and he said that they are fair, 
equitable and most generous in their de- 
sire to avoid complicated legal proceed- 
ings. In fact, he said that lately he had 
noted cases which were about to be tried 
in court where the companies had made 
the out-of-court settlements. 

Judge Genung also spoke about return- 
ing war veterans, especially those who 
are disabled, and the responsibility of 
the companies to give them the best pos- 


sible employment. In fact, _ thought 
ihe insurance business could asily ab- 
sorb a great number of these poral mis 


War veterans. ‘ 

Before closing his talk the speaker in- 
dicated that he was opposed to Federal 
control of insurance and that the U. S. 
Supreme Court’s insurance-is-commerce 
decision did not make a hit with him. He 
thought that the insurance companies 
were doing a good job under the private 
enterprise system and should be left 
alone. 

The New York club will be twenty 
years old in the fall and observance of 
this milestone is being planned by a 
special committee headed by Vice Presi- 
dent Edmund A. Smith, Travelers. The 
1945 directory of the club will also fea- 
ture this anniversary. 


Cos. to Issue Farm Accident 
Policies for Victory Workers 


For the 
insurance 
with the 


third consecutive vear private 
companies are cooperating 
United States Department of 


\griculture by issuing Victory Farm 
Volunteer Accident policies to victory 
farm volunteers, their supervisors, and 
members of the Women's Land Army. 
Continuation of this service is an- 
nounced by Harold R. Gordon, manag- 
ing director, Health & Accident Under- 


writers Conference, which sponsors the 
plan. 

Thousands of young people volun- 
tecred for farm work last summer and 
it is expected that an even greater 
number will participate this year. The 
patriotic service of these volunteers will 
materially in solving the acute 
problem caused by the need for in- 
creased food production coupled with 
the growing shortage of farm labor. 

Mr. Gordon says that by providing 
special, low-cost personal accident pro- 


assist 


tection designed exclusively for these 
patriotic farm volunteers, the private 
insurance companies which are coop- 


erating in this plan are backing an im- 
portant phase of our national war effort. 
Descriptive circulars are being sent to 
state farm labor supervisors in each of 
the forty-eight states. 


SUES ST. LOUIS ane CLUB 


' Mrs. Veronica Wilhelm, Louis, has 
filed suit against the St. peer National 
League Baseball Club, owner of the 


World Champion St. Louis Cardinals, for 
$7,500, for damages, claiming she sus- 
tained injuries September 12, 1944, when 
struck by a baseball while watching a 
game between the Cardinals and the 
Pittsburgh Pirates at Sportsman’s Park. 
The petition charges the club with negli- 
gence in failing to provide a screen to 
protect patrons. 





OBSERVES SECOND ANNIVERSARY 
80 John St. A. & H. Branch of Cont’l. 
Casualty in N. Y., headed by R. J. 

Keane, Has Been Successful 

A. & H. and hospitalization branch 
of Continental Casualty Co. at 80 
Street, New York, managed by 
Keane, observed its second 
yesterday (April 19). That 


The 
office 
John 
Robert 7. 
anniversary 





ROBERT J. KEANE 
the office has operated successfully in its 
first two years is indicated by home 
office records which, as of December 31, 
1944, showed that this branch ranked 
eghth among all producing offices in 
the United States of the Continental for 
disability lines as well as being in egy 
place for production of commercial A. & 
H. business. Manager Keane rn bo 
that 100% increase was made in com- 
mercial writings for 1944 over 1943, and 
that disability business showed a 36% 
increase in the same period. 

s‘enificant feature of its operations 
is that this branch has had no personnel 
problems to date despite the war. Prac- 
tcally its entire original office staff is 
intact—a compliment to Manager Keane’s 
leadership and the desirable working 
conditions. Employes now number eight- 
cen compared with seven in April, 1943. 
Key men besides Manager Keane include 
Jules Lev, os henge of produc- 
tion, whose supervisors are F. E. Work- 


man, Victor J. Abbott and A St War- 
ner; Douglas J. Moe, chief underwriter, 
assisted by Rose L. Dempsey, who has 


hed six years’ experience in A, & 

underwriting. 

KOBER CLEVELAND MANAGER 
Ransford B. Kober has been made 

manager at Cleveland, Ohio, for the 

Accident & Casualty Insurance Co. He 

has been claims staff adjuster in Ohio 











Our desire is to serve with justice and integrity those whose 
protection is entrusted to our care; to support right prin- 
ciples and oppose bad practices in insurance; to develop 
character, ability and knowledge; to value honor above 
profit; thus to be faithful to ourselves and to those we serve. 

THE WORLD’S LARGEST EXCLUSIVE 

HEALTH and ACCIDENT COMPANY 

Surplus and Emergency Reserves, $14,801,119.88 








H. & A. Conference Not to 
Hold Annual Meet in June 


Harold R. Gordon, managing director, 
Health & Accident Underwriters Con- 
ference, said this week that its annual 
meeting will not be held on June 5-7 
in Chicago as previously scheduled. This 
is because of the governmental restric- 
tions on travel and conventions. “If 
travel restrictions concerning conven- 
tions are lifted by September 1 or 
earlier,’ said Mr. Gordon, “we'll plan 
a regular convention in September or 
October. If restrictions are not lifted, 
we will hold an annual meeting with 
limited attendance. Under our constitu- 
a quorum of twenty 


tion and by-laws 

is all that is necessary at an annual 
meeting. We would appoint delegates 
either by class of business or by geo- 


G1 raphical location at such an abbrevi- 
ated meeting.’ 


KOSMAK LEAVES KEMPER COS. 


Charles C. Kosmak, for the past 
twelve years special agent and agency 


supervisor at Los Angeles for the 
Lumbermens Mutual Casualty Co. and 
American Motorists Insurance Co. of 


the Kemper Group, has resigned, effec- 
tive May 1, to join the Gilbert Van Camp 
Insurance Agency at San Pedro, Cal. 
A native of New York State, Mr. Kos- 
mak entered insurance twenty-five years 
ago with the Factory Insurance Asso- 
ciation at Hartford. He was_ special 
agent at Los Angeles for the Massa- 
chusetts Bonding & Insurance Co. before 








for the company since 1941. joining the Kemper Groun. 
Non-Cancellable and Guaranteed Renewable 
Sickness All Forms 
and Participating 
Accident Life 
Policies Insurance 
with Including 
Hospitalization Juvenile 
Group and Wholesale 
Over $2.00 in Assets for Each $1.00 of Liabilities 











Dillard Hall to Talk May 7 
At White & Camby Forum 


J. Dillard Hall, assistant agency -di- 
rector of the United States Fidelity & 
Guaranty Co., will be guest speaker at 
the fourth insurance forum session to 
be conducted by White & Camby, Inc., 
on Monday, May 7, in the music room 
of the Hotel Biltmore, New York City, 
from 5:15 to 6:45 p.m. Originally the 
date was set for Monday, April 30, but 
was changed to accommodate Mr. Hall’s 
speaking schedule. All wishing to attend 
should make reservations through Whit« 
& Camby’s office, 50 East Forty-second 
Street, New York. 

Mr. Hall will talk on “How to Make 
an Audit of an Assured’s Business.” 
The panel experts, in addition to Mr. 
Hall, will be Stanley F. Machovec, U. S. 
F. & G., and Harold W. Steuer and 
F. Stanley Gerken of White & Camby. 
They will be introduced by F. J. Me- 
Cormack, White & Camby, who _ has 
acted as moderator at all the forum 
meetings. 


Five Staff Members Finish 
25 Years With Joyce & Co. 


Five members of the staff of Joyce 
& Co, Chicago general agency, have 
completed twenty-five years of service 
with the company. They are: H. Edward 
Reeves, vice president; Albert L. Starrs, 
manager of the court bond department ; 
Ray C. Dammann and James Des 
Rochers, solicitors, and Lucy Stevens, 
file room clerk. 

Members of the staff who had pre- 





viously completed twenty-five years of 
service with the general agency are 


the following: Charles H. Burras, presi 


dent; Alice M. Foy, assistant secretary ; 
Robert E. Stitt, secretary-treasurer, ani 
Anton A. Black, manager of the con- 


tract bond department. 





TWO NEW DIRECTORS 


American Mutual Liability has added 
two to its board of directors as follows: 


Norman F. S. Russell, president, U. 5. 
Pipe & Foundry Co., and W. Homer 
Hartz, president, Morden Frog and 


Crossing Works and of Cooke Electric 
Refrigeration Co., both of Chicago. 
Eugene L. Parker, who has been a 


sistant treasurer of American Mutual 
for the past ten years, has been ad- 
vanced to post of treasurer. In add 


tion, T. O. Nicholson was promoted 
from treasurer to vice president; Rob 
ert Clinton from assistant vice president 
to controller, and H. F. Mason from 
assistant treasurer to assistant vice 
president. 
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KENNETH H. WOOD HONORED 


U. S. F. & G.’s Assistant Manager in 
New York Given Dinner by Associates; 
25 Years’ Service on William Street 

Kenneth H. Wood, assistant manager 
f the United States F. & G. in New 
York and who has been with the com- 
pany for the past thirty-seven years, was 
euest of honor at a dinner and party 
eiven recently at the Park Central Hotel, 


New York, by his associates in the 
agency and development department 
here. Charles A. Morlock, newly ap- 


pointed superintendent of that depart- 
ment, was toastmaster, and_ principal 
speaker was William A. Edgar, vice 
president in charge of New York office 
sperations. On behalf of those present 
Mr. Morlock presented Mr. Wood with 
an appropriate token of the friendship 
and esteem in which he is held. 

This is Mr. Wood’s twenty-fifth year 
in New York City, and his present duties 
with the United States F. & G. are a 
combination of business development and 
administrative work as assistant to Vice 
President Edgar. Back in 1920 when he 
came here from assistant managership in 
Montreal, he handled primarilv fidelity- 
surety lines, but his scope was broadened 
several years ago to embrace casualty 
lines as well, 

His initial post with the U.S. F. & G.in 
January, 1908, was in the New York 
judicial department. He was soon pro- 
moted to superintendent of that depart- 
ment in the Chicago branch. Then fol- 
lowed valuable experience in Winnipeg, 
Toronto and Montreal. In 1920 Mr. Wood 
was assigned to the New York office as 
assistant to the managers, being pro- 
moted in 1923 to an assistant manager 
of the office. During 1933-34 he did spe- 
cial work for the company on the Pacific 
Coast, returning to New York upon its 
completion. 





HOLDS SEMINAR ON BONDING 


Employers’ Group Assistant Resident 
Managers Study Fidelity, Surety 
Problems at Head Office 
\ number of assistant resident mana- 
vers of The Employers’ Group are at- 
tending a fidelity and surety seminar at 

the home office in Boston. 

The seminar started April 16. For 
two weeks the men are making a close 
examination of all Employers’ Group 
bonding lines for the purpose of for- 
inulating practical postwar plans in this 
particular field. A considerable part of 
the time is to be devoted to intensive 
discussion of current bonding problems. 

The seminar is conducted by Elmer C. 
\nderson, superintendent of the surety 
department, and Roger G. Whear, su- 
perintendent of the fidelity department. 


The assistant resident managers at- 
tending the seminar include Paul J. 
lrout, Michigan department, Detroit; 


William A. Eakin, Illinois department, 
Chicago; Edwin J. Sutcliffe, New York 
department, New York; John F. Mul- 
hern, Jr. New England department, 
Boston. Frank W. Dreyer is attending 
as home office representative. 


MISSOURI INSURANCE BILLS 


Among the insurance bills now actively 
before the Missouri general assembly is 
the model casualty and surety rating 
bill sponsored by stock and mutual in- 
‘erests, a measure to extend the pro- 
visions of the workmen’s compensation 
ct to employes of state eleemosynary 
nstitutions and the University of 
Missouri and one to provide for the set- 
ling up of reserves on accident and 
iealth insurance. Another bill would 
nodify the state’s suicide law along the 
ines of the Colorado statute on that 
subject, applying changes to accident and 
health coverage and the double in- 
lemnity provisions of life policies. 





LIEUT. FOSTER VISITS N. Y. 
Lieut. Alexander Foster, Jr., now in 
the Navy’s Insurance Division at Wash- 
ngton, was a New York visitor re- 
ently, Lieut. Foster is well known in 
idelity-surety circles as manager of 
‘hat department in the Association of 
Casualty & Surety Executives. 








Lieut. Dorsett to Be Home 


Soon; Missions Completed 

A father’s joy in having his bomber 
pilot son home after completing his mis- 
sions in the European theater will be 
realized soon by J. Dewey Dorsett, gen- 
eral manager, Association of Casualty & 
Surety Executives. He got this good 
news recently about John Dewey, IJr., 
21 years old, who has seen two years’ 
service in the Army Air Corps, and who, 
since last September, has been with the 
8th Army Air Forces as a B-17 pilot. 
A first lieutenant, he has been stationed 


in England. If all goes well Lieut. Dor- 
sett will be home in six weeks. 

Mr. Dorsett has justified pride in the 
news received from one of Lieutenant 
Dorsett’s crew members that his plane 
has been the lead ship in flight forma- 
tions; that he has given fine perform- 
ances in actien, and that he has been 
selected by his superiors to take out new 
crews on combat missions. 

Lieutenant Dorsett left the University 
of North Carolina, his father’s alma 
mater, the middle of his junior year to 
enlist in the Army Air corps. In May, 
1944, he was commissioned at Stewart 





STEWART VISITS LOS ANGELES 

W. Herbert Stewart of Stewart, 
Keater, Kessberger & Lederer, Chicago, 
who, with Mrs. Stewart, is spending 
some time in California, was a guest at 
the meeting of the Surety Underwriters 
Association of Southern California at 
Los Angeles, April 6. He spoke briefly. 





Field, West Point, N. Y., with all the 
ceremony of a West Point graduation. 
Last Labor Day he flew his ship and its 
entire crew across the Atlantic and upon 
arrival in England wrote home that “it 
was a sizeable body of water.” 


“STOP and LOOK!” 





HERE’S no danger of your pros- 
pects, becoming confused or bored 
the U.S.F. & G. 


Insurance Audit Book ... because each 


with new Personal 
page in it says, “Stop and look!” 
Yes, every fire and casualty hazard is 
illustrated with a striking photograph 
. . every coverage is explained in a 
short, simple sentence. No client can 
list his policies without seeing graphic 
illustration of other coverages which 
he needs to protect himself and his 
family. This book is packed with “sell” 
from cover to cover! 
An exclusive, copyrighted feature of 
U.S.F. & G. and F. & G. Fire ( ,orpora- 
this Audit 


Book is the most powerful sales weapon 


tion, Personal Insurance 
we ve ever placed in the hands of our 
agents. Right now it’s being featured 
in part of U.S.F.&G.’s_ widespread 
national advertising and all requests 
for copies of the audit are being sent 
to our local agents. Tie in with this 
campaign! Use the new Personal 
Audit on every call. It’s the proven 


way to bigger sales! 


U.S. E«G. 


UNITED STATES FIDELITY & GUARANTY CO. 


affiliate: 
FIDELITY & GUARANTY FIRE CORPORATION 


HOME OFFICES: 





BALTIMORE 3, MD. 


as you would your doctor or lawyer 
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Have you heard the one about the 
woman in India who wanted her child 
blessed by the great leader, Ghandi? 
Just as the infant was being passed to 
him, a British officer approached and 
placed Ghandi under arrest. That was 
the first time Britain took Ghandi from 
a baby. 

x * x 

Among the production vice presidents 
who likes to go out and see the fellows 
who bring (or send) business to his 
company is A. C. (Royal Indemnity) 
Seymour. A delightful gentleman, he 
has the knack of making the other 
fellow feel that his problem, whatever 
it may be, is of vital importance. 

x ok * 


Howard (Aetna Casualty & Surety, 
New York) Wright tells us that a 
meteorologist is a chap who can look 
a woman in the eye and know whether. 

* * * 

Our Rochester, N. Y., samaritan, 
talent scout and wheeze-wheedler, Roy 
A. Duffus writes us saying that a lady 
came to his rationing board and said: 
“All I want is enough kerosene to cook 
my vitals.” Thanks, Roy. 

* * * 

One of our actor-clients says this 
about the financial statement of a life 
company in which we had sold him some 
insurance: “The thing I shall never be 
able to understand about these big busi- 
ness organizations is that the total ad- 
mitted assets are never even a penny 
more than their total liabilities. How 
do they ever expect to make any money 
that way? Maybe the secret lies hidden 


aren’t you interested? 
° * 


in that innocent looking word ‘ad- 


mitted.’ ” 
% * + 

And speaking of making money, there 
is the little old man who stands on the 
express platform of the Forty-second 
Street Third Avenue elevated station 
and as quite a few obviously “steady” 
customers walk towards the exit, they 
hand him their newspaper. All he says 
is, “Thank you, nice day today.” Just 
being of that sort of inquiring nature, 
we went out of our way the other day 
during a terrific early-morning rain- 
storm, to see if the “sales talk” changes 
with the weather. It had, slightly. That 
day, he said: “Thank you, nasty day, 
isn’t it?” By actual count, he had fif- 
teen papers at 9:10 a.m. that day. Or 


* * 


George (Travelers in Hartford) Mal- 
colm-Smith is telling the story about 
Mr. Mefoofsky, strolling through the 
park and being asked all sorts of ques- 
tions by his four-year-old son. Mefoof- 
sky was irked no end. The boy finally 
asked “Poppa, what is dose flowers, 
what kind?” And Mefoof said: “How 
should I know, am I in the millinery 
business ?” 

* * * 

And along comes George (Provident 
Mutual G.A.) Shoemaker, and says that 
Alimony is the High Cost of Leaving. 
Now, George, you behave! 

oa * * 


In 1751, Poor Richard said: ‘Friend- 
ship increases by visiting friends, but 
by visiting seldom.” 


MERVIN L. LANE. 





HEARINGS ON BUS LIABILITY 





N. Y. Public Service Commission to 
Consider Proposals for Insurance 
for Omnibus Corporations 
The Public Service Commission of the 
State of New York has called two hear- 
ings to consider proposed rules and 
regulations governing liability insurance 
for omnibus corporations and whether 
or not the existing insurance require- 
ments should be modified. The first 
a will be held at the State Office 
Building in Albany, April 26, to con- 
sider the carrying of insurance by omni- 
hus corporations operating outside the 
city of New York and the second hear- 
ing will be at the office of the Commis- 
sion, 233 Broadway, New York City, to 
consider liability insurance for omnibus 

corporations operating with the city. 

Under the proposal of the Commis- 
sion of which Milo R. Maltbie is chair- 
man, the limits for death or injury for 
buses operating outside the city would 
be $10,000 for any one judgment and 
$100,000 for claims arising out of one 
accident, with $5,000 property damage. 

The limits for death or injury to any 
one person in connection with the oper- 
ation of a bus within New York City 
would be $50,000, with $100,000 for claims 
arising out of an accident and $5,000 
property damage. 

Under the proposal, the required bond 
on insurance policy would contain a 
provision for a continuing liability not- 
withstanding any recovery under it. All 
omnibus corporations and _ street  rail- 
Ways operating buses both within and 
without the ctiy would be required to 
maintain and file with the Commission 
the bonds or policies in the amount re- 
quired to be carried by omnibuses or 
street railways operating within the city. 





PALMER LECTURES AT CCNY 
George W. Palmer, New York City, 
general agent for Maryland Casualty Co., 
delivered two lectures at the College of 
the City of New York last week. The 
lecture April 9 was on public liability 


and that of April 11 was on burglary in- 
surance, 


Manitoba’s Auto Legislation 
Rekindles Interest Elsewhere 


The new financial responsibility and 
assigned risk plans in Manitoba, which 
will go into effect January 1, 1946, have 
attracted considerable attention and re- 
portedly have served to rekindle the 
interest in similar laws for other prov- 
inces such as Nova Scotia, New Bruns- 
wick and Ontario. Chief interest is in 
Manitoba’s assigned risk plan. 

One new fact has come to light re- 
garding Manitoba’s unsatisfied judg- 
ment fund which is that the fund is to 
be kept at a minimum of $100,000 and 
a maximum of $175,000. This money will 
be derived from $1 fees from motorists 
within the province. 





MO. COMPENSATION CHAIRMAN 

Edgar G. Nelson, Democrat, of Boon- 
ville, Mo., is the newly appointed chair- 
man of the state Workmen’s Compen- 
sation Commission. Named by Gov. 
Donnelly, his appointment has been con- 
firmed by the state senate. 


Companies Since 1925 


COMPLETE DEPARTMENTS 


Fire, Automobile, Jewelry, Fur 
Floctcr, Inland Marine, Liability, 
Workmen's Compensation 


BRANCHES: 


Atlantic City, N. J. 
Asbury Park, N. J. 
Trenton, N. J, 


NEW JERSEY 
CLAIM SERVICE BUREAU 
ihe @ ONES ST. NEWARK, N.J 
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TEXAS AUTO RATES REVISED 





Private ‘Passenger Cars Get Reductions 
in Bodily Injury and Property 
Damage; Other Changes 
J. P. Gibbs, Casualty Insurance Com- 


missioner of Texas, announces that the 
Board of Insurance Commissioners has 
entered an order revising automobile in- 
surance rates, effective May 1. A card 
private automobile policyholders will get 
a 20% reduction in bodily injury and 
property damage rates; B card holders 
a 15% reduction and C card holders 
a 10% reduction on bodily injury rates 
only. Automobile medical payment rates 
are reduced in some cases as much as 
37%. 

Fire and theft rates on private passen- 
ger cars are reduced 19% in all terri- 
tories and fire rates on local hauling 
commercial cars are down 25%. Com- 
prehensive rates on private cars remain 
the same except the minimum premium 
per car is raised from $6 to $7.50 

Collision rates for private passenger 
cars are up as much as 38% in some 
instances and are also increased for com- 
mercial cars. Age group 1 remains un- 
changed but an increase in age groups 
2, 3 and 4 is brought about by redis- 
tribution of values. Holders of A and B 
ration cards will continue to receive dis- 
counts of 20% and 10% respectively on 
collision rates. 

Commercial class 3 and class 4 opera- 
tors get a reduction of 15% on bodily 
injury in the Houston territory and a 
5% increase in the rest of the state. 
Property damage rates on commercial 
cars are increased from 12% to 20% in 
the several territories. Commercial car 
collision rates are increased as follows: 
local haul operations to 50 miles, 
15%; up to 150 miles, 25%; long haul 
trucking above 150 miles, 75%. 

Bodily injury and property damage 
rates on buses also were revised. 
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BRENNAN’S CASUALTY REPORT 











Calls Machinery Accident Definition Un- 
satisfactory in Report to Brokers’ 
Association 

Reporting as chairman of the casualty 
and surety committee at the meeting of 
the executive committee of the National 
Association of Insurance Brokers in New 
York City last week, James F. Brennan 
of Rollins Burdick Hunter Co., New 
York, said the committee had given 
major consideration to workmen’s com- 
pensation and boiler and machinery in- 
surance. 

He said the committee feels that de- 
cisions with respect to compensation will 
last only until decreasing payrolls upset 
the present fairly satisfactory balance 
between premiums and losses. “On this 
line,” he said, “the general idea of re- 
duced acquisition by size of risk has 
been thoroughly tested and, on the aver- 
age, may be said to have proved its 
practicability.” 

In connection with boiler and ma 
chinery, Mr. Brennan said the commit- 
tee is far from satisfied with the ma- 
chinery definition of accidents and that 
recent revisions in the wording can onl) 
be called a partial improvement. 

Mr. Brennan said that the committee 
with representatives of the National 
Association of Insurance Agents and tlic 
National Association of Casualty & 
Surety Agents, had met with Lieutenant 
Commander Procopio of the Navy and 
secured approval of a satisfactory sched- 
ule in cases where Navy cost-plus-plans 
are being charged to incentive price ar- 
rangements. In the long range program 
of the companies in connection with 
surety lines, particularly construction 


bonds, he said the committee has been . 


represented by Davis P. Smith of Phila 
delphia. 





NO TRACE OF ENSIGN BENFIELD 


Charles W. Benfield, insurance broker, 
at 116 John Street, New York, has re- 
ceived the sad news that no trace what- 
ever of his son, Ensign Charles W. 
Benfield, Jr., or his plane has_ been 
found by the Navy searchers off the 
coast of Virginia where Ensign Ben- 
field’s plane collided with another April 
5. He was reportedly on a gunnery run 
and both pilots took off at the same 
time for the target, flying at the rate 
of 700 miles per hour. The other pilot 
was Ensign R. J. Kirk of Baltimore. 

Ensign Benfield, graduate of William 
College, lived in Maplewood, N. J., with 
his family. In college he acquired a 
reputation as an accordian player and 
entertained several times at his father’s 
social functions in New York. He en- 
listed in the Navy on March 8, 1943. 
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Two Hartfords’ Placard on 
Duty Aboard Navy Carrier 


The famous wartime placard of the 
Hartford Fire and Hartford Accident & 
Indemnity, distributed by the thousands 
both at home and abroad and headlining 
‘Let’s fight the enemy—not each other,” 
is mentioned prominently in the book 
“Daybreak for Our Carrier,’ by Lieut. 
Max Miller, author of “I Cover the 
Waterfront.” Vice President A. W. 
Spaulding of the Hartford A. & I. was 
informed recently by his friend, Gordon 
McCulloh of Newell-Emmett Co., New 
York advertising agency, that in one of 
the passageways of the carrier featured 
in the book the Two Hartford’s familiar 
red and blue placard was displayed for 
all to read. The passage from Lieut. 
Miller’s book reads as follows: 

“In one of the passageways of the 
carrier is a placard with these words: 
‘Let’s fight the enemy not each other. 
Let’s be patient—be considerate—keep 
smiling and Carry On. We've got a War 
to Win.’ 

“After one has passed the same plac- 
ard week after week, month after month, 
it becomes merely a part of the bulk 
head. In fact, the placard may become 
even less than that; it may do a com- 
plete turnabout and become actually 
funny, eSpecially during those grumbling 
black hours of a G. Q., when everyone 
is scrambling through darkness in each 
other’s way to reach his battle station. 

“But out here, and especially in this 
torpedo plane, the meaning of such a 
placard not only is unfunny but it is 
not trite, either. What is more, such a 
placard need not be written at all, or 
carried at all. And this in a manner is 
but part of that indescribable cleanliness 
which one feels with bombs away.” 





HARTFORD A. & I. PROMOTIONS 





Bonthron, Chief Accountant; Flynn 
Heads Statistical Department; Barry, 
Credit Supertintendent 





Joseph Broucek, comptroller of the 
Hartford Accident & Indemnity Co., an- 
nounces the following appointments: 
Philip W. Bonthron, chief accountant; 
Jere J. Flynn, superintendent, statistical 
department; Frank W. Barry, credit su- 
perintendent. 

Philip W. Bonthron was born in Val- 
paraiso, Chile. He is a graduate of Ward 
Academy and Edinburgh University, 
Scotland. He joined the Hartford A. & 
I. in 1934 as a special auditor following 
ten years of experience in Brazil with 
Price, Waterhouse Co., certified public 
accountants. For five years he was 
branch manager of that firm at Sao 
Paulo, Brazil. During World War I he 
served in France for two years with the 
famous Scottish Black Watch and for 
a period was a prisoner of war in Ger- 
many. 

Jere J. Flynn is a native of Hartford. 
He is a graduate of Hartford High 
School and of Syracuse University. Prior 
to joining the Hartford A. & I. in 
1925, he was connected with banks in 
Hartford and Syracuse, N. Y., having 
been associated with the Fidelity Trust 
Co.,, of Hartford and the Hartford Na- 
tional Bank & Trust Co. He has been 
assistant superintendent of the com- 
pany’s statistical department. Mr. Flynn 
is a member of the Hartford Board of 
lire Commissioners. 

Frank W. Barry was born in Middle- 
town and is a graduate of Middletown 
High School. He served in the Army 


during World War I. His prior business - 


connections were with W. & B. Doug- 
las, the U. S. Shipping Board and the 
Phoenix Fire Insurance Co. He became 
associated with the Hartford A. & I. in 
1925 where he has been engaged in ac- 
counting and credit work. 





SEGUIN WITH AMERICAN COS, 

The American Casualty Cos., Reading, 
Pa. announce the appointment of Lee 
Seguin as field represntative at the New 
England department at Boston, where he 
will operate under direction of August 
H. Quigg, resident branch manager. 


CLAIM FORUM HEARS DONOVAN 





He Discusses Forged Endorsements on 
Government Checks; Burns to 
Speak at Next Meeting 
S. Willard Donovan, Indemnity In- 
surance Co. of North America, delivered 
an address before the Surety Claim 
Men’s Forum of New York, April 11, 
on the subject, “Forged Endorsements 

on Government Checks.” 

Mr. Donovan referred to the rights, 
liabilities, and obligations of the endor- 
sers, banks and the Government. Mr. 


Donovan’s talk will be printed and dis- 
tributed to the members of the forum. 
A copy will be placed on file in the li- 
brary of the Insurance Society of New 
York. 

Walter L. Flynn, chairman of the 
forum, opened the meeting and referred 
briefly to the apprehension of the forger 
known as Mr. X, who has victimized 
many banks regularly. The losses he 
caused the banks reached a total of 
nearly $200,000. Mr. Flynn complimented 
the FBI for its good work in apprehend- 
ing Mr. X and also the forgery squad of 
the New York Police Department for 
weaving together the loose ends and the 





clues that will eventually help to solve 
some of the New York forgery losses 
that are still a mystery. 

The next meeting of the forum will be 
held on April 25. Frank J. Byrnes of 
the American Surety Co. will preside 
and will have as his subject “Anticipa- 
tory Realization Theory as Applied to 
Probate Bonds.” 


ASK GROUP FORMS APPROVAL 

The California Dpartment of Insurance 
has been asked to approve policy forms 
for a number of companies for group 
accident and health insurance for mem- 
bers of professional bodies. 
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AMERICAN SURETY COMPANY 


100 BROADWAY e NEW YORK 








AGENTS AND BROKERS: 


Yous Malthurbile Qeaceneet a Hemel 


The American Bankers Association reports that a large majority of 
the country’s banks are now or soon will be actively engaged in 
financing the purchase of automobiles and other consumer products. 


This should present a real oppor- 
tunity for the insurance agent or 
broker whose task, in competition 
with the large automobile finance 
companies, will be to help keep the 
automobile insurance business at 
home. 


What can the local agent or 
broker do about it? Obviously, he 
should do more than just solicit in- 
surance if he hopes to obtain any 
real volume in one of the greatest 
and most competitive post-war 
markets. 


We suggest that agents and 
brokers become better acquainted 
with their local banks and bankers 
and work out with them a definite 
plan for agent-banker cooperation. 


Dependatle 


ene coe 
ae 
Cee 


The local banker is anxious to de-. 


velop his banking business with 
consumers. As agent or broker, you 
also are desirous of keeping and 
increasing your insurance volume. 


Without charge, we will gladly 
send you a pamphlet outlining some 
practical suggestions which may be 
helpful in working out a plan with 
your local banker. Address, on your 
letterhead, Agency & Production 
Department, American Surety Com- 
pany Group, 100 Broadway, New 
York 5, N. Y. 





Our April advertisement in 
general and business magazines 
is designed to help you :sell 
more Automobile Insurance. 
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NEW YORK CASUALTY COMPANY 


AGENTS AND BROKERS EVERYWHERE 
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Employers’ Group Booklet Features 
Claim Man in Public Relations 


a Public Relations Man” is 
booklet just published by 
directed to 
the book- 


“You Are 
the title of a 
the Employers’ Group 
“Public 


and 
claim men. relations, 
business it- 


let starts out, “is as old 

self,” and it says that there is a trend 
afoot which gives the impression that 
here is a new branch of service just 
uncovered by some research expert. 
“Nothing,” it says, “can be farther from 
the truth but at the same time there 
never was a time when it was more 


important.” 

The booklet savs that if a claim man 
has been successful it is because he has 
always practiced good public relations 
althouch he may not have called it just 


that. “Boiled down,” it continues, “pub- 
lic relations is haath that—a_ policy of 
creating good will, the manner of han- 


everyone in- 
fairness of 


that 
with the 


dling situations so 
volved is. satisfied 
your efforts. 


“You, as a claim man, have a difficult 
and most important job. You must 
realize the importance of your work to 


emplover and 
insureds 


the well-being of vour 
for your own success. To most 
and claimants you are the company. 
Your job isn’t easy. On the one hand 
you have the interested parties to sat- 
isfy and on the other, the company in- 
terest to protect. How will you do it? 
The answer is—good public relations: 
good common sense and good business 
practices.” 
Claim Men’s Views 

The booklet quotes single sentences 
from a number of the Group’s claim 
men. One views the claim department as 
important in the development of new 
business and in building un a_ feeling 
of confidence Letween the insured and 
the company. Another says the claim 
man’s business is not iust to. settle 
claims but to build un a feeling of trust 
in insurance companies, to try to make 
claimants feel even though sometimes 
their claims are denied, that they have 
been dealt with fairly. Another says 
that the claim man’s approach to in- 
sureds, agents and brokers is one of 
helpfulness and a desire to relieve them 
of any further concern, worry” or 
trouble. 

At the top of the list of requisites of 
the claim man, the booklet places prompt 


and efficient service. and says that it 
can be met in the following wavs: 
“1. He must know his business so he 


will know how to approach the problem. 
“2. He must give immediate attention 

to the problem at hand, investigate with- 

out undue delay, reach an early decision, 

and if in order, make payment as speed- 

ily as possible and leave both the claim- 

ant and the company satisfied.” 

Should Ascertain Facts 


One claim man, says the booklet, has 
found it helpful to sit down with the 
claimant and in an open-minded, fair 


manner endeavor to ascertain the facts 
of the case. Another one said he found 
a claimant liked the courteous manner 
in which his mother was interviewed 
fellowing an accident. A number of 
claimants, although feeling that they 
should have received more than they 
did, were pleased with the manner in 
which their cases were handled by in- 
vestigators. A claimant in a collision 
case said he would remember the cour- 
tesy with which his claim was handled 
when his insurance came up for renewal. 
Another case was brought to an early 


settlement because the claimant felt “the 
company 


has been very fair, attentive, 


and has shown an exceptional interest 
in the claim.” 

Asking the question, “In what other 
ways do claimants get the good will of 
clients 2” the booklet continues: 

“One claim man said, ‘I work with the 
thought in mind that our companies are 
judged by the public in the manner in 
which the claims are handled and, there- 
fore, I act accordingly.’ 

“Others find that a great deal of pa- 
tient explanation frequently avoids an 
argument and maintains good will. Don’t 
hesitate to take the time to explain a 
situation fully. Do it tactfully—using the 
‘you’ attitude—and you'll be doing a 
good public relations job. 

Patient Explanation Helps 

“‘T have found through my many years 
of claim experience that patient explana- 
tion will go a long way to further peo- 
ple’s confidence in the insurance busi- 
ness. Doesn’t that statement which 
comes to us from one of our claim men 
represent the essence of good public re- 
lations ? 

“Frequently in building good will, the 
claim man finds that he may have to 
give a little extra service, something 
uncalled for in his policy. He has to use 
his imagination, give of his time, co- 
operation, etc., depending on what is 
asked of him or what he sees should be 
done. At least that has been the ex- 
perience of some of our claim men. 

“For example, one of our claim men 
made it a point to telephone daily to 
determine how an insured of ours, not 
a claimant in this particular case, who 
was injured, was progressing. That’s 
what good public relations is—just the 
little things you do today, tomorrow, 
every day of your life, which make the 
other fellow feel better.” 

Under the title, “Advantages of Good 
Public Relations,” the booklet concludes: 
Source of New Business 

“Satisfied claimants are frequently a 
source of new business. By investigating 
a case, especially in a claim of no cover- 
age, oftentimes a-claim man discovers 
inadequacies in the insured’s insurance 
protection, which should be brought to 
the attention of ‘the man with the plan.’ 
If satisfactory relations have been built 
up, it should not be too difficult for ‘the 


man with the plan’ to persuade the in- 
sured that an insurance analysis is in 
order. You, yourself, must know of 


many other ways which have been profit- 
able both for you and the company be- 
cause of the way you handled a claim. 

“You are with an important man. You 


TRAVELERS’ WOMEN’S CLASS 


Eglof Announces Experiment in Offering 
Training School Facilities to 
Women in Agencies 

For the first time, the Travelers is 
offering its training facilities to women 
who are in agencies representing the 
companies. In a letter to casualty, fidel- 
ity and surety line managers, John H. 
Eglof, supervisor, agency field service, 
announces the innovation, saying: 

“We have in mind an_ experiment. 
There is no question of the important 
part women play in the average agency. 
Since the war started and in the ab- 
sence of so many men, the women are 
doing an excellent job. Because of this 
we feel we should offer the facilities of 
our training school to this type of insur- 
ance woman, Of course, as we have never 
done this before, we have no idea how 
it will appeal to them. 

“In any case, we are adding to our 
schedule a class for women to run from 
June 4 through June 30. Unquestionably, 
our training facilities should be available 
to those women connected with Travelers 
agencies who want either a refresher 
course or who are new to the insurance 
business and desire to concentrate on its 
study for a period of four weeks. 

“The course will naturally vary some- 
what from that given to regular agents’ 
classes. Knowledge of contracts, rating 
and underw riting procedure and methods 
of business development, together with 
numerous talks on the fundamentals of 
the business, will be featured. Housing 
and boarding arrangements will be taken 
care of by this division in the usual 
manner. 

“We think you should notify agents of 
your territory who might have women 
employes who would be intersted and, in 
doing so, you can point out the great 
advantage to be gained by a course of 
this kind.” 





PACIFIC INDEMNITY GETS BOND 


M. H. Golden of Los Angeles has been 
awarded the contract to construct nine 
aviation storehouses and administration 
building at the U. S. Navy Air Base at 
Spanish Bight, Coronado, Calif., on his 
bid of $3,219,470. 

Pacific Indemnity Co. will execute the 
bond on the job, and will cede reinsur- 
ance to several other companies. 





are a salesman with claim service as 
your merchandise in stock. You are a 
judge. It is up to you to separate the 
valid claim from the false one. You are 
a practical business man. You know the 
foundations upon which successful busi- 
ness ventures are built. You are a psy- 
chologist. You know your public and 
how to handle it best under varied cir- 
cumstances. 

“But above all, you are a public rela- 
tions man—the man who builds good 
will for himself and his company, the 
man who creates confidence and prestige 
in his service and that of the company 
he represents.” 











FIDELITY, SURETY and 





FORGERY BONDS— 
BURGLARY INSURANCE 











F. W. Potter on Trip 


Aetna Casualty & Surety Supervisor to 
Speak in Many Cities on “Big Six 
Lines” Production 

W. Potter, field supervisor of the 
Aetna Casualty & Surety, is on the road 
this month and making sales talks be- 
fore Aetna gatherings of producers in 
the larger cities. His itinerary includes 


Boston, Worcester, Springfield, Phila- 
delphia, Harrisburg, Cleveland, Indian- 


apolis, South Bend, where he addressed 
the state agents’ association on April 
19; Chicago, St. Paul, Minneapolis and 
Omaha where, on April 26, he will ad- 
dress another agents’ association; Des 
Moines, Kansas City. From May 1 to 11 
he will speak at St. Louis, Louisville, 
Cincinnati, Wheeling, Washington, D. 
*.; Baltimore, Wilmington and Newark. 
Mr. Potter’s trip is designed to pave 
the way for the Aetna’s spring cam- 
paign during May for production of the 
“big six lines.” These include burglary, 
comprehensive liability, combination res- 


idence, water damage, sprinkler leakage 
and glass insurance. He will discuss 
sales fundamentals in pushing these 


and also describe the lat- 
est changes in the casualty-surety field 
such as the new rating basis’ for the 
money and securities broad form policy 
that has been completely revised. 


popular lines 





WOMEN LAUNCH SAFETY WORK 
Nora Walker, NAIW Public Safety 
Chairman, Issues First Circular 
to Members 
Nora Walker, Los Angeles, chairman 
of the newly-appointed public safety 
committee of the National Association 
of Insurance Women, issued her 
first circular to members on “Why War 

Among Ourselves ?” 

According to Miss Walker’s message, 
the idea of the public safety committee 
originated with Mrs. Ada V. Doyle, 
Caldwell, N. J., president of the organi- 
zation and, says Miss Walker, “It is 
with a great deal of satisfaction that 
we, the National Association of Insur- 
ance Women, enter the field of public 
safety and accident prevention.” 

She says that women have reached 
an all-time high in the business world 
today and that the insurance woman is 
both capable and willing to do what she 
can to help educate others in safety 
measures. She says that loss of life, 
limb, money and time as a result of 
accidents is appalling and that civilians 
should take the same precautions for 
protection and safety that the nation’s 
fighting men take in military operations. 


has 


“As the first lesson in our public 
safety program,” says Miss Walker, “let 
us resolve to keep our eyes open and 


always to be on the alert while we walk 


or drive.” 


$5,000 License Bond from Ins. 
Brokers Asked in Calif. Bill 


Surety company officials on the Coast 
are taking a keen interest in the bill 
now before the California legislatur« 
which alters the situation of insurance 
brokers in respect to the bonding pro- 
visions of their license. 

The bill, if enacted into law, calls 
for a bond of $5,000 from each broker, 
which bond, it is held, calls for th 
faithful performance of his contract wit! 
his client. 

Local surety men (around Los An 
geles) are of the opinion that, if the bil! 
becomes law, the bond will be a “blu 
sky” one and will have the same statu: 
as the bond now required of securits 
salesmen and brokers. They declare the 
bond will be a “tough” one and_ that 
the result of the new law will be t 
drive the small broker out of business 
and into the agent ranks. Comment als: 
is heard that the measure favors ‘h 
large brokerage houses with national 
connections. 
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As the Hoosier pioneers said: 


“| “Git a-plenty while 


‘ty 4 ; ] e e 19 

of you re giftin 

er q 

ar 

ce We admit that’s probably as poor grammar as you’ve ever 

_— heard, but where bonds are concerned it makes good sense. Ask the 

“ : man whose firm suffered an almost $400,000 dishonesty loss when 

lic employees were covered by bonds amounting only to $300,000. He’ll 

- tell you the advice is sound even though the King’s English is mur- 

¥a dered. 

- This case is a real one. The man who falsified the company’s 

oi books to the extent of almost $400,000 had been with the firm for 

“A more than four years, had an outstanding employment record with 

+ the organization, was handling no funds directly during the eighteen 

~ months in which he managed to divert the thousands into his own 

rs | account, and the books were audited regularly. , 
P. S. The firm has now increased its bonds to $500,000. 

S. 

Il 
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o THE TRAVELERS INDEMNITY COMPANY 

—_ HARTFORD, CONNECTICUT 


All forms of Fidelity and Surety Bonds 
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son, ‘and even bear meat, ee 
Packing houses, at first fev in aed J 

only their own communities, became more n merous 
as population centers developed: which did not raise. 
their own meat animals. Artificial refrigeration tr ns 
formed meat packing into a year-round process fte 
the Civil War, and refrigerated failway cars, devel 
oped about 1880, solved the Brohien of rans: 


PROTECTING AMERICA! 


The yearly plant value of products surance safeguards these vast values, 
handled by more than 1500 meat along with all other physical values 
packing plants in the United States whichare fundamental in the building 
exceeds two and a half billiondollars of America—and the Royal-Liverpool 
—to which impressive total must be Group has not only met, but has an- 
added the physical value of the plants _ ticipated, the demands of agents and 
themselves, machinery, equipment, _brokersforproductionaidsandservice 
motor vehicles, and other assets. In- facilities. May we tell youabout them? 









Fight the black market. 
Pay ration points in full 
onall rationed meatitems. 
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OOL GROUP 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


QUEEN INSURANCE COMPANY OF AMERICA + THE NEWARK FIRE INSURAN¢ 
ICA 
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